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“Keep Your Shirt On 

Why the ‘Top Brass’ Is Confident 
No Retaliation In Kind 

fhe Real Problem 

We Are a Humane People 
Limitations of ‘The Gadget’ 
Unmentionable Weapons 


Home Freezer Should Have 
Top Priority 


Keep Your Shirt On 


Dr. Norman Vincent Peale, promi- 
nent New York minister and author, 
declares that all worries fall into 
three groups: 

(1) 40% relate to something” that 
has happened; 


(2) 50% relate to something that 
might happen; 

(3) 10% relate to something we 
can fix up ourselves if we think and 
work a little harder. : 


That’s a pretty good guide for all 
of us during the uneasy times to 
come. There isn’t anything we can 
do about the stresses and strains 
arising from World War II. And 
there isn’t much we can do, as in- 
dividuals, about World War III— 
which might happen, and might not. 


It’s Communist strategy to keep us 
fussed up, confused, in turmoil. By 
worrying overly about the future 
we’re playing right into their hands. 

Actually, we don’t have too much 
to worry about. War or no war, 
we’re in the driver’s seat. 


Why the ‘Top Brass’ 
Is Confident 


Inasmuch as nobody over here 
knows what’s in Stalin’s mind, why 
is Washington’s “top brass” so hope- 
ful that we won't be at war this year, 
or next, or probably the year after? 

Answer: Russian respect for our 
stockpile of atomic bombs. Because 
Russia has the biggest spy system in 
the world, it is assumed that Stalin 
knows what might happen if he 
makes a false move any time soon. 


In Washington one hears talk of 
“Operation Avalanche,” in which 
major Russian cities and production 
centers could be knocked out in one 
or two nights. From airfields to 
which we now have access in various 
parts of the world, American airfleets 
now in existence, with atomic bombs 
now in readiness might end World 
War III in a single, coordinated at- 


tack. That’s what they tell you, 
anyway. 

There are two difficulties with this 
theory: 


(1) Operation Avalanche might use 
ip most of the A-bombs we have, 
ind it would be a long time before 
that stockpile could be replaced. 


(2) After smashing Russia pros- 
trate, then what would we do? We 
simply don’t have the manpower to 
occupy and police so vast an area, 
nor to support the helpless remaining 
populations. 


No Retaliation In Kind 


The point is, our “top brass” isn’t 
worried about taking Joe on now. 
Even though Russia may know the 
“secret” of the atomic bomb (the 
U. S. Army Air Forces call it “The 
Gadget”) at present she couldn’t 
make even one, they say, because no 
Russian electricity-generating power 
combine is adequate to the task. And 
it will take years for Russia to build 
up the necessary kilowatt-potential 
to preduce “The Gadget.” 

In the meantime, our stockpile is 
growing ... slowly . . . but inexo- 
rably. 

Our head-start in this race for 
ultimate supremacy is mighty com- 
forting. 

Nor does the “top brass’’ worry 

(Concluded on Page 9, Column 1) 


For Sessions 
Starting May 31 


NEW YORK CITY—An innovation 
in convention activities of the Ameri- 
can Society of Refrigerating Engi- 
neers—a domestic refrigerator engi- 
neering conference—will be one of 
the highlights of the organization’s 
35th spring meeting at New Ocean 
House in Swampscott, Mass., May 
30-June 2. 

At the conference, “emphasis will 
be placed on what ASRE can do to 
help this very important branch of 
our industry and brief informal talks 
by prominent engineers will precede 
the discussion,” the society said. The 
parley is set for Tuesday afternoon, 
June 1, and is open to any member 
or guest. 

Other events on the meeting pro- 
gram include three morning technical 
sessions (one on household refriger- 
ators), a talk by A. M. Schlesinger, 


(Concluded on Back Page, Column 3) 


Louisiana To Test 
Air Conditioning 
In Public Schools 


NEW ORLEANS — According to 
George E. May, member of the execu- 
tive board of the Louisiana Educa- 
tion Foundation, air conditioning will 
be installed in three public school 
classrooms here by the end of July 
for the national experiment to find 
out how much it benefits school 
children. 

May said this timing will give the 
foundation a month to test the air 
conditioning system before it is put 
into use next September. 

He added that the plan is to in- 
stall the air conditioning in third 
grade classrooms and make scientific 
studies of the students through the 
fifth grade in both conditioned and 
non-conditioned rooms. 

He said it may also be proved that 
air conditioning cuts down building 
and maintenance costs. Less expen- 
sive materials could be used in con- 
struction—lower ceilings, windows of 
a solid sheet of glass, it was pointed 
out. 

“The whole thing,’ he continued, 
“igs a result of long studies by the 
education foundation to find out why 
Louisiana is next to the bottom of 
the list of states in education achieve- 
ment. 

“They concluded that the climate 
must have a definite influence on 
education,” he said. 

The semi-permanent system, at a 
cost of some $15,000, is being pro- 
vided by Servel, Inc., at no cost to 
the board. Servel’s local dealer, the 
Gulf Engineering Co., will install the 
equipment. 


Demand Up over 1947 
For Air Conditioning 


CORTLAND, N. Y.—-Production of 
Remington Model 10 room air condi- 
tioners for April set a new record at 
197% of the best month in 1947, 
according to a report to Remington 
Corp. stockholders by Herbert L. 
Laube, president, at the recent annual 
meeting. 

Laube said present demand for air 
conditioning units, both overseas and 
domestic, appears to be even greater 
than in 1947. 

“In spite of our greatly increased 
plant activity in March and April, 
actual shipments were appreciably 
greater during each of these months 
than our corresponding factory pro- 
duction,” he declared. “This has used 
up most of the inventory of finished 


(Conciuded on Back Page, Column 5) 


ASRE Program Set Big Gain Shown 


In Advertising 
Of Refrigerators 


NEW YORK CITY—Retail adver- 
tising of mechanical refrigerators in 
newspapers during February, 1948 in- 
creased 322% over February, 1947, 
John Giesen, director of the retail 
division, bureau of advertising, Amer- 
ican Newspaper Publishers Associa- 
tion, reported recently. 

Giesen noted that the advertising 
of major appliances increased greatly 
last year and, he predicted, will in- 
crease even more with the gradual 
return of pre-war competitive condi- 
tions. 

Giesen based his statement on an 
analysis, made by George Neustadt, 
Inc., of total 1947 retail advertising 
of major appliances in nine key 
cities. 

These cities were Chicago, Cleve- 
land, Detroit, Brooklyn, Philadelphia, 
Pittsburgh, St. Louis, and Washing- 
ton, D. C. 

Figures on mechanical refrigerators 
showed 381,809 lines of advertising 
used last year. This was only one- 
tenth of the 3,732,200 lines used in 
1941, he pointed out. 

It incidates “the intensity of the 
competitive selling still to come in 
appliance merchandising,” he said. 

Giesen predicted that as supplies 
improved, customers would resume a 
seasonal buying pattern similar to 
that of prewar years. 


18-Story Cooling Job 
Finished In 30 Days 


DALLAS, Tex.—An 18-story build- 
ing here has just been entirely air 
conditioned in 30 days—a job that 
would normally required from nine 
months to two years. 

Seventy-seven Chrysler Airtemp 
packaged air conditioning units, said 
to be the largest single order ever 
received by the manufacturer, were 
used in the installation. 

T. K. Irwin, co-owner of the Irwin- 
Keasler office building, gives credit 
for the accomplishment to _ labor- 
contractor cooperation that he thinks 


(Concluded on Back Page, Column 2) 


Electrical Union | 


Takes Strike Vote 
In G-M Plants 


NEW YORK CITY, May 20— 
United Electrical Workers (CIO) 
union is taking a strike vote among 
its workers in five divisions of Gen- 
eral Motors Corp., including the 
Frigidaire and Delco Products. 


The union’s contract with the G-E 
electrical products divisions expires 
June 28. Bargaining negotiations 
have been underway several weeks, 
with the union seeking a “cost-of- 
living’ increase estimated at $13 
weekly. 


Sweeney Heads List 


Of G-E Staff Changes 


BRIDGEPORT, Conn. — A. M. 
“Mike” Sweeney has been appointed 
general sales manager of the Appli- 
ance and Merchandise Department of 
the General Electric Co., and several 
other staff changes have been made. 


Charles W. Theleen, formerly as- 
sistant manager of appliance sales, 
has been named manager of appli- 
ance sales; and George E. Mullin, Jr., 
formerly manager of farm sales is 
now home freezer sales manager. 


George B. Park is the new adver- 
tising manager of the department 
and Arthur L. Scaife, formerly ad- 
vertising manager, becomes manager 
of merchandising. George Kobick is 
manager of apartment house sales 
for the household refrigerator divi- 
sion. Albert J. Brock has been named 
head of sales services and Dorcey 
F. Hines becomes manager of special 
accounts, including department stores. 


Harvester Made 45,467 
Units In 6 Months 


HOBOKEN, N. J.—Production of 


International Harvester Co.’s refrig- 


eration division during the first six 
months of the fiscal year increased 


502% over that for the comparable | 
period last year, stockholders were * 


told at the annual meeting here by 

John L. McCaffrey, I-H president. 
McCaffrey said output of the divi- 
(Concluded on Page 4, Column 5) 


Refrigeration Supplies Wholesaler Finds 
24% of Customers ‘Vanished’ In Past Year 


SYRACUSE, N. Y.—A thorough 
survey conducted by Central Service 
Supply here revealed that 24% of its 
customers during the past year have 
either gone out of business or were 
absorbed, says Theodore I. Glou, 
president. 

Central Service is a wholesale dis- 
tributor of refrigeration supplies, 
heating controls, specialties, and 
tools. Its customers represent a 
cross-section of retailers of refrigera- 
tion and heating equipment and ap- 
pliances. 

The firm made the survey prior to 
distributing its spring catalog. First, 
Central Service sent out a form let- 
ter offering to mail the catalog free 
to those who would send the company 
their letterhead or business card. A 
return form was attached to the 
letter. 

“Our purpose was two-fold,” Glou 
explained. “First, to get the correct 
mailing addresses of our list, which 
had not been checked in four years, 
and also to get our catalogs addressed 
to the attention of the party or 
parties who would do the buying. 
Secondly, it would enable us to deter- 
mine which of our customers were 
still actively engaged in the refrig- 
eration field.” 


Approximately 60% of the form 


letters were answered. A follow-up 
letter to those who did not reply 
brought in another 16%, making a 
total of 76% still in the business and 
wishing a catalog. ; 

Still not satisfied that nearly a 
quarter of its list had disappeared, 
Central Service sent out a first-class 
letter to the last-known address of 
customers. The letter informed ad- 
dressees that they would be removed 
from the mailing list if they did not 
request the catalog and return an 
enclosed address label. 

“The results of this last letter have 
been negligible and we can assume 
that 24% of our customers during 
the past year have either liquidated 
or were absorbed,” Glou concluded. 

“This figure coincides pretty closely 
with one published in Business Week 
recently, which was taken from a 
survey on all businesses. It also 
coincides pretty closely with Dun & 
Bradstreet’s recent report in the 
change of listings in their records. 

“It would be interesting if other 
refrigeration wholesalers or distribu- 
tors of franchised items could make 
similar surveys in the areas they 
serve, as this would give the manu- 
facturers accurate data as to their 
potential customers and _ potential 
sales volume.” 


_wholesalers 


Licensinif’ Codes 
Advocated By 
Contractor Assn. 
NARC Board Also Studies 


‘Freon,’ Guarantees, and 


Army Draft Problems 


By C. Dale Mericle 


CHICAGO—The board of directors 
of the National Association of Refrig- 
eration Contractors has definitely 
gone on record as being in favor of 
licensing contractors. 

This move was made during a 
two-day meeting of the directors 
held May 16 and 17 at the Stevens 
hotel here. 

As the board formally expressed it: 

“Resolved that the board of direc- 
tors advocate licensing codes in all 
areas where legally applicable, and 
to that end shall actively participate 
in the formation of such licensing 
codes in direct cooperation with local 
associations in those areas.” 

Several other matters were also 
discussed, including labor problems, 
possible effects of the “cold war” on 
refrigeration manpower, the “Freon” 
situation, guarantees, plans for the 
next annual meeting, and a code of 
ethics. 

As for the “Freon” situation, it 
was indicated that so far this year 
the NARC headquarters had been 
asked for little or no assistance in 
obtaining shipments for individual 
contractors unable to purchase the 
refrigerant locally. 

It was suggested, however, that 
members of NARC should get in 
touch with association headquarters 
if they have such difficulty. 

Another suggestion was that parts 
in areas where the 
“Freon” supply is limited might adopt 
a policy of selling the gas only to 
customers. who return empty cylin- 
ders. This, it is thought, would re- 
lieve the cylinder supply problem, 
cited by the manufacturer as _ the 
most critical factor in “Freon” ship- 
ments today. 


Prior to the board meeting, it had 
been thought that in view of the 
increasing national tempo in defense 
preparations and the continuing “cold 
war” between U. S. and Russia, the 
association should immediately pre- 
pare plans to get refrigeration me- 
chanics high on the list of essential 
workers exempt from the draft. 


The board pretty much agreed at 
the meeting that such a move might 
prove premature at the present time, 
because there is considerable doubt 
just now as to how the draft plans 
will ultimately be set up by the 
government, if at all. 


It was also pointed out that the 
‘actual problem of deferring refrig- 


“eration men from the draft was 


largely handled at the state or local 
level during World War II, and that 


(Concluded on Page 25, Column 4) 


Servel Drops Prices of 
2 Refrigerator Models 


EVANSVILLE, Ind.—Price cuts on 
two refrigerator models were an- 
nounced late last week by Servel, 
Inc. No exact amount was specified 
in the company statement. 


Reason behind the reduction, said 
George Jones, vice president in 
charge of sales, was the company’s 
desire to “help check the inflationary 
price trend in consumer prices.” 

One local dealer reported his new 
price schedule as follows: 


Old Price New Price 
4-cu. ft. model $193 .50 $188 .25 
6-cu. ft. model 269 .50 258 . 25 


Servel also indicated that a new 
low-priced 6-cu. ft. refrigerator will 
go into production during July. 


450 W. Fort St., Detroit 26, Mich. 
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New Federal Law Grants 
Increased Benefits to 


On-the-Job Trainees 


WASHINGTON, D. C.—World War 
II veterans enrolled in programs 
under the G.I. Bill and Public Law 16 
which combine school and job train- 
ing may qualify for increased sub- 
sistence benefits due to changes in 
ceilings, rates, and number of de- 
pendents, the Veterans Administra- 
tion said. 

The increases were authorized by 
Public Law 512 and were signed May 
4 by President Truman. 

The new law provides that earned 
income plus subsistence may not ex- 
ceed $210 a month for a _ veteran 
without dependents, $270 for a vet- 
eran with one dependent, and $290 
for a veteran with more than one 
dependent. The previous limits were 
$175 for a veteran without depend- 
ents and $200 for a veteran with one 
or more dependents. 

Another provision of the new law 
gives additional increases to some 
G.I. Bill job trainees. Only wages 
for the standard work week, exclu- 
sive of overtime pay, now are consid- 
ered earned income in computing 
subsistence under the new ceilings. 
Previously, veterans included pay for 
all regularly scheduled overtime work 
in reporting their earned income. 

In the case of veterans in job 
training only, no change was made 
in the maximum subsistence payable 
of $65 a month to a veteran with- 
out dependents and $90 to a veteran 
with one or more dependents. 


The increases will be based on the 
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tough time with broken, loose-fitting, tough-looking hardware on 
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rates of subsistence authorized for 
full time school trainees by Public 
Law 411. The amount of the increase 
will equal the proportionate differ- 
ence between the subsistence rate 
authorized for job training and ile 
subsistence payments approved for 
school training. 

No increases will be allowed for 
veterans whose school work is not 
the equivalent of at least one-fourth 
of a full time school course. 

Veterans have been urged not to 
write or contact VA offices. asking 
how to qualify for the increased 
benefits. The higher rates will be 
paid automatically to those who 
qualify. 

The first adjustments that possibly 
can be made will be in the June 
subsistence allowances payable on or 
shortly after July 1, the VA said. 
The increased benefits are retroactive 
to April 1 in most cases. 


‘Third Generation’ Takes 


Charge of Erie Dealership 


ERIE, Pa.—George J. Winter, Jr. 
has been elected president of The 
Winter Co., 1015 State St., pioneer 
Erie appliance firm. He is the third 
generation of the Winter family to 
head the firm and succeeds his father, 
George J. Winter, Sr., who died in 
March. 


George J. Winter, Sr. had been 


president of the company for 40° 


years, since 1908, when he succeeded 
his father, George L. Winter, who 
founded the company in 1883. The 
firm occupies five floors and employs 
70 persons. 

The new president has been the 
general manager and active head for 
the past 10 years. 


Promoted at Gibson JAppliance Switch 


rig: - | Housewife Can Now Turn 
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Sales, Marketing Posts 
Go To Byrne, Croskery 


GREENVILLE, Mich. -— Two staff 
appointments have recently been an- 
nounced by J. L. Johnson, general 
sales manager for Gibson Refrigera- 
tor Co. here. 

E. J. Byrne is to be assistant man- 
ager of advertising and sales pro- 
motion, and J. Bruce Croskery be- 
comes market development manager 
for the company. 

Byrne has been with Gibson since 
1925, except for the years between 
1934 and 1940 when he was with 
Norge. Since 1945 he has been active 
in merchandising and advertising for 
Gibson. 

Prior to joining Gibson six years 
ago, Croskery conducted his own re- 
tail business in Belding, Mich. He 
has also had many years banking 
experience, including his service as 
an examiner for the state of 


Michigan. 
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WHEN IT TRIPS 
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tem Off from a Distance 


NEW YORK CITY—A low cost 
remote control electrical wiring sys- 
tem that will permit the housewife to 
switch lights or appliances on or off 
from a distance has been developed 
by the General Electric Co., it was 
announced here. 

Designed particularly for small 
homes and farms, the system will 
enable the housewife to switch off the 
radio from the telephone stand or to 
switch on the coffee maker from her 
bedroom. The farmer will be able 
to turn on lights in the barn from 
inside his house. 

Low cost has been achieved by the 
use of a new line of economical wir- 
ing materials and the elimination of 
expensive cables and switches re- 
quired to incorporate remote control 
in a conventional wiring system, the 
company claims. 

General Electric’s new system con- 
sists of a flat ribbon-like wire that 
connects a small switch with the out- 
lets to be controlled. The wire car- 
ries 25 volts and can be strung along 
the baseboards if it is inconvenient 
to conceal it in a wall. <A _ small 
transformer provides the low voltage. 

The switch activates 25-volt relays 
mounted at the lights or outlets. 
These relays turn the lights on or 
off and work the outlets. 

Pressure on the ‘on’ side of the 
switch, when the lights are already 
on, will not affect them in any way, 
the company explained. 

Greater economies are attained by 
connecting two or more switches to 
the same lights than by operating two 
or more lights from the same switch, 
it added. 

All components of this system are 
now available to contractors through 
G-E wholesalers. 


Dealers Claim ‘Express’ 
Street Cuts Their Volume 


WILMINGTON, Del.--Two electri- 
cal appliance dealers--Harvey H. 
Poole, 914 Orange St., and James 
Lee Pryor, 600 Delaware Ave.—were 
among the spokesmen for more than 
60 Wilmington merchants who ap- 
peared recently before the City Coun- 
cil to protest a local regulation 
banning parking or stopping on cer- 
tain downtown city streets between 
4:30 and 6 p.m. 

The city’s system of setting up 
“express streets,” is designed to curb 
traffic congestion. 

The two appliance dealers and other 
merchants asserted that it was prov- 
ing harmful to their business volume. 

A petition signed by some 323 
downtown merchants was filed, stat- 
ing that the regulation was detri- 
mental to their businesses. A letter 
from the Retail Merchants section of 
the Chamber of Commerce said a 
survey showed business had fallen off 
sharply in the affected area. 


Refrigerators Lead 
Nashville March Sales 
With Upswing of 90% 


NASHVILLE, Tenn.—Soaring sales 
volumes on electric refrigerators, 
ranges, water heaters, and home 
freezers were chalked up during 
March by 80 local major appliance 
dealers, the Nashville Electric Serv- 
ice has reported. 

Refrigerator sales led the field 
with a nearly 90% increase over 
February. Comparative figures re- 
vealed 941 refrigerators sold _ in 
March. 

Water heater sales were close be- 
hind with a 84% jump over Febru- 
ary. The March total reached 458 
units. Ranges were up 33%. 

The following sales table ranks 
dealer according to total unit volume. 
Home 
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Beauty that wins instant attention and 
approval . . . a wealth of engineering 
features that guarantee superior efticien- 
cy in years of convenient food protec- 
tion . . . this is the combination that 
makes the BEN-HUR dealer franchise 
highly enviable. 


Take any one of the FOUR popular BEN- 
HUR Models — 6, 9, 12.5 or 18 cubic 
foot sizes — give it a feature by feature 
comparison. The BEN-HUR comes out on 
top consistently — and proves its su- 
periority in the home after you install it. 


COMPARE THEM ALL . . . And You'll 
Choose The BEN-HUR Line 


BEN-HUR MFG. CO. 


Dept. AC, 634 E. Keefe Ave., Milwaukee 12, Wis. 


HEALTHFUL LIVING 


THROUGH 


Powerful National Advertising . . . Com- 
plete Selling and Display Materials 
Direct Mail Sales Helps . . . Seasonal 
Newspaper Ad Mats . . . are all EXTRAS 
that make the BEN-HUR Line highly 
profitable. 


FROZEN FOODS 
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AIR CONDITIONING & REFRIGERATION NEWS, MAY 24, 1948 


More Frigidaire Refrigerators serve in more American Homes than any other make 


FRIGIDAIRE COLD-WALL IMPERIAL—A great new combination 
ry sae vd and home freezer. Upper door opens to a Locker-To 

for freezing foods, for keeping up to 70 Ibs. of frozen foods safe 
for months. Lower door opens to a Super-Moist Cold-Wall Refrig- 
erator which will guard foods’ flavor, freshness, appearance days 
longer—by Frigidaire’s famous Cold-Wall method. 10 cu. ft size. 


AW NOM... No \...Not 2... But 
3 Great New Frigidaire Retri 


eralors 


TO WIN MORE SALES THAN EVER 


9 NEW MODELS—A TYPE 
AND SIZE FOR EVERY PROSPECT! 
Once again Frigidaire has acted to per- 
form a practical, useful service to the 
buying public. And, by so doing, has 
placed important selling advantages 

in the hands of Frigidaire dealers. 
For this year Frigidaire introduces 
a great new line that embraces three 
different types of refrigerators, rang- 
ing from 6 to 11 cu. ft. in size. Nine 
new models in all—so that every family 
may choose exactly what is needed 


for its own particular requirements. 

Frigidaire is proud to offer the 
American public a complete choice in 
refrigerators —types as well as sizes. 
Proud, too, of having once more made 
good its pledge to all holders of the 
Frigidaire franchise —‘‘You can depend 
on Frigidaire to do things right!” 


FAMOUS METER-MISER 
IN ALL MODELS — 


The simplest cold-making mechanism ever 


built —and one of the greatest sales-pro- 
ducers the industry has ever known! 


FRIGIDAIRE DELUXE MODELS —for families that want every- 
thing the Master offers, p/us (1) full-width Super- Freezer Chest 
which gives more space, lower temperatures for longer storage of 
frozen foods; (2) large food compartment, cooled partly by gentle 
diffusion of cold air from Super-Freezer—partly by cooling coils 

@ concealed in back and bottom of cabinet. Result: Less air circu- 
lation to dry out foods. Sizes: 7, 9, 11 cu. ft. 


YOURE TWICE AS SURE WITH TWO GREAT NAMES 


FRIGIDAIRE 


MADE ONLY BY 


General Motors 


FRIGIDAIRE MASTER MODELS—featured by maximum storage 
room, generous freezer space, maximum value. Offer up to 50% 
more room for food storage in the same kitchen space! Lots of 
“bottle” room; ample shelf space; large glass-topped Hydrators. 
Quickube Ice Trays—as in all Frigidaire models. New smart flat 
top, handy as an extra shelf. Four sizes: 6, 7, 9, 11 cu. ft. 
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AIR CONDITIONING & REFRIGERATION NEWS, MAY 24, 1948 


ellie’: PREWAR COMBINATION » 
Farm Freezer is again availabiefor ;_ 
immediate Shipment’.....Suggested — 
consumer price only 5 8 | re 
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MODEL NO. nile ae 
Avs cu.ft.of 35-50F F Refrigeration combined. 


with 6% cu. ft, of Zero frozen storage. 
Size: 48/2"~w. x 280. K 407%/4"H. 

Frozen meat “ey BP -300lbs. 
“4H.P, hermetic, quiet-type lt aNd un 
60 cycle 15 volts A.C. ‘ 


SANITARY REFRIGERATORCO. FOND DU D LAC.WIS. 


ICE REFRIGERATORS FOR MORE THAN 40YEARS FARM FREEZERS SINCE 1839 


In Field for Artkraft 


Joseph A. Siegert S. M. Davidson 
: *£ » 


Beverage Cooler Firm 
Names Regional Chiefs 


LIMA, Ohio—Two regional sales 
managers—one in the East and one 
in the Midwest—-were recently ap- 
pointed by Artkraft Mfg. Co. 

Joseph R. Siegert will represent the 
firm in all or part of six states plus 
the District of Columbia, the an- 
nouncement said. He will be active 
in New York, Maryland, New Jersey, 
Delaware, Virginia, and Pennsylvania. 

Heading up Artkraft sales in IIlli- 
nois, Iowa, North Dakota, South Da- 
kota, Nebraska, Minnesota, Wiscon- 
sin, and eastern Missouri will be 
S. M. Davison, a veteran of over 16 
years in the appliance field. 

Artkraft’s commercial refrigeration 
line now consists of a combination 
beverage cooler and food refrigerator 
(Bev-Food); a bottle cooler for soft 
drink dispensers (Bev-Cooler); a 
large-sized bottle cooler (Bev-Giant) ; 
and a 3%-cu. ft. refrigerator and ice 
cube maker (Bev-Ette). 
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If you have put off using Santocel because you worried 


about how to handle this unique product on your pro- 


one more reason 


duction line, forget your worries! 


A fast, smooth filling system, developed by Monsanto 


to switch from 


engineers, has made it possible to take full advantage 


of Santocel’s double-value insulation. 


Under this new system one man can operate the flow 


of Santocel into a cabinet which is filled full quickly, 


settled, then moved on automatically. You have just 


one insulation in one form, one size, to handle and to 


inventory. 


Please send me information on 


Name 


MONSANTO CHEMICAL COMPANY, MERRIMAC DIVISION 
Dept. ACM5, Boston 49, Mass. 


Santocel: Reg. U. S. Pat. Off. 
oee3#eoee#ee#e#e#eee#ee#e#s## @# # «@ 


Santocel loading system. 


Title 


Company 


“World's Most Efficient In- aaa 
ress 


sulation.”” The identifica- 
tien forSantocel, Monsanto's 


silica aerogel insulation. Not City 


State e 


te be confused with moist- 
ure absorbing silica gel. 


SERVING INDUSTRY... 


| feather-touch control, two speeds, 
double thermostats, quick-heating 
ironing shoe, and a “heat focus” 
dome. 


WHICH SERVES MANKIND 


’ rolls, and a three vane agitator with 


Automatic Washer 
Field To See More 


Changes,NewLines 


NEW YORK CITY—Manufacturers 
of automatic clothes washers are 
facing a shake-down on their indus- 
try, Business Week magazine de- 
clared in a recent analytical article. 

Though sales (340,000 units in 
March) are at an all time high, 
manufacturers are up against in- 
creased competition from new manu- 
facturers, possible further price 
reductions, and the introduction of 
new and advanced models, the article 
stated. 

Taking the industry manufacturer 
by manufacturer, the magazine pre- 
sented this view of the situation: 

Pace setting Bendix has introduced 
five new models, has chopped the 
price on old models by $50, and has 
paved the way for further product 
improvement by purchasing the H. J. 
Rand Washing Machine Co. 

Sears, Roebuck & Co. has shaved 
$10 off the Kenmore automatic and 
has introduced a new model to sell 
at $199.50. 

F. L. Jacobs Co. is talking about 
new models and has dusted off the 
coin meter idea to help customers 
accumulate enough money for a down 
payment. Launderall sells for $299.50. 

General Electric Co. has remodeled 
its automatic so that it can be set 
within an inch of the wall. It now 
has all controls in one unit and can’t 
back-siphon waste water. It is retail 
priced at $349.75. 

Westinghouse Electric Corp. is still 
allocating its Laundromats, but is 
making plans for a new model in the 
fall. 

General Motors Corp. sliced 5% off 
the price of its Frigidaire automatic 
but intends to continue production on 
last year’s model. “G. M. has only 
minor changes in mind,” the maga- 
zine asserted. 

Thor Corp. will also continue pro- 
duction on its present semi-automatic 
combination clothes washer and dish- 
washer. It sells at $269.45 with more 
than enough takers. 

New competition in the field will 
come from: 

The 1900 Corp., which is expected 
to introduce its Whirlpool automatic 
in Chicago around July 1 to sell be- 
tween $269.95 and $289.95. 

Borg-Warner Corp. whose Norge 
automatic is scheduled to appear in 
selective markets later this year. 

Altorfer Bros. Co., which is cur- 
rently field testing its vertical, agita- 
tor type ABC-O-Matic washer. 

Maytag Co. which intends to have 
an automatic on the market early 
next year. It is just now building a 
factory to produce it. 

Federal Telephone & Radio Co., 
which is looking for manuafcturing 
facilities for its automatic. 

Apex Electrical Mfg. Co., which is 
working on a machine that is ex- 
pected to sell in the upper price 
brackets. 


Harvester Production - - 


(Concluded from Page 1, Column 4) 


sion for the six months ended April 
30 totaled 45,467 units, compared 
with 7,552 a year ago, to lead a’ 
other divisions in production gains. 
Products included refrigerators, 
freezers, and milk coolers. 

Over-all production, sales, and em- 
ployment of the company during the 
period set a new record, according 
‘to McCaffrey. Sales amounted tc 
$432,115,000, compared with $342,- 
211,000 in the previous year, an in- 
crease of 26%. 

Other points in McCaffrey’s report: 
The company has expanded $24,000,- 
000 in fiscal year 1948 as of March 
31, bringing capital expenditures 
since 1945 to $154,000,000; the 
Evansville works is the only one of 
the firm’s four major new plants that 
has reached the stage of profitable 
production; the company’s’ export 
business could be much larger if 
products were available. 


Distributor To ‘Suspend’ 
Price Cutting Dealers 


NEW YORK CITY — Cracking 
down on dealers who “instead of 
making a business out of television 
are turning it into a_ racket,” 
Bruno-New York, Inc., distributor for 
RCA-Victor television sets, has an- 
nounced that any dealer caught cut- 
ting price on these sets will be 
suspended immediately. 

To back up their ultimatum, Irving 
Sarnoff, vice president of the firm, 
and Gerald O. Kaye, general sales 
manager, informed dealers that they 
have sent 16 specially trained men 
and women into the field to shop 
dealers and collect evidence of price- 
cutting. 

“The television industry must be 
cleaned up now and we believe our 
action to be the only means to a 
necessary end,’ the pair declared. 

“Unless our dealers can merchan- 
dise our products profitably,” they 
added, ‘‘we see no hope for their re- 
maining in business. Dealers who 
insist on selling their merchandise on 
little or no markup, become serious 
financial risks, and, in self-protection, 
we shall have to discontinue such 
dealers as authorized agents. 

“Effective immediately we are re- 
vising our dealer setup,” they told 
dealers in a special delivery letter. 
“We hope that you will see fit to 
continue with us on a basis that per- 
mits you to merchandise our products 
on the suggested markup and retail 
price. 

“We again want to call your atten- 
tion to the fact that RCA-Victor tele- 
vision instruments are to be sold 
under the Feld-Crawford Law (fair- 
trade) of the State of New York and 
any deviation from the price fixed is 
a violation of the Feld-Crawford 
contract existing between us. 

Selling the sets to other dealers at 
below list price would be considered 
price cutting, they explained. 
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Conlon Introduces 


$89. 95 Washer 


CHICAGO —-I. N. Merritt, vice 
president and general manager of the 
Conlon division, Conlon-Moore Corp., 
has announced that the new Conlon 
washer will retail for $89.95 and the 
basic model of Conlon’s new auto- 
matic ironer will list at $129.95. 

The new all-white washer features 
a self-draining tub, balloon wringer 


lifetime lubrication. 

The basic ironer boasts non-sag, 
cantilever construction, double-end 
roll that will hold a 300-lb. man, 


WHOLESALE ONLY 1728 S. 


134 LaFayette St., 


cory, 
a * ». * Dw 


Just plug in-and use 


THE WORLO'S SMARTEST 


Self - Contained Florist 
Display Refrigerators 
eo Unithed 


@ Staintéss Steel Front 


@ Large, Display Glass Slid 
ing Doors 
@ Fluorescent Lighting 


@ Genuine Cemetric Tile 
Floor 


@ Black Panelyte and Stain 
less Steel Trim 
No. 630 Junior s/c @ Stepped-Up Display Stands 
Size 72” » 34" x 66" 

Write or call for our latest literature 


Ghatadal REFRIGERATORS cor: : 


Formerly A. & S. Refrigerator Co. 
645 BROADWAY — NEW YORK 12, N.Y. 
Tel: GRamercy 7-3590 


SVK 
me 


FOR You! SG on 
i Nae ,- 


Please write early (on your own 


letterhead) for your copy of this newest edition 
of the most complete catalog in the business. 


CHICAGO 16, ILL. 
New York 13, NW. f. 


MICHIGAN AVE., 
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. INTERIOR VIEW of the new Ben Schwartz Food Mart 
- shows modern self-service display cases. The two 12-foot 
d open-type dairy cases are refrigerated by one Servel 
Supermetic, a 114 HP water-cooled unit especially de- 
signed for heavy-duty commercial work. 


Owned by Ben Schwartz, former University of a. 
. Hlinois football star, this smart new super- be 
market has a 63-foot frontage, is 135 feet 
deep, and is reported to be the largest inde- 
pendent food market in Illinois. 


Giant New Food 


Market Chooses 


RY ys =o Servel Supermetics: 


Eleven units refrigerate cabinets in 


When Ben Schwartz rebuilt his Food Mart in Peoria re- 
cently, he selected Servel Supermetic condensing units to 
provide refrigeration for his entire perishable stock. Eleven 
assorted units totaling ten horsepower were installed by 
Servel’s distributor, Kenyons, Inc., and are now providing 
constant, dependable cold. 

Three 12’ self-service cases, equipped with WH4T (114 HP) 
and WH2R (34 HP) Supermetic units, display vegetables 
and dairy products. Bulk reserves are carried in an 8’ x 10’ 
walk-in equipped with a model WH2R. The meat section 
includes a 10’ x 12’ walk-in powered by a WH4F (1 HP) 
unit. Three 12’ double-duty display cases are on a WH2R 
and a WH4F. Frozen food is displayed in an 8’ open-type 
case powered by a model WH2D. Beverage 
department includes three 10’ dry bottle coolers 
on a model WH4T (11% HP) unit and a 12’ 
wall-type champagne case with a WH2R unit. 

A busy refreshment section includes a 12’ 
forty-gallon fountain powered by an H2B and 
a self-service ice cream cabinet connected to 


SALES in the Schwartz meat department are stimulated 

ro by displays in two 12-foot fresh meat cases and an 8’ 
open-type frozen food case. Servel Supermetic reserve 
power insures steady, safe temperatures. 


This is Number Seventeen in a series of advertisements featuring the markets available to the alert dealer in the commercial refrigeration industry. Ask for renrin 


‘ 
"See ee 
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Shown is one of the popular 
line of Servel Supermetic 
integral horsepower units, 
which is finding wide ap- 
plication for all types of 
commercial work. 


Senved inc., 


ELECTRIC REFRIGERATION DIVISION, EVANSVILLE 20, INDIANA 


one of Illinois’ largest independents 


an H2E unit. All units used are hermetic type and range 
from 14 HP through 1% HP. All except the last two on 
the list are water cooled. 


Not every store in your sales area will be a prospect for 
a multiple-unit installation like this, but the wide-awake 
Servel dealer is backed by a line so broad and so versatile 
that he can take advantage of every sales opportunity. 
Pleased customers repeat, and pass the word to their neigh- 
bor to build more business. 

A new illustrated folder, ‘““Servel Supermetic,”’ contains 
a complete description of Servel’s hermetically sealed con- 
densing units. Send for your free copy today. Address 
Servel, Inc., E.R. Division, Evansville 20, Indiana. 


ining vo mon to tako full advantage of all commoarcial rofrianaration marlot- 
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No Slump In Sight 


Economically Stable, Dollar-Rich Farmers Can 
Provide Industry $5 Billion Appliance Market 


By W. E. Saylor, Manager, Rural Market & Utility Divisions, 
Kelvinator Division, Nash-Kelvinator Corp.* 


Farmers have been enjoying the 
greatest boom in the history of 
America, in the years during and 
since World War II. In a welter of 
advancing prices in all lines, the 
farmer has enjoyed the fortunate dis- 
tinction of emerging from this up- 
ward spiral in better condition than 
he ever has been before. However, 
there has been a sort of shadow 
hanging over this bright picture. 


And this shadow has been the 
remembrance of what happened back 
in the period between 1919 and 1921, 
when war-stimulated farm prices 
took a nose-dive, and left the farmer 
in a sorry economic condition from 
which he has just now really 
recovered. 

And so, economists and farmers 
alike have asked themselves—“Will 
this boom following World War II 
follow the same pattern as World 
War I? 

There are certain basic facts 
which do point out the extent of 
farm prosperity today, and there are 
certain basic differences in conditions 
between the present period and that 
following World War I which seem 
to point to some reasonable conclu- 
sions. 

First, let us establish a base from 
which to view things by visualizing 


*Presented at Missouri Valley Electric 
Association Sales Conference, May 6, 1948. 


this market we are talking about. 
In 1920, after World War I, almost 
32,000,000 people lived on 6,500,000 
farms in this country. At the pres- 
ent time, 30,000,000 people live on 
approximately 6,000,000 farms. 

So to start with, we have fewer 
farms, and fewer people living on 
those farms. This is due, of course, 
to a considerable amount of unifica- 
tion of farms, leaving fewer mar- 
ginal farms, and resulting in more 
large farms operating on a better 
profit basis. 


Labor-Saving Items Needed 


At the same time, fewer people on 
farms today means less available 
labor and indicates that the farmer 
has a definite need for labor-saving, 
time-releasing methods in order to 
increase his productivity and decrease 
his costs. And of specific interest to 
us, electricity stands at the very top 
of modern methods for improving 
farm productivity. 

Now, what about the financial 
status of those 30,000,000 people and 
those 6,000,000 farms? Let us look 
at farm income following World 
War I, preceding World War II, and 
also following World War II, as a 
basis for comparison. 

Farm income in 1922 had fallen to 
$8,594,000,000, from $15,000,000,000 in 
1919, or nearly half. And in 1940, 


When it comes to making sales of your product to the 
public, the appliance dealer puts heavy emphasis on the 
quality features that the customer can see and easily 
understand.. Things like interior arrangements, capacity, 
and shelving. She will take your word for the mechanical 
excellence of the appliance, but she draws her own con- 
clusion about what she can see. When it comes to refrig- 
eration shelving, leading producers have come to depend 
on United for they know that our capacity to mass produce 
this specialty at low cost is exceeded only by our ability 
to maintain a quality standard that makes sales! For refrig- 
eration shelving it will pay you to check with United First. 
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well ahead of American entry into 
World War II, farm cash income was 
still only a little more than $9,000,- 
000,000 annually. By 1947, however, 
this income had risen to $30,200,000,- 
000. 

Now let us look at farm assets. 
All figures are not available for the 
year 1922, but on the basis of figures 
which are available the total figures 
would appear to be slightly less than 
those for 1940. In other words, 
between 1922 and 1940 the farmer 
did not show a great deal of economic 
gain. 

In 1940, however, the farmer had 
cash and savings deposits of $4,149,- 
000,000, and in 1948 this had grown 
to $22,000,000,000. Livestock was 
valued at $5,133,000,000 in 1940, and 
$14,000,000,000 in 1948. Crops stored 
on and off the farm amounted to 
$2,645,000,000 in 1940, and $9,000,- 
000,000 in 1948. Real estate was 
valued at $33,642,000,000 in 1940, and 
was estimated at $62,000,000,000 in 
1948. Farm equipment and other 
assets rated at $8,236,000,000 in 1940, 
and in 1948 it had almost doubled to 
$15,000,000,000. 

Total assets in 1940 were $53,805,- 
000,000, and $122,000,000,000 was 
estimated for 1948. This 1948 figure 
was on the basis of a projection made 
from January prices, which marked 
the highest peak hit to date in the 
current farm boom. 

These figures paint a very vivid 
picture, I think, of the extent of the 
improvement in rural America. Both 
in current income, and in total assets, 
in January of 1948 the American 
farmer was in the best position he 
has ever occupied. In relation to 
gains by any other single group in 
America, the farmer by a consider- 
able margin leads in percentage of 
improvement. In short, the farmer 
was, and currently is, doing very 
well indeed. 


Better Producer Today 


Something more than pure increase 
in prices has lead to this rosy pic- 
ture. First of all, the farmer today 
is a better producer than he has ever 
been before. Back in 1920, farm 
productivity ran from 80 to 90 on 
an index basis, compared with more 
than 135 today. 

This tremendous efficiency in- 
crease is due to more machinery, 
better farming methods, and greater 
all-around efficiency in farm opera- 
tion. And for this increased effi- 
ciency, application of electricity to 
farm tasks can claim a very con- 
siderable amount of credit. And 
then, of course, increased farm prices 
have considerable to do with the 
farmer’s present strong position. 

In 1922, the index of farm prices 
was 124. In January it reached 307, 
but by March, after the February 
price slump, it fell to 283. 100 is the 
base for comparison, which repre- 
sents prices received by farmers in 
the years 1909 to 1914. 

Of course, the farmer, like any 
businessman, must balance his in- 
come against his costs in order to 
establish his profit. Looking at these 
figures, the extent of the farmer’s 
economic improvement is very evi- 
dent. In 1922, you will recall from 
a previous chart, cash income was 
$8,594,000,000. Against this the 
farmer has a cash outgo—the cost of 
doing business, so to speak, of 
$5,644,000,000, leaving him net cash 
of $2,950,000,000. 

In 1940, this figure was $9,109,000,- 
000 cash income; $5,929,000,000 cash 
outgo; leaving net cash of $3,180,000,- 
000. In 1947, with cash income of 
$30,517,000,000, there was cash ex- 
penditure of $15,200,000,000, leaving 
net cash of $15,317,000,000. 

Now, there are any number of 
reasons why it is unsound to expect 
such a rosy picture to continue in- 
definitely and possibly we have seen 
the height of the boom which was 
building up at the end of 1947 and 
early 1948. Head prices continued at 
the January level, farm income for 
1948 would likely have _ reached 
$35,000,000,000. 


However, all of you will recall that 
back in February, prices suddenly 
took a sharp dip, and economists 
generally anticipated that the end 
of the price rise had been reached. 


Estimate of Rural Market 


Units To 
Be Sold 
In Use Today % of Expected % of in This 
1948 on Satura- To Bein Satura- Period 
3,500,000 Farms No. in Use tion Use in 1954 tion 1948-1954 
Eee SD oo 6.545 as o0s 100% 100% 
Water ByStems ..o..6s.0080% 525,000 15% 4,441,000 85% 3,916,000 
Derm WA vs cicccccencs 1,175,000 50% 4,702,500 90% 8,527,500 
Feed Grinders ............ 140,000 4% 2,351,250 45% 2,219,250 
boggy ee 1,575,000 45% 3,918,500 15% 2,343,500 
Home Freesere .occcscccce 192,500 T% 2,090,000 40% 1,897,500 
Chicken Brooders ......... 350,000 10% 1,567,500 30% 1,217,500 
MK Machines ..ccccsssces 175,000 5% 1,045,000 20% 870,000 
IND, 608 cep aeeeweetion 1,175,000 50% 4,180,000 80% 3,005,000 
Be CONES: 6 65-656 68sK% 505 385,000 11% 1,306,250 25% 921,250 
ROGUE: Gchotaresatroenesabees 2,975,000 85% 4,963,750 95% 1,978,750 
Cream Separators ......... 525,000 15% 1,045,000 20% 520,000 
MOD. Gkascwisdaosiooiensos 2,800,000 80% 4,702,500 90% 1,902,500 
Power Saws ........eee0es 35,060 1% 783,750 15% 658,750 
Vacuum Cleaners ......... 750,000 20% 2,090,000 40% 1,340,000 
PUMNMER- 5 siccGasce bese seee ce 350,000 10% 1,567,500 30% 1,217,500 
Water Heaters ............ 350,000 10% 1,828,750 35% 1,478,750 
Small Home Appliances .... $1,000,000,000 
Electric Motors ........... 15,000 5% 2,612,500 50% 2,437,500 
Corn. BREUSPS ..iccccececes 140,000 4% 793,750 15% 653,750 
MY DGS. ciiicscoszcscaces 8,700 4% 156,750 3% 148,050 


This break in prices knocked off a 
very sizeable chunk of possible farm 


seem to mean that cash income for 
1948 for the farmer will be around 
the $27 to $39 billion mark. This 


income. On the basis of past experi- 
ence, such a price decline would 
almost automatically mean a drop 
of 15% to 20% in farm purchases 
of machinery, tractors, and other 
such farm equipment. 


It would also decrease farmer pur- 
chases of automobiles, trucks, and 
other general merchandise by 20% 
to 25%. This time, however, farmers 
still are in such excellent financial 
condition, that such purchases showed 
scarcely any perceptible decrease 
whatever. And of course, while sub- 
sequent events showed this break to 
be a temporary thing, and prices 
again recovered a substantial part of 
the February decline, it is worth- 
while to note that the net cash in- 
come for the farmer for the rest of 
1948 is estimated by the Department 
of Agriculture to be about $3,000,- 
000;000 less than for 1947. 

This is figured on the basis of the 
general crop outlook and the current 
farm price situation which would 


is between 5% to a maximum of 10% 
below the 1947 income figure for the 
farmer, but it still is almost four 
times as great as the 1940 or the 
1922 figure. 

And even in the face of increased 
prices of goods generally, it would 
still give the farmer a purchasing 
power of about 40% greater than 
before World War II. 

The net of this picture would seem 
to be that the boom period for the 
farmer, which was building up in the 
latter part of 1947 and early 1948, 
has passed its crest. The farmer is 
looking ahead to definite prosperity 
over the. year ahead, but not on as 
tremendous a scale as was the case 
before the February downturn. 

There are some other factors 
which must be taken into account in 
estimating what might happen under 
adverse conditions. For example, in 
World War I, farmers went out on 


(Concluded on next page) 
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COLD WATER FOR USERS 


PURO FILTER CORPORATION OF AMERICA 
436-440 Lafayette Street, New York 3, N. Y. 
Cable address —’’ Centadrink, New York“ 


A PRIZE WINNER FOR 
APPEARANCE, PERFORMANCE, W477 4g 
AND ENDURANCE 


WHAT A KNOCK-OU' 


Here’s the CHAMPION whose outstanding features pack it with .; 
real knock-out punch. Its all stainless steel clad exterior (except back) 
easy slide- -up doors; sturdy reinforced structure; and its efficient 
controlled air cooJing are some of the outstanding features that dc 
make the CHAMPION a great cooler. Available in four lengths an 
capacities—remote or portable. 


For more complete information on the CHAMPION 
and other fine National Coolers, write today. 


NATIONAL COOLER CORPORATION 


1600 WOODLAND AVENUE + CLEVELAND 15, OHIO Salis 
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Electrification of 5,225,000 Farms In 


(Concluded from preceding page) 
4 limb in land speculation that in- 
creased their mortgage debt and re- 
sulted in sharp liquidation during 


the following five years. 


While there has been some land 
speculation in the past several years, 
the farmers have not gone out on a 
limb, this time, and they have re- 
duced their indebtedness and sharply 
increased their savings and liquid 
position so that financially, they 
never were in better shape. As a 
matter of fact, the people who stand 
to lose in land speculation are the 
“city farmers,” or city slickers—not 
the farmer himself. 

World War I was a short war com- 
pared with World War I, therefore 
backlogs were all relatively less than 
they are today, and the world food 
supply came back to normal very 
much quicker after World War I 
than is the situation today. Govern- 
ment loans and subsidies tend to pro- 
long the demand for food products 
that are raised on farms. 

Important, too, is the fact that 
after World War I we had no gov- 
ernment support of farm prices, but 
today, with the support program at 
90% of parity, farm prices have a 
floor under them which they cannot 
penetrate. 

Employment in industry fell from 
9,100,000 to 6,700,000 in the 1921 
depression. Today, for the most 
part, there is still a shortage of 
labor, with more than _ 60,000,000 
people working in the United States, 
and almost 16,000,000 people are 
employed in industry. 


‘Shock Absorbers’ Help 


Today, too, we have a _ Social 
Security and Unemployment system 
that acts as a shock absorber or 
cushion to hold up the buying power 
of those temporarily out of work. 
After World War I, no such cushion 
existed. : 

These and many other factors are 
but part of the overall story which 
point to the fact that those things 
which directly affect the farmer, and 
those general conditions which in- 
directly affect his welfare, are such 
that a repetition of the extremely 
poor farm economic conditions fol- 
lowing World War I seem highly 
improbable today. 

While the farmer may not retain 
all of the gains which are currently 
his, he should remain, for a good 
many years, in extremely favorable 
financial condition, which should 
make the rural market one of the 
richest fields for business generally. 

Accepting this as true, what does 
this market hold for utilities inter- 
ested in supplying power to rural 
customers, and manufacturers with 
electrical goods to sell? 


Back in 1919 there were only 
100,000 wired farms, and as late as 
1923 there were only 178,000 wired 
farms. Today there are more than 
3,500,000 wired farms and others are 
being added at the rate of 500,000 a 
year. In the World War I period the 
k.w. cost of electricity to the farmer 
ran from 74 cents to 8% cents. 
Today, in the face of rising prices in 
practically all other lines, this figure 
has dropped to less than 3% cents 
average. 


Industry Has Kept Pace 


So, in the over-all, it can readily 
be seen that the electrical industry 
has moved with this rural economic 
improvement and is continuing to in- 
vest a tremendous amount of money 
in extension of rural lines, for the 
purpose of serving a group of cus- 
tomers who are in financial position 
to utilize such service to the utmost, 
and who must have such service if 
they are to be kept in position to 


compete economically over the years 
ahead. 


Estimates from EEI indicate that 
somewhere between $5,000,000,000 
and $7,000,000,000 will be spent dur- 
ing the next five years for generat- 
Ing equipment and_ transmission 
lines generally. Of this total, ap- 
proximately 15% would likely be a 
fair figure for the requirements of 
rural extension, or slightly in excess 
of $1,000,000,000. 

Such generating capacity will be 
required when we consider that at 
the present time there are approxi- 
mately 3,500,000 wired farms which 
are using a generating and stand-by 
capacity of 880,000 k.w.’s annually, 
and service in all cases still is not 
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Next 6 Years To Widen Appliance Demand 


adequate. This generating capacity 
is computed on the basis of 3,500,000 
farms using an average of 1,855 
kilowatt hours annually on 1,000,000 
miles of farm line. 


Projecting these same figures into 
1954, five years hence, we find, ac- 
cording to REA, EEI, and Country 
Gentleman research department es- 
timates, 5,225,000 farms will be 
electrified, requiring 3,875,000 kilo- 
watts generating capacity. These 
same sources estimate that 1,690,000 
miles of farm line will be needed to 
serve these farms, or an addition of 
690,000 miles of new line to be con- 
strucated during this 5-year period. 


The cost of building the new lines 
and firming up the old ones during 
this time is estimated at $1,242,000,- 
000 at current prices. Thus for gen- 
erating equipment, plus building of 
lines, an estimated $2,242,000,000 will 
be spent to bring electricity merely 
to the boundaries of the additional 


1,725,000 farms which it is antici- 
pated will be electrified during that 
period of time. 

As a result of this electrification, 
again projecting the figures five 
years, through 1954, we arrive at 
added expenditures to be made by 
farmers in order to utilize this serv- 
ice. The figures in the table on page 6 
are pure estimates—as they neces- 
sarily must be—based on data sup- 
plied by rural engineers in connection 
with private utilities, public power 
sources, and Country Gentleman 
research department. 

You might call them pure guesses 
based on present saturation figures, 
mathematically extended. The ac- 
curacy of such estimates might be 
subject to variations in accordance 
with the amount of promotion put be- 
hind individual items, plus unpredict- 
able economic conditions. 

No attempt has been made to 
place a dollar value on this merchan- 
dise except to estimate that the ag- 
gregate will total in excess of 
$5,000,000,000. These items. are 
merely a few taken from a larger 
list of some 500 possible applications 
of electricity in the farm home and 
on the farm, for the purpose of 


showing the possibilities from a mer- 
chandising and load-building stand- 
point. 7 

The estimate of $5,000,000,000 
worth of merchandise, plus. the 
$2,242,000,000 we figured for build- 
ing of lines brings the total farm 
market for electrical merchandise to 
approximately $7,000,000,000 through 
1954. In addition to that, there is 
the actual cost of current to the 
farmer during that period. 

Figuring an average cost of 3% 
cents per k.w. for the average of 
1,855 k.w. hours used on the present 
3,500,000 wired farms, the total re- 
turn figures to $214,256,250 per year, 
or a minimum of a billion dollars 
over the 5-year period. 

However, both the number of wired 
farms and the annual usage figure 
will unquestionably increase _ tre- 
mendously during that time, and at 
a very minimum, the return to utility 
companies should be at least a 
third larger than this, on the average. 

When we consider such astronomi- 
cal figures as the billions we have 
just been talking about investing in 
building of rural lines, in the billions 
of dollars manufacturers expect to 
sell to rural customers, and the large 


revenues awaiting utility companies 
as a reward for intensive development 
of this business, it can readily be 
seen why the current and future farm 
outlook is of vital importance to each 
of us. 


Without the current financial pic- 
ture which the American farmer 
presents, such investment would be 
practically impossible, on the scale 
planned. There just would not be 
the money there to pay for it. 


It seems amply clear, in the light 
of figures we have seen, however, 
that prosperity should continue in 
rural America on a scale ample 
enough to more than justify such 
expenditures. 


But beyond that, with such a rich 
prize at stake—with such rich finan- 
cial rewards awaiting those who dare 
to plan and work for them—there is 
every justification for planning am- 
bitiously for the investment of both 
time and money in order to obtain a 
fair share of this market, and the 
electric power companies, and the 
electric manufacturers, must com- 
pete with others who are aware of 
the situation, and are after a large 
slice of the farmers’ cash. 
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Sales Training a Big Help 


“The Deepfreeze sales training course has been a big help,” 
Mr. Sidney goes on, “it gets right down to usable facts about 
the product. And when a man knows his product by heart, he 
can put his heart into his selling. 


At least that’s our experience. Because we know and under- 
stand the product, we believe in it—feel we’re performing 
a service for every customer we sell.” 


Goes After Prospects 
“The Deepfreeze materials for going after prospects have been 
most helpful, too,”’ Mr. Sidney continues. ‘The newspaper ads 
and mailing pieces, particularly, have been put to good use. 


‘We never let a prospect's interest grow cold—center activ- 
ity on getting all prospects into the showroom—give them 


complete demonstrations.” 


‘We sold 85 


Deepireeze 


HOME FREEZERS 


TRADE MARK BEG Ue S PAT. OFF 


tt FO days” 


—reports Edward M. Sidney, dealer, Watertown, Wisconsin, - 


to State Distributing Company, Milwaukee. 


It wasn’t just luck that sold 35 Deepfreeze home 
freezers in 30 days. It was no secret way of selling. 
‘We used no high-pressure methods,’’ says Mr. Sidney, 
“‘but we did use the Deepfreeze sales training course, 
as well as the Deepfreeze sales promotion materials 
and local advertising. We feel that we not only have the 
best product in the field but also the best selling aids.”’ 


Sidney’s Showroom Strategy 


“In giving demonstrations,” Mr. Sidney points out, 


et 


our 


knowledge of the product pays dividends. We can show and 


tell prospects in terms they understand. 


“Then, of course, there’s the ‘Visualizer’ to point to and 


talk from. And to close the sale, we make good use of the 


‘Evaluator’, With it, we prove in black and white that a 


Deepfreeze home freezer actually pays for itself.” 


Available to Every Deepfreeze Dealer 


As a Deepfreeze home freezer dealer, you can use the same 


sales materials that Mr. Sidney uses. You can put 18 different 


types of selling aids to work. And you have a complete line 


of home freezers to sell—real features to talk about—the best 


known name in the home freezer business. Investigate—Today. 


DEEPFREEZE DIVISION @ MOTOR PRODUCTS CORPORATION @ NORTH CHICAGO, ILLINOIS 


for every purse, for every size family 
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Dry Beverage 
Cooler 


With disappearing lids 


Allowing every section to be used simultaneously. 


Runners, lids and moulding 
of stainless steel 
39” high; 30” wide; 4, 6, 8, or 10’ long. 


Write for catalogue showing 
this quality line of refrigeration. 


DEALERS /mmediate Delivery! 
WANTED W ALLEN 
meee ROGERS wee 


BOX 272-AC DEMOPOLIS, ALA. 


tion on franchise. 


Albany, N.Y. Dealer Tests 
Commercial Rent Law 


ALBANY, N. Y.—The first court 
test of one phase of the Albany com- 
mercial rent control law came in 
City Court in the nature of an evic- 
tion action involving an electrical 
appliance dealer. 

The action was brought by J. & 8S. 
Onverating Corp., owner of the De- 
Graff building at Beaver and S. Pearl 
Sts. against Swire Appliance Co., Inc., 
occupying a ground floor store. 

The Swire firm recently moved its 
salesrooms to another S. Pearl St. 
location, but has retained occupation 
of the DeGraff building premises. 

The owner of the building contends 
the Swire lease expired April 30 and 
that it no longer occupies the store 
for the “sale or service of appli- 
ances.” The owner wants the Swire 
firm to vacate the store completely, 
presumably so it can lease it to some 
other tenant. 

But the Swire firm contends it can- 
not be evicted under the terms of 
the commercial rent control law, au- 
thorized for Albany at the last ses- 
sion of the legislature. It contends 
that the law “froze’’ all commercial 
leases. 


Fedders-Quigan Corp. Names 
Distributor In Houston, Tex. 


HOUSTON, Tex.—-Fedders-Quigan 
Corp. has announced the appointment 
of Reader’s Wholesale Distributors, 
Inc., Houston, as distributor of Fed- 
ders room air conditioning units. 


‘Sell 
and JUG) 
will help you sell! 


Wilson Zero°Safe Farm and Home 
Freezer 

Model FF-15 

Stores 575 Ibs. of tood 


Other models from 230 Ibs. to 3,150 
Ibs. of food. 


and border to border . 


nience... 


BON sehen food is plentifed... 
HAVE IT sehen et és scarce! 


WILSON ZEROSAFE rrceste 


The Modera Freever mith Reach In Convemence 


Window Streamers A complete sales presentation Newspaper Ads 


A complete sales manual 


WILSON REFRIGERATION, 


DIVISION OF WILSON CABINET COMPANY, INC. 


. 
™ 


WILSON STANDS BEHIND YOUR SELLING EFFORT WITH THE 
GREATEST ADVERTISING CAMPAIGN IN WILSON HISTORY. 
We’re going to tell 4,856,065 farm families all about the superior features of 
Wilson Freezers. We have established a preference from coast to coast . 


the freezer with the big, quick-freeze compartment for faster freezing . . 
freezer that occupies the smallest floor space per cubic foot of capacity. 


“de Grendaa's tay, tt es 


Floor Displays Direct Mail 
INC. 


aE es Soi yy 


SELL WILSON ...THE REACH-IN FREEZER FOR THE FARM a 
. available in a full line of self-contained models from 6.6 cu. ft. to 25 cu. ft., = 
and in sectional models from 22 cu. ft. to 120 cu. ft. 


. for the upright freezer with front-opening conve- 
the freezer with separate storage shelves for easy access to food . . . 


. the 


This national advertising campaign PLUS A COMPLETE ARRAY OF 
HARD-HITTING SELLING AIDS will help you close many a Wilson sale. 
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SMYRNA, DELAWARE 


NEWA Members See Appliance Bin 


An assembly bin for packaging rooms of appliance distributors was 

demonstrated at the recent Newa convention in Buffalo by S. M. Bleeker 

of General Steel Products Corp. of Brooklyn, shown above inspecting the 

bin. The bin formed part of the model packaging room exhibit put on for 

the association by its warehousing committee. Use of the bin in a properly 

laid out packaging roem will speed up operations of packaging employes, 
J. J. Kaske, chairman of the committee, claimed. 


Sus Distributors Drop 
‘Price Cutting’ Dealers 


NEW YORK CITY — Cancellation 
of franchises held by ‘“unsatisfac- 
tory” dealers who cut prices were 
announced by two distributors here 
recently. Implication was that more 
cancellations will be made by these 
and other distributors in order to 
channel refrigerators, ranges, and 
television receivers that remain in 
short supply to fewer and better 
dealers. 

The Crosley Distributing Corp. an- 
nounced that it had dropped between 
5 and 6% of its refrigerator, radio, 
and television dealers for cutting 
prices. 

Bruno-New York, Inc., through its 
vice president Irving Sarnoff revealed 
that it had disfranchised 10% of its 
dealers for price cutting. Most of 
these were television dealers but 


some, he indicated, were Bendix 
washer dealers. 
One _ distributor executive com- 


mented that many manufacturers, 
believing that their increased produc- 
tion would require more dealers, 
pressured the distributors into grant- 
ing franchises “against the distribu- 
tors’ better judgment.” 


| Demand To Continue, 


Mid-South Meeting Told 


MEMPHIS, Tenn.—A_ continued 
high demand for electrical appliances 
in the mid-south area is resulting 
from rural electrification, cheap elec- 
tricity, and a population educated to 
expect the “better things of life,” 
Frigidaire representatives declared 
at a recent meeting here with dealers 
and sales personnel. 


Speakers at the session included 


| John M. McGregor, president of Mc- | 


Gregor’s, Inc., Memphis, who said: 
“More than $1,500,000 worth of ap- 
pliances were distributed by our 
firm during April—the best month 
we ever had.” He added that his firm 
plans to build a new 40,000-sq. ft. 
warehouse soon. 

Nearly 900 Frigidaire men from 
Tennessee, Arkansas, Mississippi and 
Kentucky attended the session. 

Forecasting good times ahead, F. 


| H. Peters, advertising manager, said |/ 
that the Frigidaire division is manu- | 
in the ||° 


facturing more units than 
best prewar year. 

F. M. Davidson, manager of the 
southwestern region with  head- 
quarters in Atlanta, said the rate of 


sales increase in the South is twice | 


the increase which was expected 
nationally.” 


Superior Court Upholds 
Arizona's Fair Trade Act 


PHOENIX, Ariz. — Constitution- 
ality of Arizona’s fair trade act, 
authorizing minimum resale price 
contracts between manufacturers and 
retailers, was upheld in an opinion 
handed down recently by Superior 
Court Judge Dudley Windes. 

Marking the first test of the law’s 
validity, the ruling was made in 
litigation by the Simmons Co. to 
restrain Traders Furniture Co., here 
from selling Simmons mattresses and 
box springs at less than the retail 
price set by the manufacturer. 

Opinions by Supreme Courts in 
two other states upholding similar 
legislation were cited by Judge 
Windes in refusing a motion for dis- 
missal of the suit and dissolution of 
a temporary injunction. 

Counsel for The Traders Co. con- 
tended the act violates consitutional 
provisions against price-fixing legis- 
lation and against monopolies. 


Factory Sales of Washers 
For March Set Record 


CHICAGO — Factory sales of 
398,298 standard-size washers in 
March topped the all-time high of 
397,113 set in October, 1947, accord- 
ing to figures released by the Ameri- 
can Washer & Ironer Manufacturers’ 
Association. 

The March total was also reported 
as being 37% over the 290,397 units 
sold in March, 1947. A 10.5% increase 
was noted over the sales for Febru- 
ary, 1948. 

Factory ironer sales for March 
were listed at 53,686 units, against 
42,442 for March last year. 
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perennKore from Page 1, Column 1) 
about invasion of the United States. 
Our Navy controls the seas, and part 
of “the air.” And our radar-warning 
systems are in place, functioning, and 
buttressed with sufficient anti-air- 
craft firepower of one type or an- 
other to wreck most conceivable 
airborne assaults. 


The Real Problem 


Nearly all the Washington “big 
shots” we have interviewed “off the 
record” recently don’t seem a bit con- 
cerned about the possibilities of 
Russian invasion, Russian A-bombs, 
or the imminence of World War III. 

But they are worried about Rus- 
sia’s “Fifth Column” in America— 
the Communists and fellow-travelers 
whose perverted loyalty is to Russia 
and not to us. These potential traitors 
and saboteurs could do us plenty of 
harm in an undeclared “war of 
attrition.” 

Through strikes and slow-downs in 
key industries, through propaganda, 
both subtle and blatant, they could 
so weaken this nation that it might 
keel over without a blow having been 
struck. Or failing to do their dirty 
work that way, germicidal warfare 
could be unleashed by the Communist 
“Fifth Column.” 

(More about that later.) 


We Are a Humane People 


No nation in all history has ever 
been more benevolent than the 
United States of America. When 
disasters (like floods, earthquakes, 
hurricanes, famines) strike remote 
peoples, we give freely. 

When we win a war (and we 
always do) we don’t annex territory 
or act like conquerors—we feed and 
clothe and help re-build our erstwhile 
enemies. 


Other peoples don’t know what to 
make of this. It’s so foreign to their 
natures that they figure there must 
be a “catch” in it somewhere. So the 
hand that feeds is bitten. Uncle Sam 
is called “Uncle Shylock.” 


This ingratitude we bear because 
we're that kind of folks. We're 
humane. 


Incidentally, this analysis of the 
American Spirit underlies a hitherto 
unrevealed major reason for the 
Marshall Plan and Paul Hoffman’s 
follow-up Economic Cooperation Ad- 
ministration. 


Mass destruction via atomic bombs 
is horrible to contemplate. It is sup- 
posed that the unleashing of Opera- 
tion Avalanche upon Russia would be 
tolerated and even cheered by a ma- 
jority of Americans. But if Russia 
had occupied France, Switzerland, 
Belgium, Holland, Norway, Sweden, 
and Denmark before we could drop 
our A-bombs, millions of our innocent 
bystander friends and distant rela- 
tives would be erased along with the 
occupying Slavic foes. 

Washington “top brass” figures 
that a psychological revulsion might 
occur in America after that had 
happened. And then our “top brass” 
might all be tossed out on their ears, 
individually and collectively. 


So they are doing their best to 
scare Stalin away from further blood- 
less conquests of our historical 
friends via the Marshall Plan and 
E.C.A. 


Dropping “The Gadget” on friends 
to get at foes might not be counten- 
anced by the American people. 


Limitations a ‘The Gadget” 


Hysterical radiorators have fright- 
ened the wits out of half America’s 
population by predicting that Soviet 
agents can bring Russian A-bombs 
over here “in a suitcase.” 

According to the atomic scientists, 
that’s silly. 

“The Gadget” is probably the apex 
of combined scientific, mechanical, 
and engineering achievement to date. 
It's so complex and so complicated 
that it can be detonated only under 
fantastically minutia-controlled condi- 
tions. 

It's by far too large, and much too 
expensive a dingus to be entrusted to 


or exploited by  suitcase-carrying 
saboteurs. 


It must be dropped on its target 
(Or, maybe 10 years 


by an airplane. 


. — ty ~" 


from now, by a guided missile.) Of 
course, the beauty of this imperative 
(from our standpoint) is that it 
takes only one A-bomb to finish the 
job. “The Gadget” can be secreted 
in one of several hundred big planes 
in a standard mass air attack. The 
rest of the air raiders (mainly long- 
range bombers) can be loaded up 
with ammunition -and festooned guns 
to annihilate interceptors, instead of 
carrying bombs as heretofore. 


Unmentionable Weapons 


Radioactive by-products of A-bomb 
manufacturing—atomic dusts, gases, 
and potent particles—constitute a 
whole new class of annihilating 
weapons. 

Little is known about them yet. 

However, it is claimed that after 
they’ve been developed, 
poison millions of civilians with an 
economy of effort. 

Does that scare you? Shouldn’t. 
Again, the United States is ’way out 
ahead of the wolf-pack on this sci- 
entific experimentation. For several 
years our military scientists have 
been toying with the concept of 
atomic-particle devastation. And now 
it can be told: 


Radioactive dusts, like the _ top- 
secret germ weapons, are best dif- 
fused and sprayed and targeted when 
contained in aerosols of dichlorodi- 
fluoromethane. Does that help ex- 
plain why “Freon” has been in short 
supply for a long time? 


“Freon” is an American monopoly. 
It has been in short supply for a long 
time because it’s needed in huge 
quantities for this sort of thing. 
“Now it can be told.” ~ 


Biological mass-destruction weap- 
ons, one hears in “bull sessions” 
among newspapermen at the National 
Press Club bar, are so potent that in 
comparison even the improved A- 
bomb can be likened to a pop-gun. 


One hears hair-raising (and prob- 
ably exaggerated) stories of experi- 
ments on Maryland proving-grounds 
wherein life-erasing aerosols have 
extinguished not only tethered ani- 
mals, trees, and matured grain- 
foodstuffs, but every insect and blade 
of grass. 

Are you shuddering, as we are? 


Even while these diabolically im- 
pregnated aerosols were in their de- 
velopmental infancy (toward the end 
of World War II) a shipload of an 
aerosolic something-or-other was sail- 
ing toward Okinawa. Had this ultra- 
devastating cargo been strewn across 
Oriental ricefields (that was the 
intention) Japanese armies and civil- 


ians might have starved by the | 


they can. 


Home Freezer Should Have 
Top Priority 

Epidemic diseases, many of which 
are food-borne, not only multiply 
scandalously after they infect a 
nucleus of humans, but spread terror 
at the same time. They are physio- 
logical and psychiatric weapons of 
the first magnitude. 

They are both self-propagating and 
self-conflagrating. 

When we can’t eat without being 
poisoned, we won't live long. Should 
Fifth-Column saboteurs interrupt our 
food-supply lines, we might collapse 
in a hurry. 

Ultra-strong America needn’t fear 
invasion from bent-on-world-domina- 
tion Russia; but American citizens 
should be concerned about Communist 
Fifth Column menaces to their safety 
and continued well-being. 

Communist dynamiting of food- 
bearing trains and trucks and cold- 
storage warehouses; Communist bac- 
teriological destruction of grain-fields 
and herds, and Communist contami- 
nation of existing food supplies—all 
add up to “planned starvation.” 

And that’s something for us to 
prepare against. 

How better can we defend our- 
selves against Fifth Column con- 
tamination of the food we eat than 
by installing home freezers in every 
American dwelling? 

Every home and farm freezer is 
an individual cold storage warehouse. 
Food stored therein can’t be con- 
taminated by disease viruses. Food 
stored therein will feed families for 
months if crops are destroyed or 
truck and train service interrupted. 
Food stored therein will prevent 
panic, malnutrition, and even starva- 
tion. 
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millions. | 
Thanks to the Hiroshima and | 
Nagasaki A-bombs (crude affairs | 


which were later refined into ‘‘The 
Gadget’) the Nipponese warlords 
hoisted the white flag before their 
food supply was utterly ruined by 
this tentative forerunner of bacterio- 
logical starvation. 


This new (and as yet untried) 


method of blotting out concentrated | 


populations wholesale will be directed 
best against relatively defenseless 
vegetables and animals. Human be- 
ings can be sheltered and even im- 
munized against bacteriological toxins 
and poisonings and plagues. But the 
animals and vegetables which com- 
prise our daily food intake are imme- 
diately vulnerable to attritional war- 
fare (declared or not) of this sort. 


Like gas attacks, bacteriological 
“attrition” can backfire, however. 
Disease viruses spread rapidly. They 
would infect the germ-spewer and 
the defender almost equally in a full- 
scale war. However, they'd be terrific 
weapons in the hands of Fifth Column 
saboteurs. 


The Communists, we can presume, 
will try to develop these ‘“unmen- 
tionable weapons,” because’ they 
dowt destroy property. 


By killing off or starving large 
segments of the American people, 
while leaving unharmed America’s 
production facilities, the demonic 
Russians and Communists might pos- 
sibly realize their dreams of con- 
trolling an Empire of the World. 


But first they have to develop 
these ultra-secret weapons. Second, 
they must apply them against us 
(Communist Fifth Columnists might 
do that). Third, they must realize 
that we'd strike back overwhelmingly 


with the same weapons and more of. 


them than Russia can produce. 


Internal Communists armed with 
these weapons could hurt us severely, 
nevertheless, even if not decisively. 
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Triple inspection and careful 
selective fitting of all parts is 
standard procedure at Tecumseh’s 
high speed production plant. 
Above, rigid crankcase inspec- 
tion holds cylinder bore to .0002” 


(two ten-thousandths of an inch) 


round and taper. 


& 


design and manufacture as mass precision machining methods. forced feed lubrica- 
tion for reciprocating parts, 
connecting rods to prevent scoring, plus many, many others. And these are only a 
few of the reasons why smooth. quiet, dependable Chieftain Compressors have 
become the standard of the industry . . 
too, why it pays to insist on genuine Chieftain Compressors for new 
equipment and all replacement installations. 


Single, Twin and 4 Cylinder Compressors 


Famous Chieftain 


Ready for Immediate Shipment! 


Bottlenecks have been broken, material shortages licked . . . and, now 
again at last, genuine Chieftain Compressors are being produced in 
sufficient volume to assure immediate shipments . . . in unrestricted 
quantities . . . for all replacement installations as well as for assembly 


by manufacturers into their own products and equipment. 


Chieftain, you know, has consistently set the quality pace for the 


industry .. . has pioneered such important advances in compressor 


automatic cylinder lubrication, “Chieftainizing™ 


-a few of the good basic reasons, 
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TECUMSEH PRODUCTS COMPANY <= 


Tecumseh, Michigan 
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Air Conditioning Switchboard 


Panel Controls Tonssvutwe, Humidity In 17 Parts 
Of Store, Permits ‘Concentrated Cooling’ 


HOUSTON, Texas—Sitting at a 
switchboard, equipped with _ ther- 
mometer dials which give the exact 
temperature and relative humidity in 
17 parts of the store, the chief air 
conditioning engineer of the new 
Foley Department Store here can 
balance temperature and humidity 
through the store by merely manipu- 
lating the switches on the control 
panel. 

The windowless, fireproof Foley 
store, recently completed, represents 
the largest comfort air conditioning 
installation since the end of the war, 
according to Robert M. Ewing, gen- 
eral superintendent in the department 
store. 

Because of MHouston’s extremely 
high summer humidity, when the 
new building went into construction, 
the Straus-Frank Co., air condition- 
ing contractor, was told to concen- 
trate on reducing humidity, rather 
than the temperature, both to insure 
pleasant cool shopping comfort for 
customers, and to do away with thou- 
sands of dollars in markdown losses 
that had resulted from mildewed 
merchandise. 

The system eventually tested and 
installed, consists of three high- 
speed Carrier centrifugal compres- 
sors, located tn the basement, which 
chill thousands of gallons of water 
per hour, for distribution to 32 
separate central air conditioning 
plenum chambers distributed through- 
out the building. 

The chilled water is circulated 
through 16,000 ft. of 3-in. feed and 
return pipes, to thin-type refrigerat- 
ing coils in each plenum chamber. 
The fan-and-blower unit provides 
600,000 cu. ft. of air per minute 
through the entire building, involving 
more than 16 miles of ductwork, 
exhausting non-recirculated air 
through the roof by means of 28 
exhaust fans. Sixty-nine ‘booster 


motors” maintain a steady distribu- 
tion pressure of conditioned air 
through 1,200 grill outlets in the 
store. 

For dehumidification, every cubic 
foot of conditioned air passes through 
electronic precipitation air filters, one 
battery of four filters at each of the 
can stations, which reduces relative 
humidity from more than 80% to 
less than 50% in a single cycle. 

All outside air coming into the 
building, passes through two batteries 
of electronic precipitation units, be- 
fore being admitted to the recireu- 
lated air already passing through the 
system, which receives a fresh de- 
humidification process during each 
cycle. 

Relative humidity can be lowered to 
almost any desired percentage, ac- 
cording to Foley engineers, with the 
best comfort zone found to be 
between 40 and 50% r.h. 

For elimination of “heat pools” and 
spotty air conditioning in the window- 
less building, the air conditioning 
system has been decentralized to the 
last degree, Ewing states. Use of 
the 32 separate central stations, each 
responsible for approximately 4 of a 
typical sales floor, has made it pos- 
sible to deliver air conditioning 
through a minimum amount of duct- 
work to the point where it is needed 
most. 

All ductwork throughout the sys- 
tem is dampered, so that the entire 
output of three central stations may 
be concentrated on one quarter of the 
floor, for example, during a depart- 
ment sale. 

All valve controls and instruments, 
for the entire system are located in 
one control room, from which the 
supervising engineer can balance out 
heating and air conditioning comfort 
entirely by means of switches and 
controls operated on a single panel- 
board. : 
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Free Home Demonstrations with Minature Working Model of 
Air Filter] Enables Salesman To Move§14 Units In 7 Days 


MCKEES ROCKS, Pa.—Irree home 
demonstration — always a_ sure-fire 
gambit in specialty selling—has been 
successfully adopted by Trion, Inc., 
for its electric air filters. 

One salesman sold 14 units at an 
average cost of $625 each in seven 
days, and more bona fide leads were 
developed than 10 salesmen could 
handle. 

The answer was a miniature work- 
ing model of an electric air precipi- 
tator that a salesman could easily 
haul around in his car and readily 
set up on the kitchen table at a pros- 
pect’s home to demonstrate how the 
unit would remove impurities such 
as cigarette smoke from air. 

Considerable ingenuity was re- 


- quired to construct this small work- 


ing model, which is scaled down to 
exactly one-third the size of Trion’s 
smallest electric air filter. .The com- 
pany produees three full-size models, 
one with a capacity range of up to 
1,200 c.f.m., the second with 1,200 
to 1,700 c.f.m., and the third 1,800 
to 2,400 c.f.m. 

The miniature demonstration model 
operates on the same principle of 
electric precipitation as the full- 
scale models and contains all their 
features except the arrangement for 
washing down the filter plates with 
water. 


WINDOWS SHOW ACTION 


It is also fitted with glass windows 
at the top and on the left side so 
the prospect can actually see the air 
impurities (smoke particles in the 
case of the demonstration) become 
impringed on the plates and thus be 
removed from the air stream. 

A major point in promoting the air 
filter for use in congunction with 
existing forced-air heating systems 
and air conditioning installations is 
that it will cut cleaning bills to a 
fraction of former costs, Trion points 
out. 

Curtains and walls, it is claimed, 
will stay clean for years without 
washing, and the cost is equivalent 
to running a 50-watt bulb 24 hours 
a day. 

Standard size filter units are as- 
sembled in a heavy-gauge reinforced 
cabinet, heavy enough so that it can 
rest on the floor beside the air con- 
ditioner or furnace without anchor- 
ing. Installation requires connection 
to ductwork and tieing in to the line, 
and power supply, and drain. 

Return air goes through the air 


filter unit first and thence to the 


conditioner. The filter cabinet is so 
designed that its air intake may be 
on the left side, the right side, or in 
the rear. This makes for flexibility 
in application. 


WATER SPRAYS PLATES 


Interior of the cabinet contains the 
ionizing chamber, aluminum collector 


| plates, power pack, and the water 


In all refrigeration and air-conditioning systems, the SUPERIOR | 


line includes the famous Diaphragm Packless Line valves; globe 
charging, purging or drain valves; hand expansion valves; pres 
sure cup (wing cap) globe valves; packed line, angle, compressor 
and cylinder valves; check valves; liquid indicators and sight 
glasses; quick couplers; gauge manifolds; economizers (heat-ex- 
changers) and manifolds; dehydrators and filters; rapid-chargers 
(refrigerant transfer systems); charging hose; and SAE flare fittings. 


If you haven’t a copy of SUPERIOR Catalog R-2, request one today 


1509 WEST LIBERTY ave. 
STOCKS. CHICAGO (6) - 


OFFICES IN PRINCIPAL CITIES 


PITTSBURGH 26, 
LOS ANGELES (15) - JOBBERS EVERYWHERE 


wash jet sprays for cleaning the col- 


| lector plates. 


Incoming air first passes through 
the ionizing elements which impart 


| an electrical charge to the various 


air impurities, such as grit, lint, 
smoke, insects, pollen, etc. 


Air then goes through the collector | 
| plates which are electrically charged 


with a polarity opposite that of the 
impurities, which are attracted to and 
held on the collector plates. 


- window in top of model 


Housewife watches fil- 
tering action through 


as salesman shoots jet 
of smoke toward air 
filter’s intake. Demon- 
strator-model (one- 
third regular size) can 
be placed on dining 
room table, plugged 
into nearest outlet. 


Here air filter (small cabinet in middle) is tied into warm air heating 
system to remove impurities from recirculated air. 


About once a month the plates | 
should be washed down to remove the | 
impurities which have been collected. | 


This operation merely involves turn- 
ing a water valve on the control 


| panel for two minutes, according to 
the manufacturer. 


The water valve is interlocked with 
the main power switch, so that it 


is on. 

Fntire electrical system is inacces- 
sible except by removing the front 
panel, and removing the panel auto- 
matically turns off the high tension 
current. By the time the screw in 
the door is removed the high elec- 
trical charge is bled off and any 
shock hazard eliminated, Trion as- 
serts. 

Servicing of the unit involves a 
simple replacement of any defective 
assembly in the cabinet, it is claimed. 


Expansion of the company’s terri- | 


tories is now being planned by the 
Trion officials, who includes E. W. 
Meyers, Jr., president; George P. 
Landgraf, vice president in charge 


| of research; and Paul W. Aitken- 


head, chairman of the board. 


| can’t be turned on while the power | 


Self-Contained Inner Unit 


“Custom-made” air pattern with 
Kno-Draft Adjustable Diffusers 
In Champion Spark Plug Plant 


Air Volume Adjustment 


PROBLEM: A ceramic kiln radiates heat on one side and a cold window- 
filled wall creates drafts on the other. The space is long 


and narrow with low head room. The occupants work in short sleeves. 
Unusually large volumes of supply air have to be brought in to combat the 
heat of the kiln. Space for duct work above the room is limited so that 
diffusers have to be spaced much closer than usual. The supply air stream 
has to be directed slightly above the horizontal and evenly distributed so 
that no drafts are felt by the personnel. 


SOLUTION: Kno-Draft Adjustable Air Diffusers were chosen because of 


M. i their ability to control air direction, volume and throw. A 

custom-made” air pattern was created which thoroughly mixed room and 
supply air, maintained uniform temperature throughout and eliminated drafts. 
hot spots, and cold spots. Installation was fast. Kno-Draft self-contained inner 
units cut installation time up to 50%. Balancing was fast. CFM readings were 
taken directly with Velometer. A twist of the wrist changes air volume on 
each diffuser. 


— New handbook on Air Diffusion 


It contains the latest engineering data on air 
diffusion and is profusely illustrated with charts, photo- 
graphs, sketches and dimension prints that simplify the 
selection, application, location, assembly, erection, test- 
ing and adjusting of Kno-Draft Adjustable Air Diffusers. 
It is designed to help you get top efficiency from an air 
conditioning system by creating “custom-made” air 
distribution patterns. 


For your FREE copy, please write Dept. A-11. 


W. B. CONNOR ENGINEERING COR 
Air Diffusion * Air Purification * Air Recovery 


—.————} 
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CrmA To Have Book 
On Fixture Dealer 
Operating Figures 


CHICAGO—Under an arrangement 
recently completed with Dun & Brad- 
street, the Commercial Refrigerator 
Manufacturers Association will soon 
offer an up-to-date version of their 
Dealer Operations Manual which has 
been credited by many commercial 
refrigerator selling outlets for help- 
ing them chart a profitable course of 
operations over the past two years. 

The new proiect will consist of 
“profit yardstick” operating ratios 
reflecting the actual financial opera- 


Florida Pharmacy Triples Box Chocolate Sales 
With 6-Cu. Ft. Refrigerated Storage, Display 


CORAL GABLES, Fla—Sales of 
box chocolates have been more than 
tripled at the Jepson Pharmacy here 
since the store installed an electri- 
cally refrigerated disslay case which 
makes it possible to display box 
chocolates the year-round, according 
to red A. Bendinger, proprietor. 

The new display case, which was 
installed immediately to the left of 
the entrance to the store, consists 
of a 6-cu. ft. base unit, with two 
sliding doors, in which reserve stock 
is maintained. Atop of the porcelain- 
covered box is a rectangular glass 
case, containing three tiers, in which 
popular box candies from $1.50 to $5 
are displayed with space for samples. 

Coils which keep the lower box 


refrigerated at 38° are extended also 
into the all-glass upper case, which 
stays at approximately 40°, even on 
the hottest summer days, according 
to Bendinger. A sign atop the case 
reads ‘Surprise the family with these 
refrigerated chocolates.” 

Three nationally-advertised lines of 
chocolate candies are featured in the 
case, and all personnel in the store, 
including pharmacists, fountain-rail 
d’spensers, etc., make a policy of 
pointing out the unit. The result, 
aiter a few months, has been a 300% 
increase in chocolate sales which is 
expected to continue throughout the 
summer months, when the store here- 
tofore gave up handling packaged 
chocolates altogether. 


Ben-Hur Mfg. Co. Names 
Seven New Distributors 


MILWAUKEE—Ben-Hur Mfg. Co. 
has appointed seven new distributors 
to handle its farm and home freezers 
in southern and western states, A. B. 
Gechaud, vice president and sales 
manager, announced. The distributors 
and their territories are: 

Covington Distributing Co., Hous- 
ton—east central Texas; James- 
Stevens Co., Albany, Ga., and Power 
Electric & Supply Co., Macon—south- 
ern and central Georgia respectively; 
Tri-States Distributing Co., Shreve- 
port, La.—northern Louisiana; Orgill 
Bros. & Co., Memphis—NMississippi, 
Arkansas, and western Tennessee; 
Standard Supply Co., Salt Lake City 
—Utah, Idaho, and eastern Nevada; 


and Western Implement Merchan- 
disers, Inc., Los Angeles—southern 
California. 

Greatly-increased capacity at the 
factory was credited with making 
possible the further addition to Ben- 
Hur’s sales organization. 


Myrick F. Gienn Represents 
Reco la 3 Southwest States 


- PHILADELPHIA — Reco Products 
Division of Refrigeration Engineering 
Corp. here has announced the ap- 
pointment of Myrick E. Glenn as its 
representative in New Mexico, Okla- 
homa, and Texas. 

Glenn’s background includes 25 
years in the wholesale distribution of 
food, and he has more recently been 
a representative of the Weber Show- 
case & Fixture Co., Inc. 


tions of several hundred typical sales 
organizations for the year 1947, 
closely following the ratio formulas 
issued in the original manual which 
covered the year 1941 and the first 
six months of 1945. 

In the near future, the Marketing 
and Research Division of Dun & 
Bradstreet will send questionnaires 
to its carefully selected list of com- 
mercial refrigerator dealers and dis- 
tributors, located in a wide variety 
of selling territories throughout the 
country, and representing small, me- 
dium, and large volume operations. 
For example, figures from organiza- 
tions with an annual volume of 
$50,000 to $100,000 per year will be 


represented alongside those of the so- 
called big operators in the million- 
dollar-a-year-plus class. 

The new manual, to be published 
under the title “Commercial Refrig- 
erator Dealers Operating Experience: 
1947” is scheduled to be available on 
or about July 15. Sales outlets han- 
dling lines manufactured by members 
of the association will receive copies 
without charge, as the initial cost of 
publication has been underwritten by 
the cooperating manufacturers. 

Arrangements are being made, 
however, to furnish copies of non- 
member outlets at actual cost. Deal- 
ers and distributors who participate 
in the survey will receive advance 
copies of the report. 

A careful check of the ‘benefits~ 
accruing to sales organizations that 
used the 1941-1945 ratios in adjusting 
their own operations to the yard- 
stick formulas shows, on the average, 
a substantially improved profit posi- 
tion. The 1947 findings are expected 
to find more significant application 
due to the emphasis it will place on 
several especially timely caution 
signals, including a determination of 
“safe” inventory policies and the now 
—although not in 1941 or 1945—very 


pce 


AUTOMATIC REFRIGERATION 


PIONEERS in the refrigeration field 7 
since 1917! LIPMAN Machines give 
dependable service, low cost oper- 
ation. Designed for use with 
Methyl Chloride, Ammonia, Freon 
12. Units are available in sizes 
from Yq thru 40 H.P. 


SN 


ASAAAY 


MA QQ 


GENERAL REFRIGERATION 


1on 
YATES. AMERICAN MACHINE CO., Beloit, Wisconsin 


DEALERS, 
ATTENTION! | 


EXTREMELY LOW-PRICED, ROOM SIZE 
CONDITIONERSEE 


Available Now for Immediate Delivery! 


N “i 


Universal Compressors lly Adver- 
. tised—Y4 HP. AC-110, 60 Cycle Motors 


SEIDEL 


WHOLESALE DISTRIBUTORS 


3524 WASHINGTON AVE., ST. LOUIS 3, MO. 


; refrigeration, 


radiant cooling 


and convection cooling are combined | 
and the ornamental casing of a motor 
driven unit is utilized as cooling surface. 
Fins are attached to the rear of the 
front panel by means of the copper. 


PEERLESS 
“AMERICA” 


CHICAGO 
tLermors 


TS PEERLESS MAD! 


THREE OF 


1948 


e entire front of the unit radiates cold 


neni thd tore th esi. 


to products without dehydrating blasts ne 


. of air. 


Hugging the wall, saving many 


cubic feet of usable space, the Cascade 

Cooler is perfect for reach-in and walk- 

in coolers. In appearance, it's a beauty _ 
polished aluminum, ‘complete with — 
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__- FOR BOX TEMPERATURES ABOVE 32° 
FOR USE WITH FREON, maT. CHLORIDE AND nae 


CHICAGO 25, 
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ILLINOIS, U.S. A, 


PEERLESS of AMERICA. Inc. 


290i LAWRENCE AVE, 
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Easload 


APPLIANCE TRUCK ? 


Easload Appliance Trucks can save as 
much as 60% in moving costs. They can 


cut down your trucking time at least 
25%. For the Easload is made to balance 
the entire weight of the load on the 


wheels. 


COLSON 


1317 WILLOW STREET 


When you use Easload Trucks, 
you don’t carry refrigerators — 
you push them on easy-rolling 
ball bearing rubber tire wheels. 


The Easload is handy for get- 
ting the load into and out of the 
truck, for going up and down 
steps. You can slide the load 
on the smooth tubular Easload 
handles. With the double 
ratchet you can use two straps 
instead of one. Rubber guards 
protect the load and other ap- 
pliances. 


Read what others think of 
Easload Appliance Trucks. 
Send today for your free copy 
of the folder: “ 


Dear Easload”. 


EKQUIPMENT & 
SUPPLY CO. 


LOS ANGELES 13, CALIFORNIA 


Specialty Vs. ‘Fall Line’ Salesmen 


Intensified Promotion of One Is Weighed ) 


Against Time-Saving Advantage of the Other 


BUFFALO — Should a distributor 
have separate specialty sales forces 
for certain categories of products he 
sells or should he have a single sales 
force? 

Is it better for a distributor to 
handle one brand of small appliances 
or a number of competing brands? 

How can distributors improve the 
performance of their salesmen? 

These three questions came in for 
considerable debate at two forum 
sessions conducted by the appliance 
division of the National Electrical 


- Wholesalers Association at the recent 


40th anniversary convention of the 
organization here. 

The forum discussions, 
as a feature of the convention for 
the first time this year, won the 
hearty approval of the several hun- 
dred appliance distributors attending 
as an excellent means of getting 
valuable expressions of opinion on 
current topics of the interest. 

The question on the sales forces 
was tossed to the group by K. G. 
Gillespie of Jenkins, wholesale divi- 
sion, Kansas City, Mo., and chairman 
of the major appliances committee. 

He took a stand in favor of sev- 
eral specialty sales forces as opposed 
to a single sales force covering all 
products. 


To buttress his liking for this type 
Le. 


introduced’ 


¢ 


MAGNETIC STARTERS 


Here’s an entirely new line of motor starters... 
compact, easy to install, and sturdily constructed for 
long life, maintenance-free operation. They provide 
fast opening and closing of contacts, and the built- 
in stamina to meet severest operating conditions. 

Built in Sizes 0, 1 and 14, these units are avail- 
able with Type 1 enclosures or as open-type models 
for control panels. Complete panels—including the 
appropriate Penn automatic control for pressure, 
temperature, liquid level and humidity regulation 
—are ideal for air conditioning, refrigeration, heavy 


E. 40th St., 


AND CONTACTORS BY 


ENN 


duty heating, pump and air compressor service. 


Overload relays are easily adjustable for auto- 
matic or manual reset. This selectable feature is 
highly desirable in commercial refrigeration where 
perishable goods might spoil if automatic resetting 
were not available. For detailed information on 
many features in this new line of starters and con- 
tactors, write now for Bulletin 2705, to Penn Elec- 
tric Switch Co., Goshen, Ind., Export Division: 13 
New York 16. In Canada: Penn Controls 
Ltd., Toronto, Ontario. 
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By George M. Hanning 

of selling, which he practices in his 
business, he pointed out that when 
allowed to concentrate on one or a 
few products, the salesman becomes 
a specialist on his particular product. 
He can spend more time on it and 
concentrate on certain dealers who 
are best equipped to handle that 
product. 

Such a salesman wastes less time 
in sales meetings, needing to attend 
only those that affect his product. 
Besides, Gillespie stated as_ the 
clincher, dealers prefer to deal with 
salesmen who specializes in a single 
appliance, feeling that this man is an 
expert on it. 

Opposition to this idea was imme- 


diately forthcoming from Harry 
Alter, of the Harry Alter Co., 
Chicago. Alter came out for the 


single sales force and gave these 
reasons: 


According to a recent survey made 
of wholesale drug salesmen. but 
which is highly applicable to the 
major appliance field, the average 
city salesman spends only from 28 
to 41 days a year in actual selling. 
In a typical selling day, he spends 
84 minutes in actual selling, 102 
minutes in other essential store time, 
127 minutes in non-essential store 
time, and 184 minutes in time outside 
the store. Traveling salesmen spend 
92 minutes in actual selling, 161 
minutes in other essential store time, 
157 minutes in non-essential store 
time, and 209 minutes in time outside 
the store. 


Better Use of Time 


Thus, since most of the salesman’s 
time is unproductive, better use of it 
can be made if he sells the full line 
when he does get to talk to the 
customer. 


Secondly, when a salesman sells 
the whole line to a dealer he is bet- 
ter judge of how much the dealer can 
afford to spend for each product. 
On the other hand, a salesman han- 
dling one appliance would try to sell 
the dealer on his appliance to the full 
extent of the dealer’s credit, leaving 
the other salesmen out in the cold. 


Thirdly, since the dealer has to 
sell all the products, why not the 
wholesale salesman? 


Gillespie answered these argu- 
ments by pointing out that the 
specialty salesman can reduce his 
unproductive time by selecting the 
dealers upon whom he is going to 
call. If the dealer has limited credit, 
he is not going to be able to handle 
all your lines anyway and you might 
better sell him to the limit of his 
credit on one or a few appliances. 
Actually the dealer prefers’ the 
specialty salesman. (Gillespie said 
that he has proven this in his own 
experience) because he can get more 
and better information from him. 


Again, the specialty salesman does 
not have to waste time apologizing 
for any slowness of delivery or other 
complaints against the appliances he 
does not handle. 

Ed Ingraham, of Times Appliance 
Co., Inc., of New York City, offered 
the compromise that the type of sales 
force that is best suited for a dis- 
tributor is governed by the nature of 
the market he serves. Specialty 
salesmen might generally be used in 
metropolitan areas and single sales 
forces might better be employed 
where dealers are more widely scat- 
tered. 


Many Lines on Long Trips 


J. H. Parks of Auto Equipment 
Co., Denver, claimed that he uses 
both ways and finds that they work 
best along the lines outlined by 
Ingraham. He noted that when a 
salesman has to travel a couple hun- 
dred miles a day in order to call on 
his accounts, he had darn sure. better 
have more than one appliance to sell. 

His city salesmen, Parks said, have 
their territories cut down so that 
each specialty salesman can call on 
more dealers in a day and still can 
spend more time with each one than 
he could if he handled the whole line. 


Having, a specialty staff, he be- 
lieved, spreads the distributor’s credit 
and products out over more dealers 
and gives each dealer a_ stronger 
credit position. 

W. G. Peirce, Jr. of Peirce-Phelps, 
Inc., Philadelphia, stated his belief 
that the dealer does not want to see 
so many salesmen from the same 
company, but would rather do all his 
business with one distributor through 
one man. The dealer’s time is valu- 
able, Peirce contended, and he does 
not want to spend it interviewing 
several salesmen from the same firm. 


More Thorough Coverage 


Another distributor offered the idea 
that specialty salesmen can cover a 
smaller territory more thoroughly 
and get better acquainted with their 
dealers, thus putting their relation- 
ships on a firmer foundation. 


He also tossed in the thought that 
the specialty salesman with a hard- 
to-sell appliance holds a club over 
the dealer’s head. By his very con- 
centration on that appliance, he 
keeps the dealer pushing it. 

John L. Busey, of General Electric 
Supply Corp. commented that he 
uses neither of these systems. In- 
stead, his sales staff is divided ac- 
cording to the type of account they 
cover. For instance, one staff covers 
major appliance accounts, another 
radio and small appliance accounts, 
a third radio and special music shops, 
and a fourth large department stores 
and that type of account. 


(Continued on next page) 


REFRIGERATION, AIR CONDITIONING, ENGINES, PUMPS AND AIR COMPRESSORS 


THE MOST REVOLUTIONARY THING 
IN BARS SINCE PROHIBITION! 


What it Does... 


@ Soda, cola, and ginger 
ale from one faucet. 


@ No discoloration of 
drinks. 


@ Syrup gravity fed. 


@ Six seconds for € 
ounces. 


@ Compact-Labor Saving 
Profit Making. 


The exclusive lock- 
ed in “BOOSTER” 
gives up to 25% 
more carbonation— 
plus perfect mixture 
from tank or car- 
bonator... 
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NEWA Officers for 1948 


Recently elected officers 
of National Electrical 
Wholesalers Association 
are: (I. to vr.) W. G. 
Peirce,- Jr., vice president 
and chairman, appliance 
division; E. B. Ingraham, 
president; and D. M. Sals- 
bury, vice president and 
chairman, apparatus and 
supply division. 


11-Point Program To Improve Salesmen’s 
Effectiveness Offered at NewA Forum 


(Concluded from preceding page) 


C. A. D’Elia, chairman of the small 
appliance committee, offered for dis- 
cussion the question of whether dis- 
tributors should handle one brand or 
a number of brands of small appli- 
ances. 

Personally, he believed that a few 
distributors, each handling a single 
line in an exclusive territory served 
the public a lot better than several 
distributors in one locality all han- 
dling the same brand. 


Supply Picture Brighter 


Several members from the floor 
voiced their sentiments in favor of a 
distributor handling a single line, 
especially now that sources of supply 
are becoming more certain. 


A small appliance manufacturer’s 
representative present in the audience 
disputed this idea however by point- 
ing out that a recent survey made by 
his company showed that in a town 
of 40,000 population there were a 
large number of distributors calling 
on about three or four dealers each. 


So, he argued, in order for his com- 
pany to get complete coverage in that 
town, it had to sell its line through 
a number of distributors. 


A distributor countered that it was 
all right to have a separate distribu- 
tor for drug stores, hardware stores, 
chain stores, department stores, and 
appliance stores, but when there were 
four or five distributors all calling on 
one type store, it cut the profits of 
all down below the level necessary 
for profitable operation. 


Means of Better Selling 


On the question of how the dis- 
tributor can improve the perform- 
ance of his salesman, Benjamin 
Gross, of Gross Distributors, Inc., 


New York City, recommended an 
11 point program. These _ points 
were: 


1. Require city salesmen to put in 
a longer day. 

2. Decrease the city salesman’s 
travel time and visits to the house. 


3. Hold sales meetings on Saturday 
and not in the evenings. 

4. Reduce the time salesman spends 
waiting to see a dealer. 


5. Have salesman use his waiting 
time productively—checking displays, 
making out reports, etc. 

6. Reduce general conversation be- 
tween dealer and salesman. 


7. Increase selling time. 


8. Increase the time spent servicing 
the account. 


9. Increase sales staff when more 
sales contacts are desired. 


10. Train both new and old men 
more thoroughly. 


11. Supervise the salesmen more 
closely. 


Paul D. Karten of the Plymouth 
Electric Co., New Haven, Conn., de- 
clared that all our sales programs 
aren’t worth anything unless the 
dealer’s salesman can put the idea 
across to Mrs. Public. 

The best way to help the salesman 
put across that message is to urge 
the dealer to enroll the salesman in 
current sales courses offered by dis- 
tributors, manufacturers, and public 
schools. 

However, the most important point, 
he emphasized, is to consider the 
efficiency of your own sales man- 
ager for his is the responsibility for 
training salesmen. 

Karten also suggested that the 
dealers exchange workable sales 
ideas through the offices of Newa. 
Once a sales idea is perfected, he 
claimed, it becomes public property 
and the distributor who originated it 
can be a great help to the industry 
if he will quickly pass it on to other 
association members. 


APC Services Coolerator Line 


NEW YORK CITY — Appliance 
Production Corp. here has recently 
announced its appointment by D. W. 
May Corp. as exclusive Coolerator 
refrigerator and farm freezer factory 
service representative for this area. 

The firm is also factory installation 
and service representative for Fed- 
ders air conditioning units. 


IN PACKAGED 


AIR CONDITIONER 


EASY TO INSTALL — ECONOMICAL IN UPKEEP 
The Nat Air-conditioning Unit 


as to be easily serviced. 


The Answer to the 
Service-Man’s Prayer 


All working parts are accessible with- 
out having to tear down the cabinet. 


Self Contained 


is sO constructed 


The NAT comes in 3 sizes: 
3.3, 4.2 and 5.4 Tons 


Sold through exclusive dealers and distributors 
some territory still open — inquiries invited 


“The NAT Corgoration 


2710 McGee Trafficway © Phone HA. 1892 © KANSAS CITY, MISSOURI 
The Not Cornoration also manufactures the NAT Suspended Gas-Fired Unit Heater 


The LAST WORD in 
Appearance and Performance 


Wholesalers’ Inventories, 
Volume Rise During March 


WASHINGTON, D. C.—Dollar vol- 
ume of independent’ wholesalers. 
those who take title to the goods they 
buy and sell, for the month of March 
increased 5% over February, while 
their inventories at the end of the 
month were up 4%, the U. S. Depart- 
ment: of Commerce has announced. 
Both of these figures were adjusted 
for seasonal variations, according to 
the Commerce Department. 

Durable goods sales represented 
$2,021 million and non-durables $3,770 
million of the $5,608 million total. 
This sales total compared with $5,014 
million in February and $4,996 mil- 
lion in March of last year. 

Inventories at the end of March 
were valued at $5,823 million as com- 
pared with $5,564 million for Febru- 
ary. Durable goods inventories had 
increased 2% and non-durables 5%. 

Sales of electrical house furnish- 
ings for March were computed at $88 
millions as compared to $80 millions 
for February. 


Peglar, Inc. Takes Over Peglar 


CHATTANOOGA, Tenn. — The 
Peglar Machinery Co. here, consist- 
ing principally in wholesaling of 
refrigeration and air conditioning 
and industrial supplies, and other 
Peglar enterprises have been acquired 
by a newly formed corporation, Peg- 
lars, Inc., which will continue the 
business as in the past, according to 
announcement by E. G. Huffaker, 
president, general manager, treasurer, 
and chairman of the board of direc- 
tors of the new organization. 


Refrigeration Ducts 
Carry Fumigating 
Gas In Fur Storage 


NASHVILLE — The _ Broadway 
Cleaners here have installed the “last 
word” in fur storage refrigeration 
and fumigation equipment, to further 
safeguard a record volume of storage 
business. 

The recently-completed fur storage 
vault is one of the largest in the 
South, measuring 75 x 30 ft., and 
with a capacity for as many as 5,000 
fur coats. The vault is constructed 
of brick, with a special insulating 
seal. Signs at the front of the dry- 
cleaning office indicate that the 
brick walls are 13 in. thick, pro- 
tected by a burglar-proof alarm sys- 
tem, and that all stored furs are kept 
refrigerated between 35 and 40 de- 
grees for perfect condition. 

The recently-installed refrigeration 
system consists of a 5-hp. Carrier 
remote-control unit, which circulates 
air through the vault by means of 
two blower stations. Air in the room 
is changed completely every 3 min- 
utes, and enough outside air is 
brought in to keep the vault interior 
unoffensive to employes. 

One unusual feature of the Broad- 
way Cleaners fur storage operation 
is the fact that insecticide gas for 
fumigating is distributed through the 
room by means of the same ducts 
which carry the conditioned air. A 
fumigating unit, connecting with the 
main ducts, is utilized at regular in- 
tervals to fumigate and refumigate 
the interior, after which a vent is 
opened, and the fumigant is ex- 
hausted through a roof opening. 


Clinic To Discuss ‘New 
Look’ In Retail Stores 


NEW YORK CITY—A feature of 
the First Annual Retail Store Clinic 
will be a verbal presentation of “The 
New Look in the Retail Stores of 
Today,” by prominent local archi- 
tects. 

The speakers will be the guests of 
the Retailing Unit of The City Col- 
lege Midtown Business Center, which 
is staging the event with the aid of 
the New York Chapter of the Ameri- 
can Institute of Architects, at 8 p.m. 
Tuesday, May 25. The affair will take 
place at the Midtown Center auditor- 
ium. 

Participating architects are Morris 
Lapidus, who will discuss ‘‘History of 
the Retail Store”; Daniel Schwartz- 
man, who will discuss “Planning for 
the New Look,” and Robert I. Car- 
son, who will discuss ‘‘Designing the 
New Look.” All are members of the 
American Institute of Architects. 

Emanuel Last, Head of the Retail- 
ing Unit of The City College Mid- 
town Business Center, will preside 
during the panel discussion. 


Distributor Quadruples Space 


RICHMOND, Va. — The formal 
opening of newly remodeled show- 
rooms, offices, service department 
and building exterior of Louis O. 
Bowman, Inc., Crosley distributor in 
the Richmond, Va., area, was held 
last month. 

The business, which was _ estab- 
lished in 1940 in a building contain- 
ing 9,000 sq. ft., has now grown to 
36,000 sq. ft. in a building purchased 
in 1942 by the Bowman Co. 


Since THE integral finned 
tube has been used in the 
cooling system, the effi- 
ciency of this compressor 
has increased to 79.07%. 


Trufin is available in a vari- 
ety of fin spacings, heights 
and alloys, and can be bent 
and formed as readily as 
plain tube. 


This compact and efficient 
air compressor is manufac- 
tured by Hayward - Hallett 
Co., Los Angeles, Calif. 


ee, 


If you would like a report on 
the correlation of data in trans- 
fer of heat through the use of 
finned tube, we'll gladly send 
you a copy without obligation. 
Ask for A-5. 
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WOLVERINE 
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t'NCORPORATEO 
MANUFACTURERS OF SEAMLESS NON-FERROUS TUBING 


Twin Wolverine Trufin tubes are used as the inter- 
cooler for multi-stage compression. In this case the 
intercooler conducts and radiates heat from the air 
_ passing from the low pressure to the high pressure 
cylinder. Trufin, as the intercooler, increases the 
efficiency of the compressor. 


Only 4 feet of Trufin is used as the intercooler. It's 
just another of the hundreds of case histories orig- 
inating from the operating advantages of Wolverine 
Trufin. Compactness and efficiency are yours when 
you employ this integral finned tube in heat ex- 


DIVISION 


COPPER COMPANY 


DETROIT 9, MICHIGAN 
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They'll Do It Every Time... . By Jimmy Hatlo | 2m 


AN INTERNATIONAL INSTITUTION ¢ SUBSCRIBERS ALL OVER THE WORLD 


1948, 
U. 8. Patent Business News : 
DID YOU WOW! DONT WASTE ANY — omer: D BLTBIGLDAIION 7 Publishing Ca,‘ 
ADVERTISE TIME, BOSS. HIRE HER ! So SHE SHOWED — ee eee 
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What Are Fair Wages? 


| wedrendeners between humans being what they are, it’s impossible 
to determine how much or how little anyone—from the janitor to 


© 
—_= MINDS THAT RUN IN 
THE SAME CHANNEL. 


R.W. MUELLER, M.D., 
1070 SOUTH LA BREA, 
LOS ANGELES, CAL. 

° Oe 0 
MARY ALTHEIMER, 
ST. LOUIS, MO. 


COPP. 194, KING FEATURES SYNDICATE, Inc. WORLD RIGHTS RESERVED, 


the Chairman of the Board—ought to be paid. 
No compensation system ever will be perfect or without injustices. 
‘ . That’s true even in the small company where the boss has a first-name 
Do You Mave «One Foot tn the Door "e familiarity with every employe. It's oom magnified to the nth degree, 
in a big corporation. And in a Planned Economy... . ! 
Not even an Einstein, an Aristotle, or a Leonardo da Vinci could 
2 al figure out how much should be paid to whom in a Planned Economy | 
in order to insure maximum employment, maximum production, and 
maximum progress. What does happen in a totalitarian state, in regard 
to compensation scales, is maximum chaos. { 
for Starting and Protecting Motors in Hermetic Units | Aiin® democracy such as ours, pressure groups jockey for favored 
positions at the expense of their fellow men. Instances: The National 
Association of Manufacturers screams about double taxation of corporate 
dividends (and righteously so, too). John L. Lewis cripples the nation 
till he gets what he wants for his miners (and they have a “case”). 
Walter Reuther could raise the wages of his dues-payers so high that full 
production of automobiles no longer could be possible, because too many 
buyers simply wouldn’t or couldn't afford the higher priges. (The 
unwarranted paychecks of some dues-payers thus would offset by the 
unemployment of others. ) 
No “vested interest” is likely to be noble in compensation squabbles. 
What's best for all isn’t considered by pressure groups. “How much 
can I get for my supporters?” That's the question they ask, and the 
only question. 
Competition and the free market comprise the only practical 
criterion for the compensation of individuals. “What is the going rate 
for this particular job?” That’s a fair question. Next: “How much 
more can Joe Doe do than the average fellow in his bracket?” 


Wages derive from demand, production, competency, and output. 
Greater the production, higher the wages (if the price of the product 
is attractive). That’s sound economics. 


When wages are unjustifiably steep, and when consumers pay for 
work not done or undone, markets diminish, and jobs evaporate. 


Overpayment for services presumably rendered occurs under 
industry-wide bargaining. A John L. Lewis, “bargaining” for practically 
all the coal miners in the nation, can decree that a loafer who upturns 
five pounds of coal a week should be paid as much as a genuine miner | 
who sends five tons of “black gold” to the surface in a day. Thats | 
monopoly. And it’s costly to each and every one of us. It is as if there | 
were one man who owned all the coal mines in America. A fair price 
for his coal might be $2 per ton. But he quotes that ton-of-coal at $10, 
and what can we do about it? We can’t buy coal from anyone else. so 
we pay too much. 


HERE’S HOW 
KLIXON PROTECTION WORKS 


Here’s a combination for hermetic | 
compressors that is hard to beat... Klixon Motor Protectors 


to use and specify Klixon Starting Relays and Klixon dome- 


mounted Protectors. would be able to enforce that agreement amongst those who didnt 


1 help frame it. 


L e j There’s safety in numbers. Never should we allow one dictator | 
ee CLICK! IT'S ON! to announce wage-scales for an entire industry. Industry-wide 4 


and Starting Relays. > When union bargaining agents are numerous and local and 
9 a Starting Relays start motors surely and quickly. competitive—as are nearly all business enterprises—the public’ probal |v 
eir positive action and long operating life eliminate won't be euchered by the labor unions. The latter will be reasonal|y 
starting troubles. CLICK! IT'S OFF! : ire i . 
reasonable because they can’t shut down an entire industry. 
Klixon dome-mounted Protectors prevent motor burnouts in Should a motor become overheated ; : ; 
the hermetic units. Installed on the dome, where thev ac- end Gaageseusy hot, the Kilnoe Pro- Also, if there’s no national labor czar in an industry, local union 
~ aps e wer ° 
curately follow every temperature change, they shut the power lng the matte lees bucsing Set. agents are apt to argue among themselves. As anyone who has e\et | 
“ ” " 9 ‘ p 
lg a Pe a —— a overheated “vee . served on a committee will testify, it’s next-to-impossible to secure 0 | 
i e motor burnouts. is positive overheat no i . ck 
“pi agreement on anything in nf - PS. 
motor protection eliminates most service calls, reduces re- gr . ‘ Y 8 a conference of : ne independent neta a 
placements and factory returns. (A committee is a cantankerous bunch of ill-assorted men which ke: ps 
ee minut nd , i ; (an 
As a manufacturer or user of hermetic units it will pay you <a oo wanes hours ) Should 7 miracle isiese a ee * 
agreement on details in a committee session) the conspirators ne) er 
f 
| 


When the motor cools to safety, the ini jenti } 
Siean Pammier seine Oe y thawed bargaining prevents the better and more conscientious workers from 
SPENCER THERMOSTAT COMPANY “on” automatically. getting as much pay as they deserve. Monopolies of any kind prevent 
2405 FOREST STREET, ATTLEBORO, MASS. consumers from exercising their rightful freedom of choice betwee! 


products, and forces them to pay unwarrantedly high prices. 
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oe -P Model 212 Adjust- 


able Superheat Ther- 
mostatic Expansion _ 


_ Valve with Limiting» 


__ Pressure Feature — 


WOML 
Ui fif, 


4% 
YS 
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Cross section of Model 212 showing 
new pressure limiting diaphragm 
unit, which opposes main diaphragm 
action when suction pressure becomes 
excessive. 
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Simplify your service... 
Improve System Efficiency with 
DEPENDABLE 


REFRIGERATION VALVES 


Valve... 


py ioeel 212 


ALUABLE addition to the already-complete line of A-P Thermo- 

static Expansion Valves, the new Model 212 provides welcome 
protection to many systems where abnormally high suction pressures 
during pull down or at sharp peak load may cause expensive motor overload 
and breakdown. It’s good “performance insurance” on any system where motor 
overload may be indicated, and offers advantages never before achieved in a pres- 


sure limiting thermostatic expansion valve. 


You may install the A-P Model 212 in place of any standard thermostatic expansion valve 
of similar capacity (2 and 1 ton Freon or Methyl). Like all A-P expansion valves, it is liquid 
charged and may be mounted in any position or ambient temperature without affecting 
the control-accuracy at the bulb. Operating suction pressure is limited to a predetermined 
setting by an exclusive and entirely new diaphragm unit. Should the system pressure build 
up to a point approaching overload, this diaphragm actuates the needle pin, allowing the 
valve needle to move towards the closed position, until the overload condition has passed. 
Then the valve operates in the normal manner to control superheat through the thermostatic 
bulb and sensitive large-area diaphragm, with accuracy and dependability typical of all 
A-P Valves. 


Model 212 has an adjustable superheat range sufficient for all applications. It is available 
to limit pressures at 15, 40, and 55 Ibs. Freon 12, and at 10 and 30 Ibs. Methyl. Capacity, 
Y2 and 1 ton Freon or Methyl. New Model 211 with fixed superheat, same capacity, is also 


available. 


Pick up the new A-P Model 


212 at your Wholesaler, or 


AUTOMATIC PRODUCS COMPANY 


write for Bulletin E-156, and 2450 NORTH THIRTY-SECOND STREET e MILWAUKEE 10, WISCONSIN 


condensed catalog. 


all heal ty 


Export Department,.13 East 40th Street, New York 16, N. Y. 


R 50) 


When You Need a 
Pressure Limiting 


REFRIGERATION VALVES 


STOCKED AND SOLD BY GOOD REFRIGERATION WHOLESALERS EVERYWHERE 
-++RECOMMENDED AND INSTALLED BY LEADING REFRIGERATION SERVICE ENGINEERS 
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Sure Cure fox Lubrication Headaches! 


Pressure lubrication worries disappear with 
dependable Tuthill Model L pumps on the job. 
These internal-gear rotary pumps are 
mechanically sealed for quiet, leakfree, low-cost 
operation. Capacities up to 3 g.p.m. in wide 
pressure ranges. Other models include 

stripped pumps and automatic reversing pumps 
to meet your pressure lubrication 
requirements. Write for details. 


TUTHILL PUMP COMPANY © 939 East 95th Street, Chicago 19, Illinois 


Filter Laundry Firm Photographic Record of Jobs Can Be 
Sales Tool In Air Conditioning 


Is Now Offering a 
‘Lifetime Guarantee’ 


PHILADELPHIA —A_ “Life-Time 
Filter Guarantee” is now being 
offered to its clients by the Air Filter 
Laundry, a division of the F. D. 
Crew Corp. here, announces W. M. 
Sharp, laundry manager. 

The “laundry,” which has been in 
operation for three years, cleans, 
dries, and re-oils all-metal air filters 
at the rate of 1,000 a day by means 
of a large “Rube Goldberg” type ma- 
chine operated by one man. 

Outlined by Sharp, the guarantee 
setup is as follows: 

If a prospect has 50 standard size 
all-metal filters and no spares, the 
laundry will undertake to keep him 
in clean filters as long as he uses its 
services by supplying him with 50 
spares at no cost and charging a 
nominal fee for the service only. If 
and when these filters become dam- 
aged or worn out, the laundry service 
repairs or replaces them at no charge. 

If the customer has throw-away 
filters, he is billed for one set only 
of permanent filters, and the pro- 
cedure is as outlined above. 

If the customer owns two sets of 
filters, he receives a lower service 
charge and also gets the benefit of 
the “life-time guarantee” at no cost. 

“This phase of our service,” ex- 
plains Sharp, “is made possible by 
the fact that we have such a large 
number of subscribers now using 
standard size filters that we can keep 
all of them ‘working’ all the time.” 


cen 


.--proved versatile | 


by the jobs it handles... 


Name your job. . . any air conditioning job requiring 
capacities from 3 to 40 tons and up. . . you'll find 
there’s a UsSAIRco system designed to perform that 
job dependably and economically. 

Outstanding is the usAIRco REFRIGERATED 
KooLeR-AIRE “packaged” system, combining the 
motor-compressor unit, the conditioning unit, and 
an evaporative condenser into a balanced, complete 
air conditioning system. Refrigeration engineers like 
it because it provides the quickest possible installa- 
tion of a central system, plus the advantages of a 
factory-assembled unit. 

The usAIRco REFRIGERATED KOOLER-AIRE has 
proved again and again that it can give the user the 
most cooling per dollar . . . proved in installations in 
theatres, restaurants, retail stores, offices and many 
other places where better air conditioning is required 
at a low cost. 


EQUIPMENT 


UNITED STATES AiR CONDITIONING CORPORATION 
Como Ave. S. E. at 33rd Minneapolis 14, Minn. 
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REFRIGERATED 
AIR CONDITIONING 


for 

Restaurants 
Offices 

Theatres 

Retail Stores 
Hotels 

Factories 
Institutions 
Banks 
Professional Clinics 
And Many Others! 


_ proximately 200-hp. 


ST. LOUIS—A consistently valu- 
able “sales tool’ which most air con- 
ditioning contractors fail to make use 
of, is a comprehensive photographic 
department, according to A. 
Mayer, head of A. E. Mayer Heating 
Co. here. 

The 51-year-old St. Louis firm, 
which does a volume split almost 
equally between heating and comfort- 
conditioning contracting, follows the 
old Chinese proverb that “one picture 
is worth a thousand words” in mak- 
ing sales presentation, backing up 
claims, developing advertising, etc. 

“Pictures are valuable to the 1948 
version of the air conditioning con- 
tractor from a hundred different 
angles,” Mayer pointed out. “For 
one thing, we make a photographic 
record of almost every undertaking 
we carry out, whether it be the in- 
stallation of a 20-ton package unit 
for a retail store, or a residential 
heating installation which has a 
couple of novel features of interest 
to later prospects. 

“We photograph our modern equip- 
ment, a new store, etc., and make 
before-and-after views of outstanding 
remodeling work. Pictures of this 
kind are always useful sooner or 
later, and often a photograph will 
divulge needed facts far more easily 
than digging into the _ original 
prospectus or blueprints on the job.” 

The Mayer firm uses its photo- 
graphs regularly in newspaper ad- 
vertising, in attaching them to pres- 
entations for a proposed contract, 
etc. Whenever a customer is in 


doubt as to how a particular in- 
stallation will look, the chances are 
that the files will produce a photo- 
graph which “answers his questions 
in advance.” 

“Commercial photographers often 
do not understand the particular 
story which we wish represented in 
a photograph,” it was pointed out. 
“And moreover, the rates are usually 
too expensive to permit photograph- 
ing of many operations. By handling 
our own work, however, from a 
photographic standpoint, we can 
make a _ permanent photographic 
record of every job for a few cents.” 

Backing up this operation at the 
St. Louis firm is an assortment of 
cameras which includes a Speed 
Graphic, a small candid camera, and 
some ordinary Kodaks. 

All of the shots made with these 
are processed in a basement dark- 
room in the right-front corner of the 
basement, which is equipped with a 
Solar enlarger for making excellent 
enlargements, developing tanks, 
washing tanks, fixing tanks, etc., for 
print production, automatic contact 
printers, chemicals, space lights, and 
plenty of running water. 

Mayer himself is an enthusiastic 
camera fan, as is his son-in-law 
Russell A. Ayer, and a woman mem- 
ber of the firm is an expert darkroom 
technician. Many difficult selling 
jobs have been made far easier by 
having the right type of photographs 
on hand, according to the firm—and 
the darkroom is regarded as one of 
Mayer’s wisest investments. 


Copper Mine Air Conditioning Will Be Expanded; 
Water Supply Poses Difficult Problems 


SUPERIOR, Ariz.—To bring tem- 
peratures of 158° F., which fre- 
quently occur in its mine shafts 
nearly a mile underground, down to 
reasonable levels, the Magma Copper 
Co. is installing a million-dollar addi- 
tion to its mine air conditioning 
system. 

Thought to be about the hottest in 
this country, the Magma copper mine 
is being enlarged. It is already one 
of the world’s large copper producers. 

Included in the new installation are 
air conditioning units located in the 
mine itself, flexible ducts to carry air 
to the workers, and a large cooling 
tower at the mine head. 

Several refrigeration units of ap- 
capacity are 
in the mine, each 


being installed 


_ being able to supply 25,000 c.f.m. to 
| the mine shafts. 


Six refrigeration machines have 
already been in operation at the mine. 

Measuring about four stories high, 
the huge cooling tower for condens- 
ing water is connected by 10 and 
12-in. pipe to the units. There are 
two main water lines running 4,800 
ft. down into the mine, one for sup- 
ply, one for return. 

Installation of the pipe is one of 


the largest operations in connection 
with this system. A sloping tunnel 
350 ft. long has been dug and a 
special hoist installed to get the pipe 
into the shaft. The pipe is specially 
coated to withstand corrosion caused 
by chemical-bearing water. 

Water supply for the air condition- 
ing system will be furnished by a 650- 
ft. deep well sunk some 17 miles from 
the mine. It delivers water to a 
300,000-gal. tank built above the 
cooling tower. 


Zucker Heads Promotion 
For Mitchell Mfg. Co. 


CHICAGO—Armand S. Zucker has 
been recently appointed advertising 
and sales promotional manager for 
the Mitchell Mfg. Co., manufacturer 
of commercial and industrial fluores- 
cent lighting fixtures, portable light- 
ing specialties and room air condi- 
tioning equipment. 

Zucker formerly was an account 
executive and partner with the M. 
L. Isaacson Advertising Agency here. 
Prior to that, Zucker was _ affili- 
ated with Service Printers, Inc., as 
director of creative advertising. 


MULTI-COLD 


Commercial Condensing Units 


A well designed line %4, 13, % 
advanced features: Cylinders burnished to mirror finish. Cheek counterbalance( 
automotive type eccentrics both statically and dynamically balanced. 
feed oiling. Eccentrics, connecting rods, and pistons selectively fitted, insuring 
greater initial compression for a longer time. 


& %4 


Oversize bearings are employed together with hardened and ground steel shaft 
ASK YOUR WHOLESALER FOR 


MULTIPLEX MFG. 


H.P. embodying the following 


Ribbo: 
No rings are used. 


PRICES AND DELIVERY 


CO. BERWICK, 


any O94 
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Two Large Farm Freezers Head Frigidaire’s Latest 
Parade of New Refrigeration, Air Conditioning Products 


DAYTON, Ohio—Two new large 
size farm freezers of 18 and 26-cu. ft. 
capacities have been announced here 
py the Frigidaire Division, General 
Motors Corp. 

Each freezer is divided into sepa- 
vate freezer and storage compart- 
nents with individual, counterbal- 
eneed lids. The storage compartment 
is kept at 0° F., while the freezer 
compartment is designed especially 
for food freezing. This freezing com- 
partment also serves as a supple- 
mentary storage space. 

In the 18-cu. ft. model, approxi- 
mately 650 lbs. of food can be stored 
while approximately 900 lbs. of food 
may be placed in the 26-cu. ft. unit 
based on N.E.M.A. standard of 35 
Ibs. per cu. ft. 

The quick-freezing compartment is 
over 2 cu.ft. in the 18-ft. model with 
over 16 cu. ft. of storage space. In 
the 26-cu. ft. model, the quick-freez- 
ing section is over 5 cu. ft. with 
over 20 cu. ft. of storage space. 

Insulated with thick fibrous glass, 
the steel cabinet is Bonderized to 
prevent rusting and finished in a 
white, high gloss baked enamel. In- 
teriors are constructed of heavy 
gauge galvanized steel, while all 
joints are locked and soldered. 

Refrigeration is accomplished 
through a seamless, dehydrated cop- 
per tubing bonded to the outside 
surfaces of the freezing and storage 
compartment walls. Extra coils are 
placed on the bottom of the freezing 
compartment to provide _ efficient 
freezing temperatures. 

Wire baskets are available with 
both models. An alarm bell is pro- 
vided to warn the user in case of 
warm-up of the cabinet for any 
reason. 


Five Big Ice Makers 
Turn Out Cakes, Cubes 


Five new heavy-duty steel ice 
makers that will freeze from 150 lbs. 
to a ton of cake ice and up to 9,600 
ice cubes from ordinary drinking 
water are now being introduced by 
Frigidaire. 

These models will make 150, 300, 
500, 1,000, or 2,000 lbs. of ice in cakes 
of 25, 50, and 100 lbs. With the addi- 
tion of grids and dividers, the four 
smaller models will produce ice cubes. 


To make ice, water is placed in 
rust-resisting rectangular cans and 
lowered into the steel cabinets. Freez- 
ing is accomplished by a refriger- 
ated calcium chloride brine solution. 

The time required for freezing va- 
ries with desired thickness of ice 
cake, temperature of water and sur- 
rounding brine, and_ refrigerating 
compressor capacity. Compressors 
are supplied separately. 

For ice cubes, grids are placed in 
the ice cans, separated by dividers, 
and the cans filled with water. Two 
grids in a 25-lb. can, for instance, 
will freeze 240 cubes. Four grids in 


a 50-lb. can will provide 480 cubes. 

For most efficient operation with 
the selected refrigerating compressor, 
all ice makers are equipped with the 
necessary lengths and diameter of 
copper tubing or special treated steel 
pipe. Heavy galvanized steel racks 
support the coils. 

Heavy lids and 4-in. cork insulation 
laid in hot asphalt hold refrigeration 
loss to a minimum. Single hinged 
lids are standard on the 150 and 300- 
lb. models. Two hinged lids are fur- 
nished on the 500-lb. model, five lift 
lids on the 1,000-lb. unit, and 10 lift 
lids on the 2,000-lb. model. 

All lids are trimmed with a durable 
rubber covered refrigerating gasket. 
Hinged lids are held open with two 
supports, and when closed are clamp- 
ed tightly with hand-sized fasteners. 

Cabinet exteriors are finished in 
bronze lacquer over a special paint 
that resists acids and rust. 

The brine tank is made of heavy 
galvanized copper bearing steel and 
reinforced around opening with heavy 
iron channels. 

The new ice cube makers are in- 


“tended for use in hotels, restaurants, 


hospitals, taverns, clubs, and other 
establishments where large quantities 
of ice are constantly needed. 


Remote Air Conditioner 
Takes Little Floor Space 


New floor type, remote room -air 
conditioners that have a nominal ca- 
pacity of 10,000 to 15,000 B.t.u. per 
hour are now being manufactured by 
Frigidaire. 

Utilizing a minimum of floor space, 
the new units are only 46 in. long 
25 in. high, and 11% in. deep. 

In these units, air is drawn into 
the bottom of the cabinet by two 5-in. 
fans. It passes through a large filter 
and on up over the cooling unit 
where it is cooled and dehumidified. 

The air is then diffused through a 
grille, which is adjustable for both 
vertical and lateral air distribution. 
Ventilation may be secured by floor 
ducts, through the wall behind, or in 
other acceptable ways. 

The amount of recirculated and 
ventilating air can be adjusted to fit 
the area by two manually-operated 
dampers located at each end of the 
cabinet. 

The cabinet is finished in gray 
baked enamel to permit a choice of 
finish color for harmonizing with 
interiors. It is equipped with four 
adjustable legs for leveling on un- 
even floors. 


The cooling unit is constructed of 
5g-in. copper tubes and fins. The fans 
are powered by a %-hp., 115-volt, 
single-phase electric motor and pro- 
vides a maximum air flow of 450 
c.f.m. 

Operating controls and expansion 
valves are accessible at each end of 


These air conditioners can be in- 
stalled in single or multiple arrange- 
ment, according to individual require- 
ments. 

No special wiring is required. 


Dehumidifier Utilizes 
Refrigeration Principle 


Designed to reduce humidity in 
basements, libraries, game rooms, 
and in light commercial applications. 
a new dehumidifier utilizing a refrig- 
eration principle for the condensation 
of air moisture has been developed 
by Frigidaire. 

The circular unit is equipped with 
a fan that draws the moist air over 
a series of coils, removing the mois- 
ture and condensing it into drops of 
water that are deposited in a con- 
tainer or drain. 


Through this drying action the de- 
humidifier reduces mold formation on 
clothes, luggage, and other fabric or 
leather items. It retards rust and 
corrosion of metal objects, such as 
tools and furnaces. It lessens warp- 
ing of furniture and woodwork, and 
reduces the sweating and clammy 
feeling of basement walls. 

Measuring 335 in. high and 14 in. 
in diameter, the dehumidifier may be 
placed in any room with an electrical 
outlet and plugged in for immediate 
operation. 

Its price is $149.75. 


Additions to the Frigidaire Family 


(Left) New Frigidaire dehumidifier at work in a game room. (Right) One 
of Frigidaire’s five heavy-duty steel ice makers that can turn out either 
cake ice or ice cubes in quantity for establishments that need lots of them. 
When cake ice is desired, ordinary drinking water is placed in cans and 
lowered into the unit. For ice cubes, grids and dividers are added. 


(Left) Two storage compartments and a freezer compartment each serviced 
by counterbalanced lids are featured in the latest Frigidaire farm freezers. 
The 18-cu. ft. model will store 650 Ibs. of frozen foods while the 26-cu. ft. 


model will hold 900 Ibs. (Right) The company’s floor type remote air 
conditioner has a capacity of 10,000 to 15,000 B.t.u. per hour. Manually 
operated dampers regulate the amount of recirculated and ventilating air. 


the cabinet under a removable ‘“‘snap- 


on” cover plate. | 


The Multiplex Bar Dispenser 


y 


NEW MODEL 14 
STAINLESS STEEL 
UNDER-BAR, SOFT DRINK 


DISPENSER 


@ MANUFACTURES, fresh carbonated soft drinks (seltzer, cola, 
lemon, ginger-ale, etc.) as easily as drawing a glass of beer. 


ELIMINATES BOTTLES—SPEEDS BAR SERVICE 
INCREASES THE PROFITS OF BARS TREMENDOUSLY 


WRITE US FOR ILLUSTRATED BULLETIN AND PRICES 


MULTIPLEX FAUCET CO. Manufacturers 
Dept. ARN-14, 


Manufacturers of Soft Drink Dispensers for Over 40 Years. 


4325 Duncan Ave. 


Is A “LIFETIME FIXTURE” 


O 


ean 


DISTRIBUTORS | 
WANTED! | 


If you are in a position to | 
handle sales, installation, and | 
service for Multiplex Fixtures 

to Bars and Taverns—it is quite 
possible for you to add $50,000 
or more in sales per year. | 


- ONE—TWO OR 
THREE FIXTURE 
INSTALLATIONS 


NOTE, simple, sturdy construction. 


St. Louis, Mo. 
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coe COPPER TuBike 


8 


Seek Topic 36° &* Sy Fy. 


DEHYDRATED 


Eh YoR 
Bee COPPER Tha 


ieee 


PERFECTLY WRAPPED=SEALED=-AND 
CARTONED=FOR PROTECTION AND 
CONVENIENCE IN STOCKING= 


% 1/8 THRU 1/4 .030 WALL % 5/16 THRU 1/2 .032 WALL % 5/8 THRU 3/4 .035 WALL 


50 FT. LENGTHS 


Mueller Brass Co. Dehydrated Copper Tube Coils are now being . 
cartoned as an added precaution against damage and to facilitate 
greater ease in handling and stocking. 

Within the carton, each coil is carefully wrapped and labeled 
for your convenience. Our Dehydrated Copper Tubing is consistently 
bright, clean and as dry as is humanly possible to make it. It is 
uniformly annealed dead soft so that it can be easily formed, bent 


or flared without danger of fracture. 


ORDER FROM YOUR WHOLESALER 


MUELLER BRASS CO. 


PORT HURON,MICHIGAN. 
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4730 JOY ROAD 


Manufactured and distributed by 
MOTOR ADAPTER CORPORATION 


DETROIT 4, MICHIGAN 


AT LASTS! 


Here it is— 


TYLER 4-9223 


The Motor Base Adapter Plate 


THE NEW LAU WELDWHEEL 


Another outstanding development in blower 
wheels for oil burners, dryers, stokers, furnaces 
and air conditioning units. Strong... sturdy... 
ail welded construction . . . individual blades of 
correct length, width and pitch. The weldwheel 
will guarantee greater air delivery and better 
pressure characteristics. Find out about this new 
blower wheel that will help solve your assembly 


problems. Write Dept.R for complete information. 


THE LAU BLOWER COMPANY 


DAYTON 7, OHIO 


World's Largest Manufacturer of Furnace Blowers 


One of a series from 


Viscous air filters clean the air by 
the impingement of the _ foreign 
particles on an adhesive surface. 
The surface of these filters is coated 
with a viscous material, and as the 
air passes through the filter, the soot, 
dust, and dirt adhere to the surface 


| of the filter. 


The unit type viscous filters are 
made in units of convenient sizes and 
one or more are used to build up a 
filter for a particular job. (See 
Fig. 6.) 

Fig. 1 is one of the most commonly 
used of this type and is a “throw- 
away” unit filter. This is a glass 
fiber filter with a cardboard frame, 
so that when this filter is filled with 
dust and dirt, it is thrown away and 
a new one is inserted in its place. 

Fig. 2 is also one of the most com- 
monly used of this type and is a 
“renewable” unit filter. This filter 
consists of fine steel wool matting, 
enclosed in a metal frame. When the 
matting becomes full of dust and 
dirt, the matting is thrown away and 
a new one is inserted in the original 
metal frame. 


RY AIR CONDITIONING 


© 


— 
TRANSFER 


filter. The filter medium in this case 
is usually of crimped steel, or copper 
wiring in a steel frame. When this 
type of filter becomes dirty, the com- 
plete unit is removed from the frame 
and washed. After the filter is dry, 
it is then coated with a viscous mate- 
rial and inserted into the frame to 
be reused. 

Fig. 5, is the ‘‘automatic’’ viscous 
filter. It uses the same principle as 
the unit type, the difference being 
that the cleaning of the viscous 
surfaces is done automatically. 

The filter curtain is attached to 
an endless chain which is rotated by 
an electric motor to pass through the 
oil bath in pan at bottom of filter. 
Passing through the oil bath re- 
moves the dust and dirt and at the 
same time recoats the surface of the 
filter automatically. This type is 
used chiefly on larger systems, espe- 
cially industrial jobs. 


DRY AIR FILTERS 


Dry air filters as shown in Fig. 4 
are a fine mesh screen and are made 
of cellulose, metal, or felt cloth. The 
dust and dirt impinge upon the fine 
mesh screen. Because of the fine- 
ness of the screen, it is necessary to 
use lower air velocities than on 
viscous filters. They are made in 
V-shaped surfaces in order to in- 
crease the area of the filter. 

These types of filters are made 


both in the throw-away and clean- 
able types.and also in the same size 
as the viscous unit filter. 


CLEANING EFFICIENCY OF 
AIR FILTER 


In general the efficiency of clean- 
ing air by air filters of the non- 
automatic type, depends upon the 
thickness of the filter in the airflow. 


Generally the 2-in. thickness will 
meet the requirements of the major- 
ity of cases. For better cleaning, use 
the 4-in. thickness, or two 2-in. filters 
in the air flow. 

When throw-away type and 4-in. 
thickness is required, use two 2-in. 
filters. In this manner the first row 
where the air enters, can be dis- 
carded and the second r6w moved 
back to take its place. The new set 
of filters can be installed on the air 
leaving side. 

When using the cleanable type, it 
is best to use one 4-in. thickness. 

The decision of whether to use the 
throw-away or cleanable type rests 
with the engineer or the client, as to 
which type is more applicable for the 
particular system. It is obvious that 
with the cleanable type first cost is 
a great deal more than the throw- 
away type, which should be taken 
into consideration. 

The best cleaning efficiency de- 
rived from a unit type filter occurs 
when the filter is partially full of 
dust and-dirt. 

If unit type filters are employed, 
the resistance to be calculated in the 
design should be at the point of 
highest efficiency or when the filter 
is partially full. A good rule is to 
increase the initial resistance of the 
clean filter 50%. 


(To Be Continued) 
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The unit type filters are made so “' 
Install that motor; it fits the base—any by J ames J . LaSalvia pong Bg a ae ee f ngea 
~~ riagpod eid yn 4 = — 4 A C . D C order to trap the dust particles in the 
° e. No rotor oo long Pas . ( ) air. 
too short. Carry motors and adapters ui ean ing evices ont. The unit type air filters are gen- | 
in every service car. | : : a - : erally made in 1-in., 2-in., and 4-in. 
| | VISCOUS AIR FILTERS Fig. 3 is the ‘cleanable” unit thickness. us 


THIS AUTOMATIC FEED PUNCH PRESS is Fig. 6—Bank of Unit Type Filters Handles Big Job pen 


one of a battery devoted to fin fabrication 
in the modern Marlo plant. In the flick 


of an eyelash it simultaneously punches 
dozens of holes whose diameters and 


spacing are accurate to 1/10,000 of 
an inch. 


Better 


— 
HEAITRANSFER 
begins here 


Fig. 6 shows a bank of filters (American Air Filter) for a large air conditioning 
system. This is built up from unit type visoous filters. 


| NOW is The time to Cash in on the Big 
Room Air Conditioning Market... 


D> SELL THE AMAZINGLY 
~——<_) SUCCESSFUL 


with a hole ; 


It’s a fact. The holes in continuous fins — precision-sized and | 
spaced the Marlo way—insure a perfect bond when the tubes 
are expanded within them. Result: more efficient heat transfer 
coils. (Incidentally, we can fabricate fins of any ferrous or 
non-ferrous metal you specify.) Tubes are available in a 
variety of sizes, parallel or staggered for greater efficiency. 


Genuine ROOM 


AIR CONDITIONER 


SEND FOR THIS BOOK 4 Major Appliance that’s Easy to Sell, 
on “‘How to Make Money Trouble-Free, and PACKED with PROFIT 


Selling MITCHELL Room =i’; easy to get into the profitable Room Air Condition- 
Air Conditioners’’.... ing business with the MITCHELL unit. Here's genuine 
5-function Air Conditioning ... cools, dehumidifies, filters, 
circulates, ventilates! Powertul | »- ton hermetically-seal- 
ed refrigeration mechanism delivers 5780 BTU per 
hour (certified by U.S. Testing Co. )—nothing in the field 
comes close to this performance! Sell the MITCHELL 
unit like any major appliance package. We provide you 
with everything you need to know for easy estimating 
and simple installation. Fits any window; plugs in like 
a radio. You can sell successfully with the barest mini- 
mum of technical knowledge. Start earning big profits 
with the MITCHELL Room Air Conditioner NOW. 
Write for the full selling details today! 


4 ere as 


| 


Naturally, these high-speed, accurate operations result in more effic- 
ient production, too— which means we can build more quality and — 
value, dollar for dollar, into every Marlo product. 


jNarla. IS THE MARK OF HEAT TRANSFER PROGRESS 


ys 


Air Conditioning Division 
MITCHELL MANUFACTURING COMPANY 
2529 N. Clybourn Ave., Chicago 14, Ill. 


WRITE FOR YOUR 
FREE COPY TODAY 
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Thinking over Paibews Deal 


Customers readily show interest when they learn how joint offer of 
Maleville Bros. and Town and Country Frozen Food Lockers will save 


them money. 
*¢« © 


Offer of 4-Cu. Ft. Freezer with 3-Year 
Locker Rental Saves Customers $261.78 


SACRAMENTO, Calif.—Up in the 
Town and Country Village, an ultra- 
modern shopping center just north of 
here that consists of some 50 air 
conditioned stores, an electrical appli- 
ance store and a frozen food locker 
plant have teamed up to promote 
home freezers and locker rentals. 

For a total of $257.75, a General 
Electric 4-cu. ft. home freezer plus 
a three-year rental of an 8-cu. ft. 
locker are being offered by the Male- 
ville Bros. dealership and the Town 
and Country Frozen Food Lockers. 

The regular price for these two 
(freezer and locker rental) would 
total $281.75. 

In addition to this special offer, 
the locker plant has guaranteed to 
customers at least two food specials 
every week. 

Prior to this combination deal, the 
locker plant had four items selling 
to its customers at 30% to 70% 
under regular prices. In addition, a 
10% discount was offered to cus- 
tomers purchasing one case or more 
of frozen fruits, vegetables, or meat 
specialties. Finally, they offered sav- 
ings from 20% to 30% u under retail | 


Where Locker Plant, 


meat prices on quarters or sides of 
top quality beef, lamb, pork, and veal. 


In promoting the combination offer, 
the dealership and the locker plant 
point out that the freezer-locker deal 
will save the buyer’ $261.78 in three 
years as compared with buying a 12- 
ft. home freezer with the equivalent 
storage capacity, according to Jack 
Maleville of Maleville Bros. 


He breaks the figures down as 


follows: | 
Cost of 12-ft. home freezer... .$475.00 
RS. Baxi Ce RES Kes Eees 11.87 
Interest on investment 
ee | eee ee ee 85.50 
$572.37 


Cost of 4-ft. home freezer plus 
3-year rental of 8-ft. locker. .$257.75 


RSE oe cirbReFACeseS OKA 6.44 
Interest on investment 
Ce SOE 6 satensisnwecteres cs 46.40 
$310.59 | 


The $261.78 difference between the 
two totals represents the savings 
possible for the consumer, Maleville 
_ Says. 


Dealer Are heated 


The freezer dealer and locker plant, which are situated in this swank 
snapping area, guarantee at least two food specials a week. 


Members of the Refrigeration Equipment Wholesalers Association 


Your refrigeration parts and supply 
house in Central New York and 
Northern Pennsylvania 


CENTRAL SERVICE SUPPLY 


647 S. Warren Street, Syracuse, N. Y. 
209-211 Jefferson Ave., Scranton, Pa. 


Phones 3-0149 & 3-0140 
Phone 3-4000 


; es ‘ 
ee es 
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Nera Franchise Committee 
Meets In Chicago May 25 


CHICAGO—Activities of the Na- 
tional Electrical Retailers Associa- 
tion will be further expanded when 
the NERA Committee on Franchises 
meets at the Bismarck hotel, Chi- 
cago, Tuesday, May 25, predicts C. 
C. Simpson, managing director of 
the association. 

Julius E. Kovach, NERA secre- 
tary-treasurer arid owner of the 
Paramount Good Housekeeping Shop, 
Racine, Wis. is chairman of the com- 
mittee. 

Discussion at the meeting will cen- 
ter around appliance-radio dealers’ 
long-felt need for an improved fran- 
chise which will protect their invest- 
ment of time and money in the 
promotion of certain ‘merchandise. 

The NERA Committee will en- 
deavor to develop a model franchise 
to be submitted to the association’s 
Board of Directors for approval. 
Later the model franchise will be 
recommended to dealers and manu- 
facturers attending the Mid-Year 
Leadership Conference at the Shera- 
ton hotel, Chicago, July 11-13. 


3 Set Up Million-Dollar Firm 


SAN FRANCISCO — Schuyler- 
Wilson Co. has been incorporated in 
San Francisco, with a capital of 
$1,000,000, to engage in the selling 
and distribution of appliances, elec- 
trical goods, and furniture. 

Principals are: G. B. Schuyler of 
Oakland; Bruce A. Wilson of Pied- 
mont; and E. R. Smelser of Alameda. 
The new corporation is represented 
by Brobeck, Phleger & Harrison. 
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Walk-ins that grow 


with the merchant’s business 


TERRITORY NOW 


A Dry Beverage 
cooler with 
quicker cooling 


THE C. SCHMIDT CO. 


CINCINNATI 
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with coiling that 
is different 


THESCO 


FOURTEEN OHIO 


a] 


— Electrimatic 


SOLENOID VALVES Specially impregnated 


construction withstands frost and moisture. 
may be left on indefinitely without overheating. Heavy forged 
brass body—non-magnetic needle and seats. 
Available in % in. FPT, 3% or '% in. 


Electrimatic 


2100 INDIANA AVE. 
CANADA—2025 ADDINGTON AVE., MONTREAL 


wrapseal 


case of current failure. 
solder connections. 


SEE YOUR 
WHOLESALER 


Te, 


Current 


: 


fi 


Manual control in 


CHICAGO 16, ILL. 


© 


Separate Sharp Freeze 
Vapor Sealed Insulation 
Bonderized Steel Cabinet 
Extra Compressor Capacity 
Automatic Freezing Action 
Non-Heat Conducting Lids 
Cross-Flow Plate Liner 


Not just a cold storage box, the BTC Food 
Freezer is an honest-to-goodness food freezer 
with a separate sharp freeze section that 
freezes up to 75 pounds of meat at one time. 
Automatic freezing action starts instantly with 
plate contact for new foods — and frozen 
foods in the storage compartments are held at 
zero temperature. This is a prime requisite for 


quality food freezing. 


Why not offer your customers a real Food 
Freezer? The BTC line has a complete range 
. each one 


of popular sizes for all families . . 


built to give economical operation and effi- 
cient, long-lasting service. You can sell BTC 


Food Freezers with complete confidence that 
they quick-freeze and store foods properly. 
Every BTC Food Freezer is guaranteed by 


The Brewer-Titchener Corporation, specialists 


A SIZE TO FIT EVERY HOME 


in metal fabrication for more than 100 years 
and manufacturers of BTC Cross-Flow Evap- 
orator Plates for commercial refrigeration. 
Write for illustrated bulletin and full informa- 
tion on the profitable BTC franchise. 


Model FC-12-1 
12’ Cubic Feet 


Model FC-18-1 
18 Cubic Feet 


Model FC-23-1 
23 Cubic Feet 
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What's New 


Revelation Water Cooler 
Has Storage Compartment 


EL SEGUNDO, Calif._-The Revela- 
tion Division, Interstate Engineering 
Corp. here has recently announced 

an electric bottle 
water cooler with 
~ a refrigerated stor- 
age compartment 
and a full sized 
ice cube tray. Size 
of the __ stainless 
steel refrigerated 
+ compartment is 
F given as 5% in. by 
13 in. by 14% in. 

Called Model 
RBHC-5, and sug- 
gested for use in 
medical and other 
offices, apartments, 
- and stores, the 
*' unit requires no 
plumbing installa- 
tion. It plugs into 
any 115-volt line, 
either 50 or 60 
cycles, Revelation 
points out. 

A hermetically 
sealed compressor 
and motor assembly, with sealed-in 
lubrication, is claimed to assure quiet, 
trouble free operation. All refriger- 
ant coils are bonded to the outside 
of the steel tank. 

Finish of the new model is golden 


brown hammertone baked enamel 


with a top of stainless steel. 


McQuay Central Station 
Unit Shown In 8 Models 


MINNEAPOLIS — Greater range 
and flexibility and easier installation 
and servicing are among features 
claimed for “completely” new, year- 
round central station air conditioning 
units just announced by McQuay, Inc. 

Eight models are being produced 
in capacities ranging from 3 to 50 
tons. They are available in both floor 
and suspended types. 

All connections are said to be 
exposed and conveniently grouped. 
Construction is sectionalized, with 
panels readily removable to facilitate 


A 


WATER FILTERS 


Several choice areas available for manufacturers’ 


TASTES AND ODORS VANISH 


Filtrine Filters, in all applications, assure 
sparkling water — clean to the eye, stimulating 

to the palate, free of objectionable odors — 

the kind your customers expect from their cooless! 


SELL A FILTRINE FILTER 
WITH EVERY COOLER 


... A NATURAL PROFIT-MAKING TIE-IN! 


representatives. 


FILTRINE MANUFACTURING CO. 


53 LEXINGTON AVE., 


BROOKEYN 5, N.Y. 


a, ima. dot Filters si A lt see 


servicing, according to McQuay. The 
conditioners include “ripple-fin” coils, 
with the fins mechanically bonded to 
the tubes by hydraulic expansion. 

A complete range of air condition- 
ing operation for comfort and for the 
process field is provided by the units, 
the manufacturer said. 


Vertical Hot Plate Seals 
Food Freezing Packages 


CHICAGO — Miller Wrapping & 
Sealing Machine Co. here is manu- 
facturing a vertical hot plate, known 
as the Corley-Miller Model BJ. It is 
designed for heat sealing trays, car- 
tons, or other packages in cellophane, 
or wax or thermoplastic coated 
papers. 

The new plate is particularly well 
suited for sealing trays or window 
boxes, which must remain face up 
during the wrapping operation, ac- 
cording to the manufacturer. 

The appliance, which has a 5 x 10- 


in. s2aling surface and a distance of 
10% in. from the table to sealing 
surface, is constructed of non-corro- 
sive stainless steel and aluminum. 
This feature is reported to make the 
unit ideal for applications such as 
locker and quick-freeze plants be- 
cause of the moisture factor. 

With regard to operation of the 
hot plate, the company points out, 
the side (or bottom seal) comes first, 
and then each end is folded and 
pressed against the surface of the 
plate to seal and complete the pack- 
age. 

The Model BJ is said to be equip- 
ped with an adjustable thermostatic 
heat control and an insulated cord 


| and plug. 


Clark Sells Water Heater 
Under ‘Toastmaster’ Name 


CHICAGO —— The Clark electric 
water heater will henceforth be 
marketed under the ‘‘Toastmaster”’ 


name, according to an announcement 
by B. M. Riker, general manager of 
the Clark Division of the McGraw 
Electric Co. 

The idea, Riker explains, is ‘‘to 
give dealers and distributors the ad- 
vantage of instant identification with 


The Woggle-Scrub cools 5 to 60 gallons of milk in accordance with 


the strictest milk-cooling codes. 


By reducing the handling to a mini- 


mum, maximum sanitation and wholesomeness can be preserved 
positively — economical in initial and operating costs. 

The Woggle-Scrub circulates milk inside the cans in addition 
to agitating the refrigerated water outside the cans. 


Write for fully descriptive literature. 


ICE BANK 4 SIDES 


ad 
MILK CIRCULATION 


i. 

Accommodates 6 ten-gallon cans or 
9 five-gallon cans, or combinations 
thereof. 

Agitated milk bathes against cold 
surfaces of cans refrigerated by 
agitated water. 


WATER CIRCULATION 


MANUFACTURED BY 


ae 


fia Wanna Coors Conpoianon 
_ 


| bottle 


Toastmaster electric water heater © 


a trademark known __ throughout 
America for more than a quarter of 
a century.” 

Plans have been made to feature 
the Toastmaster water heaters in a 
series of color advertisements in 
Better Homes & Gardens, Country 
Gentleman, and Sunset. 

A new assembly plant at Azusa, 
Calif. has been opened to serve the 
Pacific Coast area, according to the 
announcement. 

Produced in eight sizes, from 30 to 
150 gal, the heater is said to 
feature a wide “Life Belt’? method of 
applying “black heat” externally, and 
the “Ionodic” system, which combine 
to prevent destructive lime formation, 
rust, and corrosion. 


Chemical Will Keep Ice 
Cube Trays from Sticking 


PA 


NG 
BE 
Ss 


ODORLESS HARMLESS 


om 


* * * 


PHILADELPHIA — Pepgo Non- 
Froster, a chemical spray said to 
prevent sticking ice cube trays in 
refrigerators and packages freezing 
to the walls of a home freezer, has 
recently been announced by the 
Pepgo Chemical Products Co., 115 
Arch St. here. 

Claimed to be harmless, odorless, 
and non-injurious, a single spraying 
after each defrosting will prevent 
sticking trays and frozen food pack- 
ages until the next defrost time, ac- 
cording to the Pepgo company, who 
is manufacturer and distributor of 
the new product. 

Bottled in a 2%-ounce size for 
home use and in a larger amount for 
commercial and institutional use, each 
is supplied with a _ sprayer. 


Louis Engineering Makes 
New Room Air Conditioner 


CHICAGO—Louis Engineering Co. 
here has introduced a new room air 
conditioner, marketed under the 
name Lenco. 

Said to be of adequate capacity to 
condition a room up to 300 ft. sq. 
with normal height ceilings, the unit 
is rated at more than 5,500 B.t.u. 
per hour at 95° F. d.b. and 78° F. 
w.b. outside with inside conditions of 
80° d.b. and 67° w.b. Dehumidifica- 
tion rate is given as 2.25 lbs. per 
hour. 

Over-all dimensions of the cooler, 
which is powered with a %-hp. her- 


metically sealed compressor, are 
height 14% in., width 26 in., and 
length 26 in.; projection into the 


room is only 11 in., according to the 
manufacturer. 

Three position control permits ad- 
justment of fresh air into the room, 
exhaust air out of the room, or just 
circulation of room air. 

The Lenco cabinet is finished in 
walnut baked enamel. Stamped lip 
slot louvers are said to distribute 
air into the room at a 30° upward 
angle. 

The conditioner has a net weight 
of 180 lbs. and operates on 115 volts, 
60 cycles. 

Retail price of the conditioner is 
given as $250. 


Dampness In Porous Walls 
Prevented by Aquaphane 


NEW YORK CITY—Aquella Prod- 
ucts, Inc. here has recently an- 
nounced a new transparent coating 
for use on common brick and porous 
masonry walls to prevent penetration 
of water and dampness. 


Applied with an ordinary brush, 
Aquaphane, as the coating is called, 
is said to be non-flammable and 
non-toxic. The coating can be applied 
to either dry or damp (not wet) 
surfaces. 

The manufacturer explains that 
although the product has a milky 
white appearance, it becomes trans- 
parent when applied. Two coats are 
recommended in most cases, with 
one being sufficient when the surface 
is not too porous. 

It is further claimed that the 
coating will not peel, dust off, blister, 
or bloom, and will allow dampness 
already in the brick to escape. The 
manufacturer warns that the prod- 
uct is not intended for use on wood, 
metal, marble, or other solid masonry 
work. 


AND FOR YEARS 
TO COME! 


THIS FINE FEDERAL 


OPEN CASE 


has eye appeal . . . that makes 
new sales climb. Advanced engi- 
neering ... gives Low operating 
cost — Modern production meth- 
ods give you initial low cost. 


rH new Joa 


@ Another new Federal unit . 
high quality 


@ Genuine porcelain exterior 


@ Mirrored Eye ievel Display —Kool-Brite 
Lighted 


@ Refrigerated mezzanine shelf increases 
display area 


@ Uniform temperature from full powered 
Self-Contained Condensing unit 


@ Fully air conditioned 


rate 


MODEL # 3007 f ‘ 


f 


SEVEN FOOT Self Contained DOUBLE DUTY | 


The New Federal Line for '48 | 
is satisfying thousands of wide-a- 
weke merchants. 

Federal Food Preservation Prod- 
ucts for Dairy . . . Produce . . 
Delicatessen . . . Bakery .. . 
Frozen Foods , . . Meats, Etc. com- 
bine every last minute refrigera- 
tion feature. 

Some desirable territories available on this 


new model and our complete line. Write 
for details. 


“Federal REFRIGERATOR MFG. CO. 
COMMERCIAL REFRIGERATORS * WAUKESHA, WIS. . | 


‘ 


Cl 


= EE eT 
ate aes bah : F 4 es : 4 4 
_ (oa . ua 
_ aa: a 2 
j +e : oo 
a a re "7 @ . 
an ie & re i Ee 4 
- (eer es ees _ le q eg . & 
Pe 4 igeCRen Pie EE oO veenctsiet eS a : / % be " $ ¥ 
ay a es GE aps” 4 
ee — — — E 
= — P ; ee 7 
3 ‘ s~. . 5 ae 
; |e ’ (no eee 
; = ————— 

mi > _ | ; 
te i for 
ae ea snhttppanbiaiaasiatdiigiactetndeatmainidiahtadgieniid fre 

a - - ‘ 7 ie e _ pel 
ve ics ” é 2 — _ a “i lat ; ‘ ( 

a — dr: 
uf se ‘ ae i fis , gt cle 

ae YO ao the 
bee 
— eins cor 
( 
the 
pre 
tar 
(oe a — 7 Saal 
SORE ae A SC EES A TEES, — a up 
filtrne — | ae | 
/ Tin . | STICKI . are 
| ’ a 
HIGH EFFICIENCY’  —— ——s—s—s (cECUuU] car 
TT TRAY sii 
es \ e drii 
a he _- | , onc 
e LF \ NON- anc 
FS AC 
ZS Ks FROSTER wveanson~ bei 
of BS y a Fant ents ela 
oR pA a -, ae Ee 
aN ‘ - Bi - ie — | 
ees sii o/ al a ll 
NS, =i @ : 
es Tete 
_ : 3. 
i eeeeeeeC OSs 
| = 
— ae meray ( 
(#0 ~A7-— 
‘ ‘i Seg ae es Gas pagina ee 
| _ a) Cle 
FROM 95° to 45° y | =) . 
. oo ¢ oo || ene " 
bic dl | nw é Ce) ~ L 3 oO i d a a ‘ ow = 4 a ne 
Y MINUTES. Le-f WEE THA T K ag 
Sa + i —— if- oes ee Sl E | 
be _— ~ } : ; = et a aig +6 & 
i a a oe * a a mela a - : Beg a wae | pi Bi: } 
; a i : ; . 3 "4 Ama — aa i kod ES | 5 jew ia ey 
.¥ @ a LS . ‘a2c8- eo Soo 6 : a 
i CL ee = es 
SS fe ats si - : 4 nee 2 cetera sce PE , 
Sg a eel 
| ——— * i | | 
! ' ; ' 
ey | a ) b 
Z 
ose ee | j Lana 4:0)) 
- ‘ | 3 -~ 
» - 3 : ; 7 Se ; 
as gt a | a oF. > il \ 4 ba ws ~* ak 0 | ; 
2 > RY | No ie § 
Chie ip Soe ae eae 1: eee (G ))) Bee | 2 pon 
a . ne E ee eS ‘; 8=Erti‘(< k;e:lLUrS 
. oo Fe ae = ee a . Ps S 
: — | ACU ee OMI EF . 
| | aN ee 
ij Z he oS, oye en ee _ - 
ot . i baal 4 ~ ena ; 
bas 5 ake OO ee O a st, _ 
te, . Pe , 4 | 
| ios = hy -SCRUB | 
) YY one TN a ) , Ges , 
fi — Oe a» Pg “¢ ~ : Pe Sue a . la ti n 9g M i 1 s Yr | 
a‘. WOGGLE-SCRUB ye eee | | 
ais; ‘\ EEE bia as deat aS d ! 
: “ ! ee THE WARREN COOLER CORPORATION | 
ae ce aces es gr (= O.Box 873 = —=§ Atlanta 1, Georgia 
aia cf ee of Ie ea . age: OAT cae 8 wz, 2 a ee < ee, F % tapering =" at bie cs pleas fe a sis eee ae oy b Tt = — wt £3 ie: we cme: 
Re ie, —' .s. ” : * 5 _* @* Fs ier mol Tk Ler “ ere 4 wo iF ~~ cite ie: en, | é a oo i Cd - | Le eC es _——. aa rt ee ag ee ee ee . “" - = 


Ww = oe 


Nee oe em, Arcana Alm 


as 


AIR CONDITIONING & REFRIGERATION NEWS, MAY 24, 1948 


21 


What's New (Con’) 


Will Dispense 
3 Drinks from 1 Faucet 


Bar Unit 


CHICAGO—A new drink dispenser 
for bars, that will serve three drinks 
from one faucet, is now being manu- 
factured here by the American Dis- 
penser Corp. 

Called the 3-N-1, the dispenser will 
draw two flavored drinks and spark- 
ling water. No discoloration to the 
clear carbonated water occurs even 
though Coca-Cola or ginger ale has 
been served immediately before, the 
company claims. 

Operating on a gravity principle, 
the dispenser is said to eliminate all 
pressure syrup lines and separate 
tanks. An exclusive feature is the 
locked in ‘booster’ which will give 
up to 25% more carbonation, accord- 
ing to the company. 

Only six screws and a seltzer line 
are needed for installation. The 3-N-1 
can be installed in any old or mod- 
ern bar. 

Test installations have proved that 
the dispenser can draw an_ §8-oz. 
drink in an average time of six sec- 
onds. Production is now at top speed 
and dealer and distributor outlets are 
being arranged, the manufacturer Ge- 
clared. 


Cleveland Refrigerator 10-ft. model 
* * * 


‘Miracool’ Dairy, Meat 
Case Line Has 3 Models 


CLEVELAND—A new, open-type, 
self-service case for dairy products 
and meats is being introduced by the 
Cleveland Refrigerator Co. 

Called the “Miracool,” the case is 


made in three sizes: an 8-ft. case 
with two doors having 29-cu. ft. ca- 
pacity, a 10-ft. case with three doors 
having 37-cu. ft. capacity, and a 12-ft. 
case with four doors having 45-cu. ft. 
capacity. 

The case is made almost entirely 
of porcelain, with only the storage 
doors and panels between of baked 
enamel. The top display is con- 
structed with a tilted mirror trimmed 
in stainless steel. 

Front of the case has two rows 
of fluorescent lights protected by 
plate glass % in. thick. Three and 
4 in. of insulation are used in the 
case, which employs a 12-tube fin 
coil. 

Storage section below the top dis- 
play has additional fin coils. It is 
lined with rustproof steel and has 
wood floor racks. 

List prices for the case are: $960 
for the 8-ft. case, $1,180 for the 10-ft. 
case, and $1,392 for the 12-ft. case. 
Crating expenses are etxra. 


‘Junior Size’ Jackstone 
Plate Freezer Introduced 


UNION CITY, N. J.—A_ junior 
model of its Jackstone plate freezer 
is now being manufactured by Amerio 
Mfg., Inc. here, maker of processing, 
transportation, and storage equip- 
ment for the frosted food industry. 

This unit is equipped with six 
freezing stations that have a freezing 
time of approximately 1 in. of solid 
pack per hour, according to the com- 
pany. Each station measures 2114 by 
44 in. and is adjustable from 1 to 3 in. 

Pressure can be adjusted up to and 
including 10 p.s.i. on the product, 
Amerio claims. The unit has a 
double-acting hydraulic cylinder oper- 
ated by an electrically driven hydrau- 
lic pump. 

The junior Jackstone is equipped 
with a 744-hp. General Electric water 
cooled condensing unit, using ‘‘Freon- 
12” as the refrigerant. 

Its cabinet measures 61 in. wide, 
41 in. deep, and 74 in. high plus 26 
in. for the hydraulic cylinder. 


Self-Contained 
and Remote 


ACE CABINET CORP. 


NEW BEDFORD, MASS. 


Manufacturers of: kee Cream Dispensing Cabinets, Upright 
Ice Cream Storage Cabinets, Home and Farm Freezers, 
; Frozen Food Display Cabinets, Creamer Soda Fountains, 


| Bobtails and Sandwich Units. 
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‘Champion’ Dry Beverage 
Unit Comes In 4 Lengths 


CLEVELAND — National 
Corp. here has recently introduced 
its 1948 dry beverage cooler, to be 
marketed in four lengths and ca- 
pacities under the name “Champion.” 

Exterior of the cooler is stainless 
steel with the exception of the back, 
and there is a full length utility 
shelf across the back for extra stor- 
age purposes, according to the manu- 
facturer. 

Easy slide-up doors, automatic 
inner lighting, removable partitions, 


and reinforced structure are cited as | 


features of the new group of bever- 
age coolers. 

Stainless steel cap catchers, and 
chrome hardware are said to be ac- 
cessories added for more _ sanitary 
dispensing of drinks. Insulation is 
3 in. of Fiberglas. 

The four lengths and capacities 


are: 52 in. (15 cases); 74 in. (23 
cases); 98 in. (31 cases); and 118 in. 
(39 cases). All coolers are 39 in. 


high and 28 in. deep. All four sizes 
are supplied in remote or self-con- 
tained models, National points out. 


| 


Cooler | 


Chinouncing th LOCKRATOR 
ICE CUBE MAKER... 


AT A PRICE THAT SELLS... 


AVAILABLE FOR IMMEDIATE DELIVERY... 
Only 35” high - - - will go under a built-in table top. Self contained unit requires no rear ventilation. 
This is the low-priced ice cube maker you have been waiting for! 
Freezing up to 2! trays or 42 Ibs. per 24 hours with extra room above for extra ice cube storage or 
for 50 Ibs. of frozen foods. For use wherever a small capacity cube maker is needed. 
Ideal for restaurants, bars, hotels, hospitals, road- -side _ Stands, Clubs, etc. The LOCKRATOR Ice 
Cube Maker is entirely self-contained with a ly pted, fan-cooled hermetically sealed 
Ye h.p. guaranteed unit. 


Complete with 21 lever-type quick-release shucker trays of large-sized cubes. List price only $319 FOB 
Mason City, lowa with full discounts. Size 30%” wide, 25/2” deep, 35” high. 


Write today to the 
STODDARD MANUFACTURING CO., INC., Mason City, lowa 


yo 


WRITE FOR 
BULLETIN R147 


ELECTRIC HEATERS 
SRD OF ATES 
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Prevent Freezeups... 
Clogging..Corrosion! 


see DFN — eax 


DEHYDRATORS 


Mcintire Connector Co. 
Newark 5, N. 3. 


$$$ 


CLARK BRIDGMAN CO. 


549 W. WASHINGTON BLVD. 
CHICAGO 6, ILL. 


Sales and Engineering 
Product Coolers, Evap. Condensers 
Air Conditioning, Liquid Coolers 
Water Chillers, Heat Exchangers 

Liquid Receivers 


A. A. Reed, 14 Poplar Park, Pleasant Ridge, 


Mich. 
R. R. Gregory, P. 0. Box 184, Easton, Hl. 
R. E. Kenney, 4243 Crooker Ave., Minneapolis, 


Here’s 
Your Opportunity 


Some choice territories are 
now open for dealers and 
distributors to handle the 
high quality line of STEIN- 
HORST Freezers and Elec- 
tric Milk Coolers. Write 
today stating qualifications. 


EMIL STEINHORST & SONS, INC. 
Box 209, 


Utica, New York 


IN REFRIGERATION 
EXPERIENCED MEN 


CAN SERVE YOU BEST 


Graham Miller, refrig- 
eration mechanic, works in the shop. 
He’s had 6 years experience repairing 
refrigeration equipment. 


WEST COAST SUPPLY JOBBERS 
_ SINCE — 1928 


REFRIGERATION, SERVICE INC. 


tos. ANGELES. 4 CALIF 


Water, water 
everywhere... 


and wonderful to drink 
when cooled by 


Now you can enjoy the 
healthful luxury of drinking 
water perfectly cooled the 
Revelation way. Revelation 
uses only sanitary stainless 
steel for cooling tank 
assemblies. Tops are also 
made from stainless steel. 


Dealer Franchises available 


* The last wordin... 


ELECTRIC 
WATER 
COOLERS 


Revelation Company 
Division of 
INTERSTATE ENGINEERING CORPORATION 
2250 East Imperial Highway 
El Segtindo, California 
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Dealers Denounce Inflated Lists To Boost Trade-In Allowances 


CHICAGO —Inflating list prices of 
products to provide for larger trade- 
in allowances was condemned at a 
recent conference here between the 
Committee on Trade-Ins of the Na- 
tional Electrical Retailers Association 
and representatives of 13 appliance 
manufacturers and four other or- 
ganizations. 

Inflated lists was one of eight cur- 
rent used-appliance problems consid- 
ered during the two-day conference. 
The NERA committee drew up 
recommendations on the problems the 
first day and then submitted them to 
the producer, utility, distributor, and 
other representatives for their views 
the second day. 

In addition to denouncing inflated 
lists, the committee’s recommenda- 
tions dealt with the transfer of 
standard warranties, lack of compe- 
tent servicemen, city ordinances, diffi- 
culty in obtaining parts, high cost of 
reconditioning trade-ins, education of 
salesmen, and post-sale service. The 
recommendations were reported in the 
May 17 issue of the NEWS. 

Also discussed were methods of 
handling trade-ins, the NERA pro- 
grams for advertising used appli- 
ances and for certified used appli- 
ances, and future market surveys. 
Discussion between the committee 
and the representatives was led by 
F. E. Morrison, committee chairman 
and appliance manager, Rockford 
(Ill.) Standard Furniture Co., who 
also presided at the opening session. 

In stating the committee’s views on 
inflated list prices, Morrison argued 
that if a used appliance is worth $50 
on one new model, it should have 
the same value on another. At the 
opening session, he and others had 
cited examples of this practice in the 
radio field. 


Unethical, Uneconomical 


Producer personnel seemed agreed 
that the practice is not only unethical 
but uneconomical. They added that 
their companies are trying to keep 
prices as low as possible. One said his 
firm’s nationally-advertised pricing 
shows the factory attitude. 

But there was no general approval 
of the committee’s recommendation 
that standard warranties apply to the 
used instead of the original pur- 
chaser. One representative advised 
the committee to study this matter 
carefully before going “all out’ be- 
cause of possible black market 
operations. He reported that although 
his company’s warranties apply to 
the original purchaser, the policy is 


| interpreted broadly and exceptions 
made. 


As for the lack of competent 
servicemen, dealers themselves are 
partly to blame for this, the pro- 
ducer representatives said. All too 
they stressed, dealers send 
salesmen to service training schools 
or go themselves if servicemen are 
busy. 

(The committee had recommended 
that more factory service schools be 
conducted, that more and better serv- 
ice information be provided, and that 
schools cover the servicing and re- 
conditioning of old models as well as 
new ones. After the discussion on 
this subject, Morrison said the com- 
mittee would urge dealers to send 
working servicemen’ to existing 
schools.) 

If training schools are to cover old 
as well as new models, it will neces- 
sitate extending his company’s course 
from three days to five or six, one 
representative observed. Dealers, he 
said, object to lengthy courses. But 
another representative reported that 
his firm is getting 90% attendance at 
a week-long school. 

During the discussion on _ city 
ordinances, a committee member 
pointed ou out that any one in Chicago 


Taking part in the recent conference on 
trade-ins sponsored by the National Electrical 
Retailers Association were: Standing, back 
row, left to right—William Nagel, Electro- 
master; H. M. Conlin, Landers, Frary & Clark; 
Ralph L. Hubbell, P. A. Geier Co.; Fred Rost, 
Washington Court House, Ohio; D. C. Bowell, 
Frigidaire; T. J. Fineman, Electric Center, Chi- 
cago; Gunnar Smidt, Chas. V. Weise Co., 
Rockford, IIl.; N. M. Callahan, International 
Harvester; H. J. Gerrity, Easy Washing Ma- 
chine Corp. Standing, center row—J. A. Zul- 
win, The Sampson Co., Chicago; James Dart, 
Dart & Cady, Mason, Mich.; R. A. Demmer, 
Kelvinator; C. W. Cutshall, Schneider-Kaiser 
Co., Ft. Wayne, Ind.; L. I. Sweetland, Hot- 
point; R. L. Hendrickson, RSES; T. R. Buttrick, 
F. L. Jacobs Co.; William H. Spellman, May- 


be 
* woe 


tag; George Beise, Hotpoint; L. K. Baxter, 
Westinghouse; R. W. Pearson, Central Gas & 
Electric, Rockford, Ill. 

Seated—J. H. Mausure, United Appliance 
Service, Chicago; M. E. Brunderman, Brunder- 
man Appliances, Chicago; K. J. Stucky, Stucky 
Bros., Ft. Wayne, Ind.; C. C. Simpson, NERA 
managing director; F. E. Morrison, Rockford, 
(IIL) Standard Furniture Co.; E. O. Kuehn, 
General Radio & Supply Co., Belleville, IIl.; 
Frank Rogers, Rogers Appliance Co., Maumee, 
Ohio. Also taking part but not in the picture 
were Paul Kees, Kees Appliance Co., Madison, 
Wis.; Stanley B. Reinherz, Goldblatt Bros., 
Chicago; H. R. Linebaugh, Crosley; Joseph 
Hoover, Hoover Co.; James T. Coatsworth, 
Edison Electric Institute; D. F. Miersh, Landers, 
Frary & Clark; R. S. Rivenburgh, Electric Center. 


dealing in used merchandise is re- 
quired to obtain a permit. Cost of 
the permit was said to be $5.50 a 
year. Similar ordinances in other 
cities were cited at the opening ses- 
sion. 

(It was the committee’s belief that 
except for provisions for fair and 
honest advertising, the appliance in- 
dustry as a whole—and dealers in 
particular—are more capable of polic- 
ing themselves than any city or local 
agency.) 

Morrison opened the discussion on 
the difficulty in obtaining parts by 
reporting that one dealer had a 
washer in his warehouse for three 
months waiting for parts. He said 
reconditioning is being held up from 
six weeks to six months for this 
reason. 

(This problem can best be handled 
by cooperation between dealers in 
providing each other with parts and 
by manufacturers expediting delivery 
of repair parts ordered from distribu- 
tors and factories, the committee had 
concluded. ) 

Concensus of comment on _ this 
point was: 


Parts Pressure Easing 


Manufacturers are aware of the 
importance of the problem and are 
doing all they can to overcome it. 
It has been mainly due to past short- 
ages and to the fact that producers 
are dependent on many suppliers, 
some of whom have been slow to tool 
up on old parts. But the pressure is 
easing off gradually. 

These suggestions were offered 
dealers: Recheck old orders, don’t 
order more parts than needed for 
short periods of time, salvage all 
parts possible from ‘“junkers,’’ keep 
an up-to-date activity list to know 
what and when to order. One repre- 
sentative said his company is urging 
its dealers to cooperate with other 
dealers in providing parts. 

Much emphasis was put by dealers 
on the need for more and better prod- 
uct selling information, more product 
training schools, and uniform place- 
ment of model and serial numbers. 

(These things will help the dealer 
educate his salesmen to spend more 
time selling the advantages of new 
merchandise and less time bickering 
over the amount of the trade-in 
allowance, the committee felt.) 

Regarding product information, 
committee members said descriptive 


tags highlighting the main selling 
features of each appliance in lan- 
guage understandable to the con- 
sumer would be of great value. They 
complained that basic information 
about individual appliances was not 
readily available to show the cus- 
tomer. 


Tags Short Cuts To Selling? 


One producer’s representative ob- 
jected that such tags were “short 
cuts to selling.” But others replied 
that the tags are not intended as 
substitutes for selling but help con- 
firm what the salesman tells the 
prospect. 

Commenting on the committee’s 
request for more product training 
schools, a representative pointed out 
that his firm conducts continuous 
schools of this sort and that it is 
“like pulling teeth to get dealers to 
attend.” Chairman Morrison said 
NERA will prod dealers to take ad- 
vantage of existing training courses. 

From the discussion on the lack of 
uniform placement of model and 
serial numbers, it was evident that 
dealers find this a bothersome prob- 
lem. With his servicemen getting 
$90 for 40 hours work, one com- 
plained, it was expensive to have to 
send them to a customer’s home just 
to get the serial number a housewife 
couldn’t locate. 

While agreeing that the problem 
is important, manufacturers’ repre- 
sentatives pointed out that their 
companies have spent much time 
trying to find a solution and that the 
answer is a “tough one.” They 
recommended that the problem be 
referred to the National Electrical 
Manufacturers Association and the 
American Washer & Ironer Associa- 
tion. 

The problem of follow-up calls on 
customers after the sale is made was 
termed by one representative “a 
dealer responsibility.” He _ said 
manufacturers have been stressing 
the importance of this for a long 
time but that they can’t easily con- 
vince dealers. Others noted that 
dealer check charts and other follow- 
up material is already available. 

On methods of handling used appli- 
ances, producer personnel agreed with 
the committee that if the dealer has 
a good volume and a good service 
organization, he should recondition 
and resell his own trade-ins, generally 
speaking. Location in a metropolitan 


Ramco 


FOR GENERAL 
HOUSEHOLD REPLACEMENTS 


Designed and produced by Ranco, specialists 
in refrigeration, Ranco General Replacement 
service 
pleases your customers, eliminates call-backs 
Ask your Ranco 
wholesaler to show you the complete Ranco 
line of premium quality refrigeration controls. 


Controls insure _ satisfactory 


that cut into your profits. 


Ranco Dac. 


COLUMBUS i, OHIO 


that 


Adjustable mounting brackets. 


setting only. 


HECK with 
Kanto FIRST 


* Specialists in Refrigeration 
* Dependability 

* Greater Customer Satisfaction 
* More Ranco Controls In Use 
* Less Stock To Carry 

* More Profit For You 


Ranco Type RJS-830 Refrigeration Con- 
trol, for general household replacement. 
Range 
knob changes cut-out and cut-in setting together: differential screw changes cut-out 


World’s Largest Manufacturers of REFRIGERATION CONTROLS 


mt 
a 


area where distributor servicing 
facilities are available or where a 
private reconditioning firm operates 
might change the picture. 

Other methods analyzed by the 
committee were: Formation of a spe- 
cial trade-in company by a group of 
dealers; dealer to accept trade-ins 
himself and sell them to a private 
company; and dealer to accept trade- 
ins himself, turn them over to a 
private company for reconditioning 
but dealer sells them himself. 


Replacement Sales at Peak 


During this part of the discussion, 
a representative pointed out that re- 
frigerator replacement sales are now 
at the highest peak in the history of 
the industry. Dealers don’t believe 
this, he said, because many customers 
are selling their old units themselves. 

One dealer suggested manufac- 
turers could help considerably by 
telling retailers what models are too 
old to be reconditioned profitably and 
the models for which parts are no 
longer available. A manufacturer’s 
representative thought such data 
should perhaps be common informa- 
tion to the industry and another pro- 
posed that NERA members tell the 
association what models they have 
found unprofitable to recondition so 
this information could be distributed 
to other members. 

Still another felt that dealers will 
have to learn how to handle trade-ins 
through experience rather’ than 
through “letters.” Dealers were also 
advised to exercise 30-day turnover 
control so excess capital won’t be tied 
up in used appliances. 

Reaction from one representative 
to NERA’S certified used appliance 
plan was that the association is 
“going down an idealistic alley.” He 
said NERA would be throwing its 
money away trying to police such 
a program, that it couldn’t even hire 
enough employes to do so. 

He suggested instead that the 
certified plan should be handled 
strictly by the dealer, with the 
dealer’s name on the tag. It would 
be better to spend money in educat- 
ing dealers on how to handle trade- 
ins, he proposed. 

(It had been explained that under 
this proposed plan, trade-ins would 
be tagged with a card certifying that 
the appliance had been reconditioned 
in accordance with standards set 
forth by NERA. Appliances would 
be guaranteed for 90 days and NERA 
would attempt to obtain satisfaction 
for any dissatisfied customers. The 
plan would involve cooperative adver- 
tising on a local level.) 

A report on results of NERA’s 
trade-in questionnaire was distributed 
during the conference. It showed 
that of those members replying, 
87.5% are now accepting trade-ins, 
2.5% have done only a small amount 
of trade-in business, 2.5% are junk- 
ing most trade-ins, and 7.5% are not 
yet in the trade-in business. 

“Of the 87.5% of dealers who do 
handle trade-ins,’ the report said, 
“there is such a wide range in method 
of handling reported that it is at once 
evident dealers have a vital need for 


advice.” 


Make Over 46% Profit 
On Initial Order of CARTON FILLE®S 


@ Order 4 dozen from distributor handling ¢ > 
aging materials for home freezers. He notific: 
We send you % oo 
dozen with your 
first order. Plus ad- 
vertising material. 
Specify name of 
carton you are 
handling. 


CARTON FIL- 
LERS save time, 
prevent torn liners, 
| keep liners dry for 
sealing and assure 
uniformly filled 
packages. 


- JEWETT ASSOCIATES © 


1053 MAIN ST., BUFFALO, N. Y. 
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polated Order Blanks 
Ping Bigger Business, 
F urtsWholesaler Says 


-YRACUSE, N. Y.— Because a 
»nter was 10 days late in making 
delivery, a parts wholesaler has 
~eived more mail orders than usual 
\ has decided to change his system 
-ehtly to take advantage of the 
>» cumstances. 
yrdinarily, says Ted Glou, who 
yates Central Service Supply here 
4 in Seranton, Pa., when the firm 
ads out its catalogs it includes 
suiek-service order blanks” with the 
talog. These order blanks, after 
-hey’re filled in, can be folded, sealed, 
and dropped in the mailbox. They 
carry a business reply imprint so no 
stamp is necessary. 
This year, however, the printer was 
late in relivering the order blanks, so 
the catalogs were mailed without 


~.e@ QUICK SERVICE ORDER BLANK =~ 


WHOLESALE DISTRIBUTORS 
rigeration Suppiies, Heating Controls, Specialties, Tools 


CENTBAL SERVICE SUPPLY 
Syracuse Corporation 
647 S, Wannen Staeer Syracuse 3, N. Y. 


— DESCRIPTION peice 


CAECKH 
arsORt YOU BLAME 
TE EIPANSION VALVE 


ee 


Franklin Y. Carter, Detroit Lubricator Co. 


engineer, points out one of the ‘‘six 
checkup points’’ that refrigeration serv- 
icemen should give consideration to 


before deciding that a thermostatic ex- 
pansion valve needs changing. 


Detroit d sihiesitad’s Check Chart 
Seeks To Reduce Valve Returns 


DETROIT—Detroit Lubricator Co. 
has developed a new “check chart” of 
possible faults for a serviceman to 
check in a refrigeration system be- 
fore he decides that the expansion 
valve is no good and must be re- 
turned for repair. 

The company says that well over 
90% of the valves returned for re- 
pair show no defects, and suggests 
that servicemen check the following 
before deciding that the expansion 
valve is no good: 


1. Clogged inlet strainer. 


2. Plugged orifice—moisture and 
wax in orifice. 

3. Improper installation of gas 
charged valve. (The capillary tube 
of such valves should not touch cold 
refrigerant line or surface.) 

4. Incorrect refrigerant charge. 

5. Incorrect bulb location. (Feeler 
bulb located in return air stream, 
causing valve to overfeed.) 

6. Improper superheat adjustment. 
(Valves are factory set to operate 
under average conditions. Readjust- 
ment should only be made after sev- 
eral hours of operation.) 


“VIRGINIA” Sulfur Dicside — “Extra Dry Esotoo” 
“VIRGINIA” Methyl Chloride — “V-Meth-L” 
“VIRGINIA” Methylene Chionde 

Kinetic Chemical’ “FREON. 12" 


[THAW ZONE" The Pees Feed Debt 
Tol Amount => 


(Charge [Sead COD. [1] Check enclosed $ Cl Money Order $ 
Colder depuis are tnd aad ae papal as ert of she perches price of all refrigerants 


Instruchoms © 


Ship to: 
Adar css 
Ordered by : Date: 


Central Service Supply Co.'s 
Quick-Service Order Blank 


them. When the printer came 
through about 10 days later, the 
order blanks were sent out separately. 

“As it worked out, we seem to have 
created much more interest and 
orders than if we had put them in 
our catalogs as originally planned,” 
Glou says. 

“Our catalogs, having been mailed 
out 10 days previously, were received 
by our customers, and they had an 
opportunity within that period to look 
over the catalog, study the items 
and prices, and just about that time 
our order blanks arrived and we 
started to get results immediately. 

“We sent five copies of the quick- 
service order blank to each of our 
customers on the mailing list. 


Buffalo Service Co. Set Up 


BUFFALO—A business name has 
been filed in the Erie County clerk’s 
office for the Home Appliance Serv- 
ice Co., 185 Grant St. here, by John 
P. Epolito. 


Ronald J. Corey. 


Memphis Air Conditioning 
To Distribute U.S. Airco 


MEMPHIS, Tenn.—-Memphis Air 
Conditioning Co- has,been appointed 
wholesale distributor for the com- 
plete line of United States Air Condi- 
tioning Corp. equipment, according to 
E. T. McKinney, an official of the 
local firm. 

McKinney said the Home Appli- 
ance Co., with stores at 1672 Union 
and 1718 Poplar, has been appointed 
exclusive dealer for the complete line 
in Memphis. 


John L. Wiggins Opens 
Service Firm In Florida 


BRADENTON, Fla.—The Wiggins 
Refrigeration Service has been opened 
here by John L. Wiggins. 

Wiggins is a graduate of Utilities 
Engineering Institute where he com- 
pleted a course in refrigeration and 
air conditioning. He was formerly 
connected with the refrigeration and 
air conditioning department of the 
new departure division of General 
Motors at Bristol, Conn. 


Palmer Refrigeration Forms 
To Sell Retail, Wholesale 


MENOMONIE, Wis.—Palmer Re- 
frigeration & Electric Service, Inc. 
has been incorporated here with a 
capital stock of 250 shares of com- 
mon at $100 per share par value, to 
conduct a retail and wholesale elec- 
trical appliance and fixture business, 
including refrigeration. Incorporators 
are James and Frieda Palmer and 


Mclenegan Joins G-E 
Air Conditioning Dept. 


BLOOMFIELD, N. J.—D. W. Mc- 
Lenegan has been appointed assistant 
to the manager of marketing for 
General Electric’s Air Conditioning 
Department, L. H. Mathes, manager 
of marketing, has announced. 

Formerly assistant to the manager 
of engineering, McLenegan will con- 
tinue his activities on G-E’s Re- 
cruiting Sub-Committee, securing 
technical personnel for the depart- 
ment and supervising the test engi- 
neers and rotational engineers’ pro- 
gram. 

In his new post McLenegan will de- 
vote much of his time to the G-E 
department’s long range planning in- 
vestigations, and will be available for 
special assignments. 


Banas Heads Advertising 
For Service Parts Co. 


MELROSE PARK, Ill.—Chester J. 
Banas, associated with the A-1 
Composition Co. for the past year, 
has been appointed to the newly 
created post of advertising manager 
at Service Parts Co. 

Addition of the post of advertising 
manager, the company stated, is in 
line with the enlargement of the 
firm’s facilities due to increased busi- 
ness volume. 


Takes Harvester Line 


SAN FRANCISCO—McCormack & 
Co. has announced that it has been 
appointed distributor of the Inter- 
national Harvester Refrigeration in 
northern California and _ western 
Nevada. 


ou pay no premium in price for the 


premium performance and 


exclusive patented features 


in Henry Products. 


@ Correctly designed. A size and type for every need. 
Connections from 4” to 4" solder. Screen areas from 
3.4 sq. in. to 175 sq. in. Distortion proof flanges on 
larger models permit removal of screens for cleaning. 


xt 


Sold by leading wholesalers 


HENRY VALVE COMPANY 


Control Devices, Valves, Driers, Strainers and Accessories for Refrigeration and 


Air Conditioning and Industrial Applications. 


3260 W. Grand Ave., Chicago 51, Ill, °¢ 


Cable; HEVALCO Chicago 


 TROULLE FREE 


Across-the-Line Starters 


The Bulletin 709 solenoid starter is 
a favorite for air conditioning and 
refrigeration because it is good for 
millions of operations and does its job 
day in and day out without attention, 
The double break, silver alloy contacts 
never require maintenance. There is 
only one moving part—no trouble- 
making pins, pivots, hinges, or flexible 
conductors. Write for information. 
ALLEN-BRADLEY COMPANY 
1313 S. First St., 
Milwaukee 4, Wisconsin 


BULLETIN 709 
Size 2, Bulletin 709 across-the-line solenoid 
starter with cover removed. 


ALLE N-BRAD L MC 


SOLENOID y MOTOR. CONTROL 


THAWZONE, in 
new, recondition- 
ed or old systems, has 
a two-fold purpose: (1) 
To destroy moisture 
already present. (2) To 
safeguard against fu- 
ture trouble in systems 
now operating §satis- 


TRACE spots leaks... 
present or. future. Its 
vivid stay-red color 
indicates them plainly. 
Add it to any refrig- 
eration system and be 
ready for the red 
signal. 


BOTH ARE ESSENTIAL TO 
REFRIGERATION MAINTENANCE factorily. 


HIGHSIDE CHEMICALS COMPANY 
NEWARK 4, N. J. 


195 VERONA AVE., 


ENGINEERED 
REFRIGERANT 
CONTROLS 


= sain: 


THE ECONOMY ANGLE ALONE 
WILL SELL IT! 


| NORTHWEST 
ICE CUBE 
MAKER 


Sell it to quantity users of 
ice cubes: Restaurants, In- 
stitutions, Bars, Clubs, etc. 


Note these Features: 


® Stainless Steel Interior 

® Automatic Cube Ejectors 

® Sub-Zero Storage 

© 3” Vapor Sealed Insula- 
tion 

® Heavy Duty Hardware 


® Self-contained or Remote 
Compressor 


NORTHWEST 
EQUIPMENT CO. 


3021 5th Ave. South 
Minneapolis 8, Minn. 
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Continuously serving 
THE REFRIGERATION 
INDUSTRY 
Since 1919 


@ OIL SEPARATORS 


Dowble filter for double 
efficiency! Models for all in- 


stallations from 4 H.P. to 10 
H.P. Underwriters Labora- 
tories Approved, 


@ HEAT EXCHANGERS 


Shell and coil type for FREON 
and Methyl Chloride. Sizes: 
1% to 50 tons. Increase ca- 
pacity on all cooling systems. 
Underwriters Laboratories 
Approved. 


INDUSTRIES, INC. 
Jackson, Mich. 


e 
Your Jobber can supply 
you—or write direct. 


ACME 


NEW EQUIPMENT 
FOR SALE 


100 Copeland '4 H.P. Condens- 
ing Units SE590 less motor, 
$35 each. 


30 Lewis Scientific Carbonators, 
less motor, $40 each. 


15 Prest-O-Matic Carbonators, 
$35 each. 


All above equipment new in 
original cartons. 


All prices FOB Detroit. 


GEORGE SPECTOR 
Phone CA 5125 
675 GRATIOT AVENUE 
DETROIT, MICHIGAN 
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Refrigerant Tables 


“Refrigerant” is the word we use 
to designate a material whose boiling 
temperature, vapor pressure, heat 
content, density, and other physical 
and chemical characteristics, make it 
suitable to use to produce refrigera- 
tion at the temperatures desired. 


The refrigerant may be a solid 
such as water ice or “dry ice,” or it 
may be a fluid such as ammonia, 
“Freon-12,” or methyl chloride, that 
in a refrigerating system are some- 
times liquid and sometimes vapor. 


As a vapor it may exist in a satu- 


rated or a superheated condition. 


The refrigerant is the carrier of 
heat in the refrigerating system, and 
in order to carry the heat, the refrig- 
erant exists in different parts of the 
system in different states or condi- 
tions. 

As a liquid, it holds the least 
amount of heat per pound and takes 
up the least space per pound. Since 
it holds the least amount of heat, the 
liquid is capable of taking up the 
most heat, that is, it is capable of 


| furnishing “refrigeration.” 


When it changes from liquid to 
vapor form it takes up heat, fur- 
nishes refrigeration, and the vapor 


| thus holds this absorbed heat. Also, 
it has expanded greatly in volume 
_ and has lost most of its pressure. 


While the liquid is changing to a 
— 


REFRIGERATION AND AIR CONDITIONING 


UNITS + PARTS -* 


_—— 


Get Your New Airo Catalog 48A 


More of the Lines You Want 


Important New Lines Added 
Many Scarce Items Back Again 


Send for Your Copy Today 
Write on Your Letterhead 


AIRO SUPPLY CO. 


2732 N. ASHLAND AVENUE * CHICAGO 14, ILL. 


SUPPLIES 


TOOLS - 


- Many New Items 


Wholesale Only 


Fi 


[ 


| 
a “SEAMLESS” REFRIGERANT CYLINDERS 


Built and stamped to ICC 3B-300 specifications. 
Seamless construction of heavy gauge metal. 

Tested with hydrostatic pressure. 

Extra large capacities. Glossy red prime lacquer finish. 
Supplied complete with valves, caps. etc., as required. 
Improved ERECT” style in 5# size. 


ASK YOUR WHOLESALER! 


PRODUCTS COMPANY 


185 NORTH WABASH AVENUEe« CHICAGO 1, ILLINOIS 


144 and %4 H.P. 


Normal or Low 
Temperature 


Horizontal or 
Vertical 


Weigh only 60 Lbs. 


Size—23” long—10” 
wide—11” high 


31-35 BEAVER ST. 


Buy Direct 
KEL-KOLD CONDENSING UNITS 
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. + ! : 


LIGHT WEIGHT BUT PACKS A WALLOP 


Send for literature and new low prices. 


KEL-KOLD CO. INC. 


G.E. Motors and 
Controls 


Overload Protected 
Pield Serviceable 
1 year Warranty 


Pull Rubber 
Mounted 
Quiet—Efficient 


JOHNSTOWN, N. Y. 


For Service and Installation Engineers 
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Refrigeration Problems 
And Their Solution 


P. B. Reed 


vapor, the vapor that is produced and 
still in contact with the liquid is 
“saturated” vapor. Although in this 
condition it occupies more space per 
pound (has a greater specific volume 
and a lower specific density), than 
the same pound did as a liquid, it 
occupies the least amount of space 
(is densest) that a vapor can hold 
at that pressure. 


As long as the vapor is in contact 
with its liquid, it is called ‘“saturated’”’ 
vapor for it holds all the refrigerant 
it can—it is saturated. 


SATURATED AND SUPERHEATED 
VAPOR AT SAME PRESSURE 


If the saturated vapor is taken 
away from its liquid and heat added 
—it is warmed—it becomes “super- 
heated” vapor and holds more heat, 
its temperature rises, its volume per 
pound rises (its density or weight 
per cubic foot drops) but its pressure 
remains the same. 


If we understand the “refrigeration 
cycle’ we know that when the liquid 
at a high pressure in the liquid line, 
has its pressure reduced by the ex- 
pansion valve, it turns into a satu- 
rated vapor at low pressure in the 


evaporator. In doing this, heat is 
absorbed and refrigeration is pro- 
duced. 


Through about 90 to 95% of the 
evaporator this process goes on; 
liquid is changing to saturated vapor. 
Finally, however, along toward the 
outlet end of the evaporator, all of 
the liquid has been used up, that is, 
changed to a saturated vapor. Up to 
this point the pressure and tempera- 
ture have remained the same, which 
are the so-called “saturation” pres- 
sure and temperature. 


During the latter part of the evapo- 
rator, when there is no liquid, but 
only vapor left, the vapor continues 
to absorb heat. Since there is no 
more liquid to absorb the heat and 
turn into a vapor, the vapor becomes 
warmer. 


From the time that the liquid is 
used up and the vapor starts to be- 
come warmer, the vapor is no longer 
“saturated” vapor, but is called 
“superheated” vapor, for it is heated 
above the temperature of saturation. 


As superheated vapor, it is at a 
higher temperature than saturated 
vapor and contains more heat; also 
it is less dense (weighs less per cubic 
foot). Nevertheless, the pressure re- 
mains the same. 

The vapor is somewhat superheated 
when it leaves the evaporator and it 
continues to absorb heat in the suc- 
tion line; becomes warmer and less 


MORE HEAT IN DISCHARGE . 
THAN SUCTION VAPOR 


In the process of compressing the 


| already superheated vapor, it is still 


further superheated, for the mechani- 
cal energy expended in compressing 
the vapor is transformed into heat 
energy. The compressed vapor comes 
from the compressor quite super- 
heated and very hot; in fact it is 
often called “hot gas” as it comes 
from the compressor. 


In the first part of the condenser, 
the hot, highly superheated gas loses 
its superheat to the air or water and 
becomes a saturated vapor, but this 
time at a high pressure; the pressure 
being that corresponding to the con- 
densing temperature. 

In an air-cooled condenser this con- 
densing temperature is usually about 
30 or 35° higher than room tem- 
perature. In a water-cooled condenser 
the condensing temperature is usually 
from 5 to 10° above the temperature 
of the inlet water to the condenser. 


In either case, the saturated vapor 
has its heat taken up by the air or 
water and it therefore returns to 
liquid form, ready to go into the 
liquid line and be fed to the expan- 
sion valve again. 


During the time the refrigerant is 
in the condenser, first as hot super- 
heated gas, then as cooler saturated 
vapor, and finally as a liquid, it re- 
| mains at the same pressure. 


Manager, Refrigeration 
and Air Conditioning 
Division, Perfex Corp. 


CONDENSER THE REVERSE 
OF THE EVAPORATOR 


This is a similar condition as in the 
evaporator; that is, the refrigerant 
exists as a liquid, as a saturated 
vapor, and as a superheated vapor, 
but in reverse order and the pressure 
is low in the evaporator and high in 
the condenser. 

The heat taken from the vapor, to 
allow it to return to liquid form, 
came from the evaporator, from the 
suction line, and from the work- 
energy done on the vapor in the 
compressor—often known as_ the 
“heat of compression.” 

Usually, of all of this heat given 
up by the refrigerant in the con- 
denser, about one fifth appears as 
superheat in the condenser, and about 
four fifths as the “latent” heat—the 
“hidden heat.” 


MUST MEASURE TO UNDERSTAND 


Lord Kelvin once said that we do 
not really understand a phenomenon, 
a condition, or a process, until we 
can measure it. 

It is not enough to know the tem- 
perature-pressure-heat cycle. To 
thoroughly understand these steps 
and to be able to make use of that 
understanding, we must be able to 
measure the temperature, pressure, 
volume or density, and the amount 
of heat of the refrigerant in each of 
these steps and at each _ point 
throughout the cycle. 

From these measurements we can 
not only obtain a better understand- 
ing of what is going on inside the 
system, but also we can determine 
the size of the evaporator, compres- 
sor, condenser, receiver, and connect- 
ing lines; the refrigerating ability or 
“capacity” of the system and the 
efficiencies developed by the system 
as a whole and by its components 
separately. 

With gauges, thermometers, and 
some other instruments we can rather 
easily determine pressures, tempera- 
tures, and volumes or densities. 


TABLES SHOW UNITS OF 
MEASUREMENTS 


But we need tables that correlate 
these temperatures; pressure and 
volume measurements; tables that 
enable’ us to determine saturation 
pressures corresponding to tempera- 
tures, volumes, or densities of the 
liquid and of the vapor, both in the 
saturated and the superheated condi- 
tion; tables that show the heat con- 
tent at various pressure and tempera- 
ture conditions. 

The’ refrigerant manufacturers, 
some government departments, and 
research laboratories in universities 
and similar institutions have per- 
formed long, laborious, and expensive 
experimental investigations and have 
gone through tedious calculations, to 
amass this information on the various 
commonly used refrigerants. They 
have put all this information in con- 
cise, easily-used, and accurate tables 
known as the “thermo-dynamic 
tables” of the various refrigerants. 

These tables are available to us in 
the Data Book of the American So- 
ciety of Refrigerating Engineers, 
publications of the Bureau of Stand- 
ards, and pamphlets published pri- 
vately by some of the producers of 
the refrigerants. 

After this foreword, we next study 
what these tables contain and how 
they may be used. 


(To Be Continued) 


Day & Night Co. Appoints 
McGregor To New Post 


LOS ANGELES—The Day & Night 
Mfg. Co., Monrovia, Calif., has 
announced the appointment of Ralph 
McGregor as sales 
engineer and as- 
sistant to J. W. 


Rubenson, man- 
ager of refrigera- 
tion sales. 


McGregor is a 
graduate of Indi- 
ana university and 
has spent most of 
his professional life | 
in development and 
laboratory work in 
the refrigeration 
industry. 


Ralph McGregor 


He will assume, as part of his new 


duties, the supervision of water 
cooler development in the Day & 
Night experimental laboratories. 
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dense, but remains at the same pres- | 
| sure (disregarding pressure-drop). 


INSTALLING THE DRIER IN THE 


COOL SUCTION LINE.... 


eliminates 90% of our service costs 


In the exclusive new Cross-Flo design, clogging and pressure drop are entirely elim- 
inated; therefore, Cross-Flo Drier-Filters may be permanently installed in the coo/ 
suction line or cold lowside (at evaporator inlet or outlet). In these lower temperature 
locations, the drying efficiency of silica gel is so greatly increased that service costs 
due to moisture problems are almost entirely done away with. 


Diagram below shows Cross-Flo's principle of flowing the refrigerant uniformly through the 
outside course-filter then slowly across the large cylindrical bed of drying agent, finally flow- 
ing slowly through the extra-large highly-efficient filter. 


{ 


-\+,+,80 says Mr. Bill Fletcher, 
chief engineer of Kansas City’s 
Milgram Food Stores as he in- 
stalls a ‘‘Cross-Flo” Drier-Filter 
(purchased from his wholesaler, 
Refrigeration Equipment Co.) 
é in one of his installations em- 
| \ ploying Hussman Refrigerators 

and Universal Condensing Units. 


INCORPORATED 
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Contest Attracts Empty ‘Freon’ Cylinders 


Guess aexght of 
Freoa at es Dest 


One guess for 
en y cently F Freon 
ter cymet & 


¢ 


John E. Pierson, of the San 
Francisco Refrigeration Co. tries 
to erties: Gases much ‘‘Freon"’ is 
in cylinder while Bert Holyoake, 
manager of the San Francisco 
store looks on. Each customer 
gets one such guess for every 


empty cylinder he returns. 


Returned Cylinders Lead 
To Chance on Cash Prizes 


’ FRANCISCO—California Re- 
nals Co. is trying something 
different to encourage contractors 
and servicemen in its area to return 
all empty “Freon” cylinders at once. 
For the next two months, the firm 
will have a_ partially-filled, 35-lb. 
standard drum on display at its 
stores here and in Oakland. Cus- 
tomers will be invited to guess the 
exact weight of the “Freon” in the 
drum, with one free guess allowed 
for every cylinder turned in. 

Duplicate prizes will be awarded 
by each store for the closest guesses. 
First prize is a new hat or $15 in 
cash; second prize, $10 worth of 
selected tools; and third prize, $5 
worth of selected tools. 

“Perhaps other ideas along these 
lines will help to bring the empties 
rolling back to the factory and avert 
a possible ‘Freon’ shortage now pre- 
dicted due to the lack of containers 
in which to ship the gas,” the com- 
pany said. 


E. §. Ronk Named Gen. 


Manager at Bowser, Inc. 


TERRYVILLE, Conn.—E. S. Ronk, 
sales manager of Bowser, Inc., Re- 
frigeration Div., 


here has_ recently 
been appointed 
general manager 
of the company. 


He succeeds M. 
J. Kennedy who 
resigned to accept 
’ a position with the 
Renfrew Electric 
Co., Renfrew, Ont., 
Canada. 

Previous to his 
association with 

E. S. Ronk Bowser, which he 
joined in 1943 as a purchasing agent, 
Ronk was with R. H. Macy Co., New 
York City. In 1945 he became sales 
manager at Bowser and will continue 
temporarily in this position in addi- 
tion to his new post. 


Deepfreeze Appoints Service 
Engineers In East, South 


NORTH CHICAGO, Ill. — Arnold 
W. Marsh has been named field 
service engineer for the Deepfreeze 
eastern region with headquarters at 


the Deepfreeze Division New York 
office. 


Robert H. Schau has been appoint- 


ed field service engineer for the 
southern region. 


Minneapolis- Honeywell 
Shortages Force Layoff 


MINNEAPOLIS—tThe current fuel 
oil and steel shortage were the two 
major factors given by Minneapolis- 
Honeywell Regulator Co. for laying 
off approximately 300 of its employes. 

An article in the “Circulator,” offi- 
cial employe publication, signed by 
Paul B. Wishart, vice president in 
charge of manufacturing, said the 
layoffs were due to inability of the 
company to keep the workers on the 
payrolls any longer. 

He explained that “Honeywell is 
caught in the middle of the situation 
— affecting our customers — over 
which we have no control.” 

“In the first place,” he said, ‘many 
customers, such as manufacturers of 
furnaces and boilers, have been un- 
able to obtain the quantities of steel 
needed for their own _ production. 
This has limited their orders for 
Honeywell controls.” 

In addition, Wishart said, the fuel 
oil situation “has brought present 
production of oil burners to the low- 
est level since the end of the war.” 

But in spite of layoffs, the total 
employment of Honeywell now is 
approximately 5,300 men and women, 
more than double its highest pre- 
war record, he said. 

The Honeywell executive reported, 
however, that the Mifineapolis ther- 
mo-control manufacturing company 
is still getting its full share of the 
available control business. 


$130,000 In Contracts 
Signed by Ross & Witmer 


CHARLOTTE, N. C.—Ross & Wit- 
mer, Inc., representing the Carrier 
Corp. here, signed contracts for air 
conditioning jobs costing $130,000 
during a 10-day period in early May, 
R. H. Ross, Sr., and C. N. Witmer, 
co-owners, announced recently. 

They anticipate more than $500,000 
in air conditioning contracts this 
year. 

Among the firms signing contracts 
with Ross & Witmer during the 10- 
day period were: the Union National 
Bank, Wachovia Bank & Trust Co., 
and New Center theater here; the 
Matthews-Belk Co. store in Gastonia; 
the Biggers Bros. turkey freezer 
plant in Monroe (where 30,000 Ibs. of 
turkeys will be quick frozen daily); 
and the American Yarn & Processing 
Co. at Mount Holly. 

Others awarding contracts to the 
firm included dress shops, barber 
shops, and drug stores. One contract 
was for the home of Col. E. W. 
Springs of Fort Mill, S. C. 


Will Not 
Leak 


Filter. 
of Felt and Screen Filter. 


Announcing the New 


CEE-KLEER DRIER 


\ Practical Sight Glass combined with a Dehydrator and a 
Over 12 cu. in. of Dehydrant and over 10 sq. in. 


Copper and Brass Construction— 
Rating 4 to 1 H.P. 4 SAE Fittings. 


Territories open for Manufacturers Representatives. 
See your Jobber or Write Direct 


B & W Sales Co. 
49 CENTRAL AVE. CINCINNATI 2, OHIO 


Se ae BP ee, 


Eliminates 
Guess work 
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Kramer Manages Superior 
Valve Office In Chicago 


PITTSBURGH — Appointment of 
Wm. H. Kramer as manager of its 
Chicago office and warehouse has 
been announced by 
I. A. Wilson, sales 
manager for Su- 


perior Valve & 
Fittings Co. here. 
Formerly with 


Minneapolis- 
Honeywell Regula- 
tor Co., Kramer 
earlier served with 
Aire-Foil Fan & 
Blower Co. of De- 
troit and the Link- 
Wm. H. Kramer Belt Co. 

In his new posi- 
tion at Superior he succeeds Wilson, 
who was only recently appointed 
sales manager. Kramer is a member 
of the American Society of Refriger- 
ating Engineers. 


NERA Committee Meets In 
Chicago May 26 To Weigh 
Problems of Installation 


CHICAGO — Installation problems 
will be the topic for discussion when 
the NERA Conference on Installa- 
tions meets at the Bismarck Hotel 
here Wednesday and Thursday, May 
26 and 27. 

Chairman of the NERA Installa- 
tion Problems Committee is Wendal 
Lewis, manager, appliance depart- 
ment, Klode Furniture Co., Milwau- 
kee, who will preside at the meetings. 

The conference will begin with a 
luncheon at 12:30 p.m. on Wednes- 
day, May 26. Following the luncheon, 
the dealer committee will discuss 
recommendations made by NERA 
members in various parts of the coun- 
try. On Thursday, May 27, the com- 
mittee will submit these recommenda- 
tions to an all-industry conference. 

Purpose of the conference is to find 
ways and means of correcting instal- 
lation problems now _ confronting 
dealers. Specific attention will be 
given to reducing costs through ade- 
quate wiring, pooling of installations, 
less restrictive city codes, and co- 
operative action between national as- 
sociations representing all industry 


segments concerned with _installa- 
tions. 
Lewis indicates that representa- 


tives of manufacturing, contracting, 
and plumbing’ associations have 
already indicated their willingness to 
work with the NERA committee. 
In addition, individual manufacturers 
whose products involve installations 
have also been invited to participate. 

Members of the NERA committee 
are: C. Jordan, Jordan Equipment 
Co., Columbus, Ga.; Leslie Farnham, 
Farnham Electric Co., McMinnville, 
Ore.; Don B. Griffin, Griffin Electric 
Shop, Wooster, Ohio; Wade Parks, 
Parks Electric & Gas, Elsie, Mich.; 
Rudolph P. Pohl, Pohl Radio Service, 
Wauwatosa, Wis.; C. W. Krueger, 
Advanced Electric Co., West Allis. 


Contractors Advocate iia Codes 


(Concluded ‘i Page 1, Column 5) 


this would probably hold true again 
if the draft is reinstituted. 

NARC directors, however, said 
they would give the matter some 
thought. 

Preparation of a standard guaran- 
tee form for use by contractors was 
also approved. When this has been 
agreed upon, it will be sent to the 
association members. 

One important purpose of this 
guarantee form will be to define 
clearly the contractor’s responsibility 
in the event of equipment failure. 
The contractor, it was suggested, 
should only guarantee “to make re- 


pairs,” not to “keep the machine 
operating” during the guarantee 
period. 


Such a move would avoid the con- 


tractor’s being liable for “consequen- 
tial damages,” such as to products 
stored under refrigeration, if the 
equipment fails. 

The problem of unions was also 
thoroughly aired by the directors. 


“There is still a labor problem in © 
the industry and the NARC stands 


ready to actively assist local groups 
in their problems.” 

This was the only official statement 
released after the discussion. 


ANNUAL MEETING IN CHICAGO 


Plans for the next annual meeting 
for the full membership of NARC 
are still in the formative stage. 
Chicago, however, has been selected 
as the site, with this fall as the 
probable time. 

Although the NARC’s proposed 
code of ethics was discussed at length 
and appeared to be ready for release 
it was decided to withhold it for 
further revision. This will probably 
require another two or three months, 
it was said. 

The code had originally been ap- 
proved by the membership at its 
annual meeting in January with the 
exception of two items. It is now 
felt that a “thorough editing” is 
necessary. 

General tone of the director’s meet- 
ing was set somewhat by the opening 
remarks of President Ed Wright. 

“The entire program of NARC is 
based on better ‘service, protection, 
and satisfaction to the user of refrig- 
eration and air conditioning equip- 
ment,” he declared. “Everything we 
do must be done with that thought 
in mind.... 


STANDARDIZED PROPOSALS 


“Price,” he said, “is not always an 
indication of value. It is better to 
teach contractors how to sell properly 
than it is to let them attempt to 
take business away by cutting prices 
from a contractor who has already 
properly built the sale. 

“Standardized proposals and con- 
tracts which embody uniform termi- 
nology and set forth standard instal- 


lation, maintenance, and warranty 
provisions are essential.” 
Commenting on codes, Wright 
stated: 


“NARC believes in the proper type 
of codes and regulations, but we do 


4> 
bail 


pe _RSINBILT INC. 


TING «14 COO 
HEAT cons -/NG 


. both heating and air conditioning coils. ’ 
engineers specialize in developing balanced units designed 


RIGIDBILT 


MERLY: MANUFACTURERS. FIN COM — 


not believe they should be restrictive, 
however. As we have pointed out 
time and again, as long asthe manu- 
facturers and wholesalers of the busi- 
ness do not exercise better judgment 
in merchandising refrigeration equip- 
ment, abuses are going to invite 
restrictive legislation. 

“We have said before many times 
and wish to repeat again that licens- 
ing and codes are an industry job, 
not a contractor’s job, and we invite 
the rest of the industry to go forward 
with us in the development of the 
proper type of such regulations. . . 


“Wholesalers have told contrac- 
tors,’ asserted Wright, “ ‘get. your- 
selves licensed and then we will know 
whom to sell to.’ 


“They throw the ball entirely to us 
without any offer to help carry it. 
But the manufacturers whom they 
represent scream that restrictive 
legislation will make it impossible for 
them to conform to various types of 
restrictions unless there is some or- 
ganized thinking when contractors 
attempt to obtain licensing.” 


RACK 


ENGINEERED 


UNIT COOLERS 
FIN COILS 
AIR CONDITIONING 


Refrigeration Appliances, Inc. 
923 W. Lake St., Chicago 7, Ill. 


CAN SAVE YOU 
—— MONEY 


without sacrificing Quality! 


No. 300 No. A900 
Series Series, DC 
(with Screw — Mig ts 

an 


Socket and 
No. 60 A-3 Jewel) 
REDUCE YOUR COSTS 


to meet the growing demands of 
-a@ competitive market with these 
new low-priced DRAKE items .. . 
but still get such features as 


® UL Listing 
® Availability of a variety of 


No 3B A-3 Jewel) 


mountings 
® With A900, positive lock to 
eliminate lamp loosening 


from vibration 


And DRAKE Jewels are stand-outs, 
too, with—Turned brass Jewel 
holders—Polished chrome plate 
on larger diameters—Availability 


of both slip-fit and threaded types 
—Choice of 28 combinations of 
color and finish of glass! 

Get the full story on the 
> ¢ big DRAKE line—send 

now for new Catalog R, 

just off press. 

Socket and Jewel 
light Assemblies 

DRAKE | 
MANUFACTURING co. 
1705 W. HUBBARD ST., CHICAGO 22 
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PATENTS 


Weeks of February 17 & 24 


2,436,117. SECTIONAL FROZEN FOOD 
LOCKER PLANT. Herbert W. Morgan, 
Webster Groves, Mo., assignor to Huss- 
mann Refrigerator Co., a corporation of 
Delaware. Application July 30, 1943, 
Serial No. 496,811. 4 Claims. (Cl. 62—102.) 


1. A sectional frozen ‘food locker plant 
comprising an intermediate section and 
separate end sections closing the ends of 
the intermediate section, and a closed 
cold air refrigerating system including 
separate vertically spaced air ducts ex- 
tending through the intermediate section 
from end to end thereof without communi- 
cating therewith and communicating at 
their end with the end sections, said air 
ducts dividing said intermediate section 
into a plurality of vertically spaced 
chambers, means enclosed in one of the 
end sections for circulating air through 
the ducts and said end sections, and 
means in the other of the end sections for 
cooling the air. 


2,436,218. PROCESS FOR CONCEN- 
TRATING BY FREEZING LIQUID 
FRUIT JUICE. Wade E. Malcolm, Or- 
lando, Fla. Application Sept. 12, 1944, 
Serial No. 553,748. 1 Claim. (Cl. 99—205.) 


A method of concentrating fruit juice 
which consists in pre-cooling the sub- 
stance, de-aerating the substance, passing 
the pre-cooled and de-aerated substance 
through successive freezing stations at 
successively lower temperatures, remov- 
ing the frozen portion of the substance 
from each station, separating the denser 
and lighter parts of the frozen portions 
removed from the successive freezing sta- 
tions, and repassing the denser parts 
through some of the freezing stations and 
finally subjecting the resulting product to 
centrifuging action. 


2,436,344. PORTABLE VENTILATOR 
HAVING ADJUSTABLE MOUNTING 
MEANS. Milton J. Winogrond, Philadel- 
phia, Pa. Application April 17, 1944, 
Serial No. 531,316. 4 Claims. (Cl. 98—94.) 


1. A portable ventilator of the character 
described, including: a first closure sec- 
tion; a second closure section, said sec- 
tions having inter-engaging portions ar- 
ranged for telescoping relative movement 
between the sections; a ventilating open- 
ing in at least one of the sections; a 
power driven fan mounted on the section 
having the opening therein with its fan 
portion adjacent the opening; locking 
means for holding said sections in desired 
relation to each other, this means com- 
prising a ratchet rack on one of the 
closure sections and a yielding engaging 
element on the other closure section; a 
pressure device mounted on the outer end 
of one of said closure sections and mov- 


able with respect thereto; flexible means 
connecting the pressure device and the 
closure section on which it is mounted; 
spring means for urging said pressure 
device away from the closure section on 
which it is mounted; and means for 
rendering the spring means _ ineffective, 
this means comprising an eccentric arm. 


148,717. DESIGN FOR AN OPEN TYPE 
SELF-SERVICE FROSTED FOOD DIS- 
PLAY CABINET. Albert A. Paley, Kew 
Gardens, N. Y., assignor to Paley Mfg. 
Corp., Brooklyn, N. Y. 


eee 


et: ane —_ Vy 

The ornamental design for an open type 

self-service frosted food display cabinet, 
as shown. 


2,436,390. VACUUM PLATE. Herman 
W. Kleist, Chicago, Tl., assignor to Dole 
Refrigerating Co., Chicago, Ill. 


pdb 
req ! 

1. In a vacuum type cold plate, an outer 
housing including parallel flexible sheet 
metal side walls sealed together about 
their edges in gas tight relationship, the 
interior of said housing being partly ex- 
hausted, an evaporator structure in the 
space surrounded by said walls, includ- 
ing headers and evaporator tubes extend- 
ing between said headers, and inlet and 
outlet ducts for said headers, the outer 
surfaces of said sheet metal side walls 
lying in parallel planes, said headers and 
tubes having flat surfaces opposed to the 
inner faces of said side walls, the number 
and spacing of evaporator tubes in the 
partly exhausted interior of the housing 
being sufficient to maintain the exterior 
surfaces of the side walls in substantially 
parallel planes, said tubes being rectangu- 
lar in transverse cross-section. 


2,436,426. REFRIGERATION APPARA- 
TUS INCLUDING A DIRECT-CURRENT 
COMPRESSOR MOTOR AND AN ALTER- 
NATING-CURRENT AGITATOR MOTOR. 
Mortimer W. Fish, Dayton, Ohio, assignor 
to General Motors Corp., Dayton, Ohio. 


“ 


v 

. 
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1. A bottled beverage cooling and stor- 
ing apparatus comprising in combination, 
a cabinet having a compartment therein 
in which bottled beverages are stored, a 
body of liquid in said compartment at 
least partially submerging the bottled 
beverages therein, a closed refrigerating 
system associated with said cabinet and 
including an evaporator for cooling the 
body of liquid in said compartment and 
a refrigerant liquefying unit, an agitator 
for circulating the liquid in said compart- 
ment, an electric motor for operating said 
agitator, said refrigerant liquefying unit 
comprising a compressor, a condenser and 
a direct current operated dynamoelectric 
machine for driving said compressor, said 
machine having current converting mecha- 
nism incorporated therein for supplying 
alternating current for said agitator 
motor, and electrical conducting means 
connecting said mechanism and said motor. 


(To Be Continued) 


Subscribe Now 


Receive the greatest trade paper in the Industry 
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refrigeration, commercial refrigeration, air conditioning, 
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’ SERVICE ENGINEER, 


$2.50 


RATES for “Positions Wanted” 
5¢ ea. 


per insertion 50 words or under. 
additional word. 

RATES for all other classifications $5.00 
per insertion 50 words or under. 10¢ ea. 
additional word. 

ADVERTISEMENTS set in usual classi- 
fied style. Box addresses count as five 
words, other addresses by actual word 
count. 


POSITIONS WANTED 


ARE YOU in need of a good serviceman? 
—We have a number of men available— 
Willing to work anywhere—Have had 
34 weeks intensive shop training on all 
types of refrigeration. Our men are 
fully qualified. UNIVERSAL TRADES 
SCHOOL, 3600 No. 24th St., Omaha, 
Nebraska. 


age 33, desires 
position as service manager or assistant 
service manager with a manufacturer or 
distributor. Active in the field of refrig- 
eration and air conditioning for past 10 
years. Experienced in parts and service 
manual compilation, conducting distribu- 
tor training programs, field installations, 
trouble shooting and manufacturing pro- 
cedures. BOX 2796, Air Conditioning & 
Refrigeration News. 


REFRIGERATION SALES and_ service 
engineer desires position as manufactur- 
ers or distributors field service represen- 
tative. Would also consider sales repre- 
senative. Thirteen years experience in 
refrigeration and appliance sales and 
service. Considerable experience with 
wholesale distributor as sales and service 
representative and dealer contact. 35 
years of age. Free to travel. BOX 
9797. Air Conditioning & Refrigeration 
News. 


SALES ENGINEER: graduate engineer, 
8 years broad experience in sales super- 
vision and application engineering of air 
conditioning, heating, and some refrigera- 
tion. Previous engineering development 
work in allied fields. Seeking responsible 
position, preferably supervisory. Capable 
organizing sales, training salesmen, han- 
dling engineering. Available immediately. 
BOX 2799, Air Conditioning & Refrigera- 
tion News. 


EXPERIENCED COMMERCIAL installa- 
tion and service man, 32, married, nine 
years experience air conditioning, locker 
plants, all refrigeration equipment up to 
30 H.P. Employed, seeking change to city 
of under 80,000. Own car and all tools. 
BOX 2800 Air Conditioning & Refrigera- 
tion News. 


POSITIONS AVAILABLE 


COMMERCIAL AND industrial refrigera- 
tion and air conditioning installation and 
servicemen with at least 3 years experi- 
ence. 40 hour week, company trucks 
furnished, $1.80 to $2.00 scale. DRESCO 
REFRIGERATION COMPANY, 4404 Wood- 
ward, Detroit 1, Michigan. 


FACTORY REPRESENTATIVES—Several 
territories available for experienced repre- 
sentatives. Send brief life history and 
references to FILTRINE MANUFACTUR- 
ING CO., Brooklyn 5, N. Y. 


ARE YOU the man? Here’s a real op- 
portunity for an experienced sales engi- 
neer, selling and designing Chrysler 
Airtemp' air-conditioning systems _ for 
four-star dealer in Florida. Salary, $100 
per week, plus generous bonus at end 
of year, based on sales. Write G. W. 
McCoy, P. O. Box 1034, Tampa, Florida, 
stating experience, education, references 
and other pertinent information. 


SAN DIEGO, California company requires 
the services of two (2) A-1 refrigeration 
mechanics, at $1.75 per hour, based on a 
40 hour week, time and a half over that. 
Work twelve (12) months of the year. 
WRIGHT REFRIGERATION, INC., 4025 
Pacific Highway, San Diego. 


SALESMEN WANTED by an old and 
large distributing house in Florida to sell 
store fixtures, commercial refrigeratiton, 
scales, choppers, slicers and cash registers 
complete line for meat market and grocery 
equipment. On straight commission basis, 
large commission. Wanted only experi- 
enced men of the above line, good sales- 
men will average over 20 thousand dollars 
a year commission. ADDRESS P. O. BOX 
921, Pensacola, Florida. 


COMMERCIAL REFRIGERATION Serv- 
iceman—For aggressive sales and service 
company located in Northern Ohio. Ex- 
perience in commercial and air condition- 
ing. Union wages. BOX 2750 Air Condi- 
tioning & Refrigeration News. 


WANTED SALES engineer. An old- 
established company wishes to secure the 
services of a refrigeration engineer, 
familiar with Ammonia and “Freon” 
equipment, for Wisconsin or West Michi- 
gan territory. Preference will be given 
to a man with technical education and 
capable of handling a district office. In 
reply state age, experience and other 
qualifications. BOX 2778 Air Conditioning 
& Refrigeration News. 


INSTRUCTORS — REFRIGERATION — 
Steady year round employment. Forty 
hour week—regular hours. Older man 
acceptable. Must have minimum four 
years actual experience in domestic and 
commercial servicing. Position is with 
one of largest trade schools in the 
St. Louis area. BOX 2785 Air Condition- 
ing & Refrigeration News. 


EXPERIENCED COMMERCIAL salesman 
to call on dealers Eastern New York State 
and Connecticut, must have car. Whole- 
sale only. Generous drawing and commis- 
sions with established distributor for 8 
major lines. Exclusive. BOX 2798, Air 
Conditioning & Refrigeration News. 


WANTED: FIRST class refrigeration man 
to take full charge of group of stores 
doing business in Flint, Michigan for 28 
years. Must have background of long 
experience in home freezers and domestic 
refrigeration. Salary commensurate with 


CLASSIFIED ADVERTISING | 


ability. Write full details of qualifica- 
tions, experience, and salary expected in 
first letter. Write BOX 2802 Air Condi- 
tioning & Refrigeration News. 


WANTED: SALES Engineer on commer- 
cial refrigeration, air conditioning and 
ventilation. Must be able to estimate and 
layout his own work. Should be college 
graduate in mechanical engineering and 
have at least five years field experience. 
Compensation open. Our employees know 
of this ad. BOX 2804 Air Conditioning & 
Refrigeration News. 


WANTED—SALES engineer. Commercial 
and industrial sales engineer experienced 
in refrigeration and air conditioning by 
nationally-known manufacturer. Appli- 
ecants to state experience and case history. 
Permanent position with advancements 


REBUILD YOUR own sealed units. Send 
us your burnt and stuck up heads and 
they will be immediately replaced from 
our stock. Send for our complete price 
list. TECHNICAL REFRIGERATION 
SPECIALIST’S, 362 East 180th Street, 
Bronx 57, New York. 


BUSINESS OPPORTUNITIES 


AUDEL’S REFRIGERATION & Air Con- 
ditioning Guide. A useful manual, 1280 
pages. Fully illustrated, covering the 
theory, construction, servicing, operation 
and repair of household, commercial and 
industrial refrigeration & air condition- 
ing. 1001 facts. Easy to understand. 
Highly endorsed by service men and 
mechanics. Price $4 postpaid. Money 
refunded if not pleased. AUDEL, PUB- 
LISHERS, 49 West 23 St., New York 
MH. YF. 


FOR SALE, established operating fixture 
business located in Dayton, Ohio. Large 
inventory of restaurant, grocery and 
tavern equipment including refrigeration 
items, bars, tables, chairs, etc. Excellent 


based on ability. Salary open. BOX location. JOSEPH L. LAIR, Receiver, 

2805 Air Conditioning & Refrigeration 934 Third National Building, Dayton, (2) 
News. Ohio. HE-5529. 

EQUIPMENT FOR SALE ESTABLISHED APPLIANCE business in 

fast growing city near Los Angeles. 

DEHYDRATORS AND strainers. Rebuilt Holding franchises for best nationally 

for the trade by factory methods. Any known and accepted commercial and do- 


quantity and size or make. Price list on 
dehydrators: 3 inch to 5 inch, 75¢ each. 
6 inch to 7 inch, 90¢ each. 9 inch to 11 
inch, $1.10 each. Strainers small size, 50¢ 
each. Guaranteed to be like new. Prompt 
reliable service. Phone CY 2—6680. 
ALLEN REF. PRODUCTS CoO., 3074 Park 
Avenue, Bronx 51, N. Y. 


VALVE BARGAINS! 2%” Wing cap 
globe, Kero. 461S—$19.76. 133” Packless 
Globe, Kero. 455S—$21.60. 1% Wing Cap 
Globe, Kero. 574S—$9.50. 1% IPS Iron 


Body W.C. Globe—$6.00. %4” Angle, pkls., 
Kerotest 6981S—$3.00. %4” Receiver valves, 
Kero. 2355—$.75. 54” Relief, Kerotest 
51-S-300#—$3.45. %” SAE packed globe, 
with handwhl.—$.85. Orders over 100# 
prepaid. ANCHOR SUPPLY CO., 1742 
4th Ave. So., Seattle 4, Wash. 


SEALED UNITS rebuilt and exchanged. 
Prompt service on Coldspot (sealed & 
semi-sealed) Chieftain, Gale, Tecumseh, 
Norge and many others. One year guar- 
antee. Write for price list and shipping 
instructions. BRIGHTON, 16610 Log 
Cabin, Detroit 3, Mich. 


HERMETIC UNITS rebuilt: Westing- 
house, Norge, Frigidaire, Kelvinator, 
Crosley, Philco and G. E. (except Monitor 
top). One year guarantee. $35.00 F.0O.B. 
No relays or controls included. DOLL & 
LEWIS, INC., 2331 Frederick Ave., Balti- 
more 23, Maryland. 


YODER FREEZER plates, white enamel 
finish 18” x 60”, manufacture has large 
surplus quantity sacrificing at $4.00 each. 
FRANKLIN REFRIGERATION CO., 805 
E. 145th St., New York 55, N. Y. 


EXCESS INVENTORY of McQuay air- 
cond. units—Two S-20-4 air-cond. units 
with valve and 4 row DX coil—$413.93 
each. Ten ST-25-CR air-cond. units—4 row 
DX coil—$526.00 each. Above equipment 
immediately available, F.O.B. Lansing. 
HAGER-FOX REFRIGERATION  CO., 
Box 388, Lansing, Michigan. 


STAINLESS STEEL soda fountain jars. 
Will they meet sanitation requirements? 
Yes. Can they be used with oval lids? 
Yes. Seamless? Yes. Durable? Yes. 
New product? Yes and strictly modern. 
Replacement potential? Three guesses. 
Quantity deliveries? Yes. Franchises 
available? Limited number. KELLER 
MANUFACTURING CO., 1447 Riverside 
Drive, Los Angeles 31, California. 


38—RH 20-4 Row McQuay air conditioners, 
$450.00—I—RH 15-4 Row, $390.00—2 CR 5 
comfort coolers, $245.00. All net each— 
M & V SUPPLY COMPANY, 911 North 
Walnut Street, Oklahoma City, Okla. 


mestic appliances. Approx. $12,000.00 to 
handle. Details to qualified principles 
only. BOX 2790 Air Conditioning & 
Refrigeration News. 


AIR CONDITIONING & commercial re- 
frigeration business doing better than 
$200,000.00 annually, located in the North- 
western part of Indiana about thirty 
miles from Chicago. Franchised with the 
recognized leader of the field. Good engi- 
neering, sales and service force. A year- 
round business. Will sell all or one-half 
interest. Write BOX 2801 Air Condition- 
ing & Refrigeration News. 


LONG ESTABLISHED refrigeration busi- 
ness with $100,000.00 annual sales, com- 
pletely equipped shop, 3 service trucks, 
and $25,000.00 inventory. Office and show 
room all in leased building close to busi- 
ness center of large Western city. 
Splendid opportunity for 1 man or will 
congider profit sharing with investment. 
Write BOX 2803 Air Conditioning & 
Refrigeration News. 


DISTRIBUTORS WANTED 


Choice territories open for distribu- 
tors to represent old established 
national company manufacturing 
highly acceptable and advertised 
line of Refrigeration and Air 
Conditioning equipment for com- 
mercial and industrial use. Dis- 
tributors must be in the contracting 
business. Give location and back- 
ground. 


BAKER ICE MACHINE CO., INC. 
S. Windham, Maine 


Over 1,000,000 
In Use 


Investigate the NEW 
MASTER 


Food Conservator 
Sold thru refrigeration and in- 
sulation distributors. Write for 
particulars. 

Master Manufacturing Corp. 


121 Main St. Sioux City 4, Iowa 


3 HP CARRIERS $310. 5 HP Mills $395. 
50 HP Schnacke less motor $1195. 5 HP 
McQuay & Typhoon Weathermakers $395. 
3%, & 1 HP Amco Weathermakers $175 & 
$195. 15 HP Larkin Evaporative Con- 
denser $795. The following less motors: 
1% HP Crew & 4% HP Copeland units $39 
each; 14, HP Universals $49 each. All new 
crated. PILGRIM REFRIGERATION CoO., 
48-20 48rd Ave., L. I. City, N. Y. 


ICE MAKERS 300 Ib. daily capacity. 
Produces 50 Ibs. in cube sizes balance in 
easy to handle 25 lb. blocks. Provides a 
convenient, sanitary and economical source 
of Ice. New and in A-1 condition, Navy 
surplus. Standard refrigeration units be- 
ing manufactured today and equipped for 
110-220 volt, 60 cycle, 1 phase operation 
are furnished. Price $445 FOB Philadel- 
phia. Send 10% deposit with order. 
Limited quantity and attractive price. Act 


now! Write RECO PRODUCTS DIVI- 
SION, 2020 Naudain Street, Philadelphia 
46, Pa. 


SEALED CROSLEY terminals. Installed 
from the outside in a few minutes with- 
out opening the compressor or removing 
unit. No _ special tools needed. Stops 
leaky terminals on ‘“‘F-12” units. Part # 
1020 short model—for short Crosley termi- 
nals (‘‘F-12” compressors with 4 mounting 
legs.) Part #1020 long model—for long 
Crosley terminals (‘“F-12" compressors 
with 3 mounting legs). $65.25 set of three. 
Immediate delivery. Money-back guar- 
antee. SEALED UNIT PARTS CO., 3097 
Third Ave., New York 56, N. Y. 


SUBJECT TO prior’ sale: Universal 
Cooler hermetics, % H.P. 42.00—Lots 
of 10—39.00. 16 H.P. 51.50—Lots of 


10—49.50. % H.P. Light duty 59.50—Lots 
of 10—57.00. % Capacitor heavy duty 
65.00—Lets of 10—63.50. 4%” O.D.S. Henry 
packless 2-way valves 2.00. 1%” flare Kero- 
test packed 2-way .85. % ” flare Kerotest 
packed 2-way .85. Heavy duty Mueller 
“Freon” relief valve %” O.D.S. 2.00. 
Fikter-Drier Silica Gel 14%” x 64” overall— 
Lots of 10—.65. U. S. Gauge “Freon” 
4%” 30’—150# and 300#. Corresponding 
temp. scale—red warning hand 4.50. 
2%” 30’—100#—Recal. 1.25. With mount- 
ing holes. Frigidaire leak detector 3.50 
F.O.B. Chicago. Send for listing of other 
parts. WALTER W. STARR, 1207 George 
St., Chicago, Tlinois. 


To Reach All Key Men... 


in the Refrigeration and Air Condl- 
a Sa throughout Canada, 
use only Canadian publication 
covering the field. 


CANADIAN 
« 


JOURNAL 


A “National Business” Publication 
137 Wellington St. W., Toronto, Ont- 
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a F ments. Newspapers, of course, are 
; HT 2 supposed to know what their readers 
| Fie eport | = 
“J 2 | For that reason the First Annual 
yj All-Electrical Exposition of electrical 
= d appliances and radio and television 

F “omy ” : - products, scheduled for Aug. 20-29 in 
E Field Report” has generally poasantad ane reunite of inter SS Sua dinaine Audibamiens andel the. - 
0 | views with dealers and contractors. This one will differ somewhat, sponsorship of the Southern Califor- 
ad i i i i i nia Radio and Electrical Appliance 
n however, in that it will present wan of ve sncormnetion and ‘cise. int. ie ce ean 
“4 impressions brought back from a trip to California’ by Editorial to be a “super-colossal” show. Movie 
l. Director Phil B. Redeker. stars will make appearances, top 
qd flight orchestras will supply music, 
4 ys sonnel, we have had practically no and there will be on-the-spot broad- 
‘ Pee Curr sea Status of difficulties reported in the porn casts of national network programs. 

Las Angeles Growth of the system,” Hanson reported. The Exposition has some industry- 

e ©efore World War II the citizenry “Where we have had difficulties, we wide significance in that it repre- 
e ...+ of the Rockies were pretty cer- have often found the fault in the sents one of the first efforts in many 
. t , that the only products of Los installation. years to put on a public showing of 
Asgeles were movies, orange juice, “The big majority of our installa- appliances exclusively in one of the 
rs »vd hot air. Actually, of course, Los tions are in commercial establish- larger metropolitan areas. 
» " sngeles was considerable of a manu- ments, but it’s the home installations Los Angeles appliance and radio 
2 facturing area before the War, but. that have given us the biggest head- dealers have participated in the local 
n the boom set off during the conflict aches. Home owners apparently ex- Home Show, often taking 40% or 
“ * has carried over into peacetime and _ pect the heat pump to be one of the sgl bs the —_ = — ge 

Pon ki i ostwar ‘miracle machines’ that u ey now tee a € sel ree - > ‘ 
A ar ae A pag eg ia. Wg Gaan function perfectly. plenty to offer in a show devoted The bine itt age Posagpees . — Papo sgn setup ae 
s ‘The so-called “central” manufac- “One big problem in home installa- ¢X¢lusively to the products they Pony tm 6° Le Meee Ot ‘System (below) showing the operation of full- 
& turing area, in which Refrigeration tion is noise. Heating systems of handle, and thus the plans for the flooded, s ae oded al _* : x aston lowsides Saas ax display durin 
Engineering, Inc. has its fine new the conventional type are very quiet, Exposition in August. | ae + ’ be nyo ‘ i al 4 od twas Both : r v vailabl rey eed sone 
a plant—sunlit and airy—looks like the and thus homeowners seem to be An admission price will be charged, — y poe ti ee oon — apy a “a : ts ; P reo 
4 the Jersey side of the Hudson. Not be a needless by-product of the heat %"S is expected, according to W. J. See a * — . oat : yresy “4 jn we . : y be 
. quite so crowded, of course, but pump—the fact that it is a mechani- “Bill” Quinn, manager director of the anewmer ee y o Is page). 
a rapidly getting that way. cal piece of equipment that creates Ssociation. _ —_ 
. Los Angelenos are proud to relate a certain amount of noise when it The Association has made an effort <a Tier W17 PRECISION INDUSTRIES » 
“ that their area and the state top the runs.” to bring into its affairs all parties dk HEINT7 —-, ik 

rest of the nation in new construc- Hanson says that the “heat pump” which may affect its interests. The an 

tion permits. The amount of new has attracted almost too much at- 8Y0Up works in cooperation with 
commercial building impresses one. tention for its own good—that it has radio and television stations. Banks 
S. The citizens will tell you how a big aroused the interests of promoters "4 financing outfits are also brought 
fl drug company and one of the nation’s who want to push it along too fast into the picture. — 
4 largest insurance firms are moving for its own good, but who aren’t too In its educational program the 
1 their headquarters to Los Angeles interested in helping the field get off SS0ciation ties in with the public 
t. lock, stock, and barrel and about the to the kind of progress that is School system. One of its major 
& new automobile assembly plants that fostered by good engineering and educational projects is a merchandis- 


its 


will manufacture cars “only in the 
medium and higher-priced brackets, 
because they’re the kind of cars 
Californians buy.” 

Some boast, but others shake their 
heads about the continuing increase 
in population. Bureau of Labor sta- 
tistics released last month revealed 
that net population gain for the Los 
Angeles area is now at the rate of 
12,000 per month, down considerably 
from the 50,000 and up figure that 
was the case after the end of the 
War. 

The head-shakers ask ‘‘Where they 

_ gonna live and what'll they do for a 

_ living?” 

_ Part of the postwar immigration 

_ to L.A. is from an obvious source. 
Veterans who were stationed in the 
area for a while or who even passed 
through were enticed by the obvious 
inducements—climate, glamour, the 
pioneering atmosphere. Nearly every 
business establishment visited brought 
forth a conversation something like 
this: 

“Michigan? I used to live there be- 
fore the War.” And then with a sly 
smile, “Sure glad I missed that win- 
ter you just went through.” 

Curbstone opinion was divided on 
the question of whether or not the 
“Okies” and the “Arkies” (migrant 
workers) went back to their native 
hearths in any numbers. Some are 
of the opinion that they returned— 
but merely to pick up maw and paw 
and various other relatives. 


Population Increase 
Hasn’t Cut Labor Rates 


Despite the great increase in popu- 
lation there is no cheap labor yet in 
southern California. Manufacturers 
of some types of refrigerator equip- 
ment say that they are paying a 
Scale over the going rates in the east, 
and this, coupled with “discrimina- 
tory” freight rates, makes it tough 
for them to compete. 

Pattern for the high wage rates 
were set by the airplane plants and 
shipyards during the War, and union 
activity is fighting to maintain the 
evels thus set. 


“xpert Installation Is 
‘ey Heat Pump Factor 
“Good installations are a major 
‘or in the success of a “heat 
np” installation, and if too many 
‘ones are made public acceptance 
this method of year-round air 
ditioning may be retarded. 
©O Says Al Hanson of Drayer- 
‘anson Co., Los Angeles, whose 
\irtopia” heat pump has been in- 
alled in more than 300 commercial 
Stablishments and residences. 
“Where installations have beer 
, made under what might be called 
controlled’ conditions, in which some 
: dg own men either supervised the 
or we were certain it was being 


good installations. 


Weber’s ‘Mixed’ Lines 
Speed Order Filling 


Scheduling production to meet con- 
stantly shifting demands from the 
field has always been something of a 
problem to full-line manufacturers of 
commercial refrigerators, one of the 
reasons for the difficulties presenting 
themselves being the wide variety of 
types and models in a commercial 
refrigerator line. 

Traditional industry production 
procedure has pretty generally tend- 
ed to push through a batch of one 
particular model at a time, but often 
this didn’t dovetail too well with the 
demands from the field, with the re- 
sult that prospective buyers some- 
times .had to wait a considerable 
time for the model they sought. 


Weber Showcase & Fixture, which 
has mechanized production lines in 
its Los Angeles plant, has taken a 
crack at this problem with “mixed” 
production runs. An effort was made 
to so schedule these ‘mixed’ produc- 
tion runs that orders would be filled 
within 48 hours after having been 
received. 

Considerable had to be done in the 
way of instructions for personnel, 
stocking of assembly stations, and 
the like, and some of the factory 
executives had misgivings about how 
well the production rate would hold 
up. 

But records for the first week 
showed that production actually in- 
creased 15% over the showing for a 
single-model production line setup! 
It is thought that the variation in the 
work provided by the “mixed” line 
may have taken some of the mo- 
notony out of the job for the assem- 
bly line workers and that this resulted 
in the step-up in production. 

“While we may not be able to 
match the automobile industry’s prac- 
tice of scheduling their production so 
finely that they can tag the car with 
the eventual buyer’s name as it starts 
down the line, but it can get the 
items out within a couple days after 
the orders have been received, I 
think we'll be setting some new 
marks for the industry,” said H. M. 
Brundage, Weber vice president in 
charge of sales. 


Dealers Will Put on 
Own Show for Public 


You can’t discount the Hollywood 
influence in the Los Angeles area. 
(Any idea we had that the public 
there would be blase about the movie 
industry and movie people was dis- 
pelled when one of the leading Los 
Angeles daily newspapers devoted full 
three-quarters of the front page to 
gushy stories about Lana Turner’s 
wedding, even to giving an exact ac- 
count of the number and type of 


ing refresher course, given several 
times a year, in which members and 
their employes are brought up to 
date not only on selling methods, but 
also on such matters as financing, 
cost studies, and dealer floor plan- 
ning. 


Conference Planners 
Did Well In First Try 


We've reported previously that the 
Western Refrigeration and Air Con- 
ditioning Educational Exhibit and 
Conference, first of the R.E.M.A.- 
R.S.E.S. sponsored regional confer- 
ences of this type, came off quite well, 
considering that it was the “pioneer” 
venture. 

Dave Fagg, general chairman of 
the affair for the California R.S.E.S., 
did a fine job with the capable as- 
sistance of W. E. Wharton, R. F. 
Cooke, M. B. Willis, C. L. Rusten, 
H. E. Howard, H. J. Dike, Jr., F. E. 
Dwyer, E. W. Zlibin, and Norman 
Overweser. George Mills, newly ap- 
pointed Rema public relations direc- 
tor, aided greatly in getting the ex- 
hibits in shape in time, and Herman 
Spoehrer and K. B. “Spike” Thorn- 
dike of Rema’s educational committee 
were on the job to see that the ex- 
hibits conformed to the announced 
plan and intent of the conference. 

Special mention should be given 
the dinner dance, which was the 
entertainment feature. The floor 
show was swell, and the food was 
excellent. The whole package went 
for $5.50 a head, pretty reasonable 
in these times. 


Wire Recordings Can 
Be Educational Aid 


Norm Overweser, refrigeration 
contractor from Salinas, Calif., gave 
a pretty good imitation of perpetual 
motion during the Conference. He 
was on a couple of committees, took 
pictures of practically everything 
and everybody at the show and in 
conjunction with Ev Brown of Comp- 
ton, Calif., operated a “darkroom” 
right in the hotel so that pictures 
could be developed immediately, and 
also helped run the wire recordings 
that were made of the technical ses- 
sions. 

Appears to us that this wire re- 
cording procedure should have vast 
benefits in any industry educational 


work. For one thing, it could make | 


one speech do for several meetings, 
with the speaker on hand to point to 
slides or charts, if need be. 


Speakers used a lapel microphone, 
and when questioned from the floor, 
repeated the question—so the recorder 
would pick it up—before answering. 


Sign-stopper outside of one of the 
Swami-dens in Los Angeles, which 
guarantee to solve the world’s prob- 
lems: 


motor troubles 


and their correction 


BY R. A. FULLER 


motor troubles 


@ THEORY AND CONSTRUCTION 


AND THEIR CORRECTION 


OF MOTORS 
@ INSTALLATION PROBLEMS 
@ MAENTENANCE AND REPAIR 


&y RA. Faller 


Price $2.00. 


Increase your service volume 


Here is the book on refrigeration motor 
maintenance and repair. Readable, under- 
standable, practical. It will pay for itself many 
times in the greater service you can render to 
your customers. Well illustrated, sturdy 
leatherette binding. Get your copy now. 


MANUAL NO. M-1—Describes and analyzes 

the motors used for refrigeration condensing 

units, going into detail on each fundamental 

_part of each type of motor. Explains how to 

analyze motor troubles, and how to make the 

proper test to spot trouble in a _ motor. 

Remedies suggested are outlined with the exact 

methods to use. Analysis of motor troubles is 

also linked up with refrigeration system oper- 

ating defects that cause faulty motor operation. 
! 
| 
| 


Nearly 100 illustrations. 102 pages. Price $2.00. 


Order from your parts wholesaler or 
| 


Business News Publishing Co. _ | 
450 W. Fort St., Detroit 26, Mich. : 
| 
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AIR CONDITIONING & REFRIGERATION NEWS, MAY 24, 1948 


Cooperative planning by all the 
factors involved made possible 
the air conditioning of an 18- 
story Dallas office building in 
30 days. Here the building 
owners and representatives of = 
the various labor groups are 
shown in one of their planning 
sessions. Standing are Owners 
T. K. Irwin and T. F. Keasler. 
Seated (I. to r.) are Roy Hop- 
wood, electricians; G. L. Howell, 
general superintendent; Henry 
Hurd, carpenters; and George 
Mitchell, painters. 


Cooperation, Planning Result In Record 


ASRE Program for Meeting Starting May 31-- 


(Concluded from Page 1, Columm 2) 


Jr., associate professor of history at 
Harvard university, a shore dinner, a 
barn dance, inspection and sightsee- 
ing trips, movies, and the annual golf 
tournament. 


The first technical session will get 
under way at 10 a.m. May 31, with 
President Clifford F. Holske presid- 
ing. T. C. Gleason, Airtemp Division, 
Chrysler Corp., will present the first 
paper on “Refinement of Evaporator 
Coils for Packaged Units.” 

Two other papers will be heard at 
this session: ‘Heat Transfer Rates 
for Evaporating ‘Freon-12’ In a 
Horizontal Tube Evaporator” by W. 


G. Bergdoll, Jr., vice president, will 
preside. These papers and their au- 
thors are: 

“Effect of Refrigeration and Freez- 
ing on the Quality and Nutritive 
Values of Foods’—C. R. Fellers, 
University of Massachusetts; ‘‘Water 
Determination In Refrigerants’”—W. 
ya Pennington, Carrier Corp.; 
“Matching Electric Motor Torque 
Characteristics to Refrigerating Com- 
pressor Requirements”—H. B. Pow- 
nall, York Corp.; and “Cold Air 
Refrigerating Cycles’ —- Rudolph 
Plank, University of Texas. 

Prof. Schlesinger, who will speak 
at the welcome luncheon May 31, is 
a noted historian, author, and lec- 


Demand for Cooling Up.- 


(Concluded from Page 1, Column 2) 


units which we were able to accumu- 
late in January and February in 
anticipation of the seasonal demand.” 
In his report, Laube said severa] 
thousand Remington package air 
conditioners are now in operation ‘n 
some 36 different countries. Progress 
was reported in expanding the Renm- 
ington marketing organization both 
in this country and abroad, the 
1,000th Cortland-built air conditioner 
having been shipped as part of a 
carload to J. A. Walsh & Co., newly- 
appointed distributor in Houston. 
Following the stockholders’ meet- 
ing, the board of directors elected 
officers for the next year. They in- 


— = * * * A : 
. i. Hreg «ew hg — he A. turer. His book, “The Age of Jack- clude Laube, president; Mark Wet- 
‘ yphers, Westinghouse Electric Corp., son,” won him the 1946 Pulitzer i i i . 
Dennis Donohue Heads 18-Story Job In 30 Days-- and “The Mechanism of Heat Trans- prize for history. ogg ect eee Exe 


New Firm Producing 
Condensing Unit Line 


(Concluded from Page 1, Column 3) 


should set a national pattern. 
He cited three factors as responsi- 


fer, Panel Cooling, Heat Storage— 
Part II: Solar Radiation” by C. S. 
Leopold, consulting engineer. 

With B. H. Jennings, vice president, 
presiding, the second technical ses- 


In addition to the usual evening 
programs, a barn dance will be held 
May 31 under sponsorship of the 
Connecticut Valley Section. This will 
follow a shore dinner earlier in the 


Brown, Jr., secretary and counsel. 


El Paso Reports Gai 


— oS eee sion on household refrigerators will evenin In Licenses for Cooling d 
CHICAGO — Dennis W. Donohue 1. ae of = age to sit be opened by O. E. Norberg, Crosley eusane for the barn dance, mem- has. 
has announced formation of United — a con vec able and work Division, Avco Mfg. Co. His paper bers of the Boston section will be the ee ae A ol 
Motor Industries Corp. for the manu- Ut their agreements. : will cover “Advancements In Refrig- society's hosts. Special events plan- warm weather in mid-April opened _ , ~ 
facture and sale of compressors and 2. Selection of Chrysler Airtemp erator Finishes.” ned by this group include a dinner- the air conditioning par nen i d “A kn 
condensing units for fractional horse- packaged air conditioning units. This session will then hear papers dance June 1 and a movie program month ahead of normal schedule, _ v4 
power refrigeration equipment appli- 3. The personality of the young on “Insulation for Domestic Refrig- May 31. Dorsey White, air conditioning re ne 
cations. . . general superintendent, who, as. a erators” by W. A. Kuenzli, Servel, spector in the City Engineer's office, . 
Donohue, operating head of this Seabee in World War II, had built up Inec.; “Moisture Migration Problems New Arizona Supply House has revealed. ere 
new company, was for many years 4 record for action on Attu and Jn Refrigerators and Freezers” by Pply p Pitino oe —_ 
executive vice president and general Okinawa. EP F. F. Starr and S. V. Cook, Frigid- TUCSON, Ariz.— A branch was conditioning licenses began streaming ve 
manager of Mills Industries, Inc., Matthews Engineering Co., a local aire Division, General Motors Corp.; formally opened here May 15 by into his office in April, in accordance we 
Chicago. Associated with him in the concern, was commissioned to prepare and “Leak Detection In Domestic Arizona Refrigeration Supplies, parts with the recently-approved city ordi- “ene 
new concern are George B. Dardwin, and furnish the air conditioning units. Refrigerator Production” by J. B. wholesaler. Open House featured the nance governing air conditioning in- = 
as vice president, formerly Mills These were placed in batteries of 12 Brightman and E. G. Chace, General first day of the new office, which is dustry in El Paso which provides for _ 
vice president in charge of manufac- 0n each third floor. They served the Electric Co. located at 316 Sixth St. licensing of mechanics, dealers, and — 
ing, and Allen Trask, as refrigera- ee a" ve pod — d, the floor Four papers will be given at the Arizona’ Refrigeration Supplies persons installing water evaporation ees 
tion engineer. " -s a = 2 an final technical session over which J. maintains headquarters in Phoenix. equipment. ; “M 
United Motor Industries Corp. has ndividual units proved the best 4 3 Seecsassiblectiie ~ exect 
opened offices at 33 North LaSalle %¥Stem, since the Irwin-Keasler build- _ to se 
St., Chicago, and 120 Wall St. New ‘& '# L-shaped. Too, decentralized Wher 
York, and are in production in their units eliminated the need for a large i disco 
factory at 2300 North Stiles St., outside conduct entering each floor a diff 
Linden, N. J., according to Donohue. and blowers to force air horizontally for tl 
Chief products are %, 1%, %, and from this conduit. With the basement ® ous p 
%-hp. direct drive compressors and already fully utilized, there was little | Foot 
condensing units. Announcement was room for . large central unit. § docto 
made from the Chicago office. The cooling tower, one of the larg- tion. 
© est in the state, was erected on a } book 
two-story portion of the building. Bench 
It is able to reduce by 10° the tem- The 
: : perature of the 1,150 g.p.m. required. 
Water Coolers General Superintendent G._ L. book, 
Models snd sizes fot Howell, a structural engineer and net 
every need—made by former student at the Massachusetts attent 
— et gn eer | Institute of Technology, kept his TH 
drinking water cool- finger on all phases of the mammoth Georg 
ers. The EBCO Mfg. undertaking. He helped maintain ¥ Conju 
os saa ra | complete harmony among the 210 price, 
> S workers and six sub-contractors in- Hov 
volved. | tives 
Sheet metal workers turned 35,000 of m: 
lbs. of sheet aluminum into nearly a * condit 
oo | mile of air ducts, right on the scene. § mobil 
: er wares COO; sR Plumbers wove more than 2,000 ft. this d 
- of water pipe through the 18 floors hageme 
of the building. Electricians built and he 
installed a giant electrical switch- * merch 
board to power 159 motors in 10 days Blood 
FRE O iN - j 2 —a job that usually requires five to ® Charl 
seven weeks. Carpenters erected the (Nash 
. cooling tower. a 
All you wat i Irwin carried $1,000,000 worth of ell 
145 LB. KINETIC i. a pan on a job. = 7 Burrit 
reporte a no a single mishap , (Phi 
CYLINDERS occurred. j sie 
So carefully were work schedules hand R, 
Call, Wire or Write worked out, according to Irwin, that Phil B 
by the third day of actual installation aire), 
PENO ROBISON work, Howell was able to predict the Quinn 
, recise day the job would be com- 
Ft. Smith, Ark. pleted. It was completed on that day ae 
remar] 
=| —May 1, 1948. ehareiod 
France 
with h 
( AHI PERUMM EE PCMMMa aN») c P ticated 
Marsh: 
* 
Refrigeration products bearing the Larkin = M Quay PACEMAKER Unit Coolers to reac 
insignia may be depended upon to function SS This 
flawlessly. Originator of the patented Cross the au 
i il, Larkin instills the same exactin eae P Pe . . : 
sais Gants fersat Commnction eile Additional sizes and capacities in McQuay’s copper tubes locked to plate-type aluminum fins age 
~ Bare Tube and Zine teced Stoel Plate Pacemaker unit coolers bring even greater range by hydraulic expansion. Rippled inside tube sul- — the-ha1 
Sentecien Wale. a tuaninadien Condians waren sec J to this popular low side line. Now manufactured faces provide proper refrigerant turbule:ice— __enefit 
—and other mechanical facilities for efficient p-4..& in twelve models with BTU capacities from 1,140 _ highest refrigerating effect. Versatile Pacer :aker With 
commortial end Indectsiat setigeration. Fooo suPPLy to 34,500, Pacemaker units provide effective coolers answer your refrigeration needs from back ene 
il. ih, if ae om | ee i 519 MEMORIAL DRIVE + S+E+ cooling wherever average fixture temperatures bars to walk-ins. then 
eT: WW ATLANTA + GEORGIA above 35° F. are required. See your refrigeration wholesaler, today, 0’ write _ to 
ne enact Efficient heat transfer performance is assured | McQuay, Inc., 1607 Broadway Street Nori .east, ‘eon 
- by McQuay engineered Ripple-Fin coils with | Minneapolis 13, Minnesota. or mor 
cessful 
C suggest 
Some o 
YEARS f 
& periel 
OF DEPENDABLE SERVICE ele 
HAS WON THOUSANDS OF FRIENDS FOR 8 nN ¢ e ae 
CHASE. OUR FRIENDLY “ONE-STOP” a 
SERVICE AND HELPFUL SUGGESTIONS WILL 7 EN 
WIN YOU TOO! a/ , VHY 
HEATING + AIR CONDITIONING + REFRIGERATION Im 
CHASE REFRIGERATION SUPPLY CO. As Ge 
. 546-48 W.119th STREET =~ CHICAGO 28, ILL. Gent in 
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